














LIFE UNDERWRITERS’ SUPPLEMENT NUMBER 


The Wester 


2 


A WEEKLY NEWSPAPER OF INSURANCE 


neraclerwI 


ct NFRAL LIBRARY) 
UNIV. OF MICH, 


NOV 11 1816 


ter 


[Entered as Second-Class Matter February 24, 1900, at the Post Office at Chicago, Illinois, under Act of March 3, 1870.1 








FOURTEENTH YEAR. No. 45 


CHICAGO AND CINCINNATI, THURSDAY, NOVEMBER 10, 1910 


$2.50 per Year, 15 Cents a Siwy 








ILLINOIS AGENTS TO MEET 


ALL EYES FIXED ON DECATUR 





Annual Convention and Banquet Next 
Wednesday—Legislative Program 
Will be Announced 





The annual meeting of the Illinois 
Local Fire Insurance Agents’ Associa- 
tion to be held in Decatur, Ill., Wednes- 
day of next week promises to be the 
most important ever held in the state. 
The Illinois agents are “getting into the 
game,” so to speak. The association 
will be heard from during the coming 
legislature. O. Ryon, special at- 
torney for the insurarce department 
will present the department’s program 
of legislation. The bills the department 
has in mind will appeal directly to the 
local agents. The most important meas- 
ures to be recommended are: A bill 
giving the insurance department juris- 
diction over Lloyds and unincorporated 
institutions, a bill amending the present 
surplus line bill so that there may be 
proper penalty for its violation, an anti- 
rebate bill. 

Program for the Banquet 


The program for the banquet to be 
held in the evening is: 


Greeting and Introduction of Toast- 
master, H. L. Oldham, President, De- 
eatur Fire Insurance Club. 

Toastmaster, C. M. Cartwright, Man- 
aging Editor, The Western Underwriter, 
Chicago. 

“Aviation,” George H. Batchelder, As- 
sistant Manager, Cc. Kemp General 
Agency, Chicago. 

“The Association Movement,” E. B. 


Case, Vice President National Local 
Agents Association, Chicago. 
“The Office Viewpoint,” W. A. Blod- 


gett, Second Assistant Manager, Spring- 
field F. & M. Insurance Company, Chicago. 

“Automobile Floater Insurance,” A. T. 
Graham, Automobile Insurance Agent, 
Chicago. 

“The Fraternity of Insurance,” George 
A. Gilbert, Manager, Employers Liability 
Assurance Corporation, Chicago. 

“Present Day Problems,” George L. 
Wiley, Secretary, Insurance Company of 
the State of Illinois, Rockford. 

“Character and Fire Insurance,” 
P. Magill, 
Manager, Central 
Cc Sompany, Chicago. 

“Good Night,” Julius L. Burtschi, 
Burtschi Bros. & Schoenle, Decatur, Ill. 


Will Talk on Competitive Problems 

One of the features of the afternoon 
session will be short and snappy talks 
by local agents throughout the state on 
the problems and difficulties they meet 
in competition. They will also review 
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DIVIDENDS AIM OF MOVE 


McCLINTOCK’S EXPLANATION 








Considerations Which Led Mutual Life 
to Limit Annual Writings to 
$150,000,000 





In explanation of its move in limit- 
ing voluntarily the amount of new busi- 
ness it will write each year, the Mu- 
tual Life has put out in the form of a 
booklet a letter written to President 
Peabody by Emory McClintock, first 
vice-president and actuary. For frank- 
ness this document has probably never 
been exceeded by any statement ever 
put out by a life insurance company. 

The letter was written Sept. 13, before 
the board of trustees had adopted the 
limitation resolution, but after President 
Peabody had given his approval, and 
was intended as a statement to be laid 
before the trustees. It would fill twelve 
columns of this paper and cannot be 
given in full, but every paragraph is 
interesting. 

Limitation Wiil Be Popular 

Regarding the effect of the move Mr. 
McClintock says: 

“The limitation will be a strikingly 
popular feature, becoming for various 
reasons more and more advantageous as 
time goes on. Circulars will be issued 
explaining to agents and to the public 
the beneficial effect of the limitation as 
tending to increase the annual dividends 
to policyholders. The company already 
finds its large dividends attractive to ap- 
plicants, as far as they have heard of 
them. This usually means applicants 
for new policies who are already them- 
selves insured in this company on old 
policies on the annual dividend plan, be- 
cause agents do not usually find any 
statement at all about dividends to be 
necessary to the average applicant. 
Concerning dividends, our agents usu- 
ally say, if they say anything, that those 
of this company are as good as any. 
In special cases, and particularly in 
competition with other companies, 
stress is laid on the dividend argument, 
and our agents are getting more and 
more to appreciate its strength and ef 
fectiveness, 

“Second Best” With Other Agents 

“In general the dividend argument is 
the best possible one to use in con- 
versation. It creates and strengthens 
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AGENTS’ QUALIFICATIONS 


BIG QUESTION IS DISCUSSED 





National Local Agents Association 
Committee Will Seek Cooperation 
of Insurance Departments 





The conference of leaders of the Na- 
tional Association of Fire Agents in 
Chicago last week resulted in a decision 
to take up with vigor the question of 
agency qualifications. At the last na- 
tional convention, the committee on 
this subject was instructed to pursue it 
with the idea of seeing what could 
be done to raise the standard. 

President Neale and Secretary Put- 
nam of the national body were present 
and conferred with Lyman M. Drake, 
chairman of the agency qualifications 
committee. Attending the conference 
were E. B. Case of Chicago, a national 
vice-president and C. S. Pellet, chair- 
man of the western conference commit- 
tee. O. B. Ryon of Streator, IIl., spe- 
cial attorney of the Illinois department, 
who made a strong speech on the sub- 
ject of qualifications for agents at the 
last convention, was called in as an ad- 
viser. He has given the matter much 
thought. 

To Confer With Credit Men 


It was determined to cooperate with 
the insurance departments in getting be- 
fore legislatures, a bill that will regu- 
late agency licenses. The details of th> 
proposed law have not been worked 
out. The matter will also be taken up 
with the National Association of Credit 
men that has been agitating the possi- 
bility of more rigid agency require- 
ments. The support of the companies 
will also be sought, very likely through 
the joint conference committee. 

Chairman Drake will confer with the 
members of the committee and will 
work out a model agency qualifications 
law or will make such recommendations 
as will seem best. The plan then is to 
have the various state associations 
champion the bill and seek the cvoop- 
eration of their respective state insur- 
ance departments, 

While in Chicago the subject of pro- 
posed reduction in expense was dis- 
cussed. The subject will be taken up 
with the committee on fire insurance 
expense of the National Convention of 
Insurance Commissioners. 





Stewart Succeeds Rimington 

A. M, Stewart, who recently resigned 
as eastern general agent of the Fidelity- 
Phenix, has been appointed managing 
underwriter of the Jefferson Fire of 
Philadelphia to succeed H. H. Riming- 
ton, resigned. Mr. Stewart was for- 
merly Pennsylvania state agent of the 
Phenix and then was taken to the home 
office as assistant eastern general agent, 
finally being put in charge of the de- 
partment. 





Commisioner Crouse Dead 
Insurance Commissioner B. F. Crouse 
of Maryland died Tuesday at his home 
in West Minster, Md. The funeral will 
be Friday at West Minster. 








OLDEST COMPANY REINSURES 





Merchants & Manufacturers of Cincin- 
nati Decides to Retire—Home 
Gets the Business 





The Merchants & Manufacturers of 
Cincinnati, organized in 1838, the old- 
est stock fire company in the city, was 
reinsured Tuesday in the Home of New 
York. State Agent C. T. Deatrick of 
the Home is in Cincinnati arranging 
with Secretary W. S. Hukill for the 
transfer. Mr. Hukill, who has had the 
agency for the Home for some time, 
will continue in that capacity and will 
handle the business of the M. & M. 

It was intimated some time ago that 
the company might retire either by re- 
insurance or consolidation. When the 
company decided to reinsure it nat- 
urally turned to the Home, represented 
by Mr. Hukill. The company has a 
capital of $150,000, surplus of $42,442, 
with assets of $238,000. It did only a 
local business in Cincinnati and a little 
reinsurance, about $25,000 in premiums 
a year. On the death several months 
ago of President William H. Calvert, 
who officiated for thirty-two years, John 
G. Davis was elected president. 





Dinner for J. V. Barry 
When J. V. Barry, now Michigan 
insurance commissioner, assumes his 
new position as manager of the cas- 
ualty companies’ publicity bureau, with 
headquarters in Detroit, the fire, life, 
accident and casualty companies of that 
city will tender him a complimentary 

dinner. The date set is Nov. 16. 





The Western Union has adopted the 
mandatory rule requiring that storage 
charges on whisky must be insured sep- 
arately. 
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PASS ON SOUTH DAKOTA 


——__-— 


IMPORTANT FACTS AS TO LAW 





Supreme Court Brings Out Some In- 
teresting Points in Recent 
Globe Mutual Case 





The Insurance Green Bag presents 
the case of Lawver vs. Globe Mutual in 
which the South Dakota supreme court 
passes on important matters. 

This case presents three interesting 
questions claimed to be governed by the 
South Dakota valued policy law of 
1905; over-insurance; mortgage or en- 
cumbrance, and the question of the 
amount of liability under the valud 
policy law. 

The loss was total on a 2-story 
frame building and the company denied 
liability because there was concurrent 
insurance greater than amounted speci- 
fied in the policy, and, second, because 
a mortgage of $2,000 had been made 
without the consent or knowledge of 
the company. Insured contended that 
the agent was duly notified as to other 
insurance, that the amount permitted 
in the policy was a mutual mistake, that 
when the incumbrance was made, in- 
sured notified the company of the fact 
by letter. There was judgment for the 
plaintiff in the lower court which the 
supreme court of South Dakota af- 
firmed. In the matter of over-insurance 
the court say in part, holding that 
knowledge of the agent as to amount 
of other insurance is made knowledge 
of the company: 

What the Statute Says. 

The statutory form of policy contains 
the following provision: “A person who 
solicits insurance or issues policies of 
insurance, or procures applications there- 
for, shall be held to be and considered 
the general agent of the insurer issuing 
the policy or making a renewal thereof, 
except as to proof of loss and adjust- 
ment thereof.” It is to be borne in mind 
throughout that this.form of policy con- 
stitutes not only the contract between the 
parties, but also the law governing the 
rights of both. It is unnecessary, there- 
fore, to cite decisions discussing the 
authority of soliciting agents. * s 
That Nugent, the soliciting agent of de- 
fendant, was informed by plaintiff at the 
time of the issuance of this policy of the 
existence of $4,400 insurance then on 
the property is undisputed in the record. 
Under these decisions and the provisions 
of the policy, the knowledge of the agent, 
Nugent, was the knowledge of the de- 
fendant, and the company therefore stands 
charged with knowledge of the existing 
insurance on the property. * * * But 
the policy contains also the following 
provision: “It shall be the duty of the 
insurer in order to avail himself of any 
provision in this policy, rendering it void, 
to promptly cancel the policy as provided 
herein upon having or obtaining notice 
or knowledge of the existence of any facts 
or circumstances which would, accord- 
ing to the terms of the policy, render it 
void; otherwise it will be deemed to have 
waived such provision or provisions void- 
ing the policy.” It is clear, therefore, 
that under the decisions of this court 
and this provision of the policy the de- 
fendant has conclusively waived its right 
to declare the policy void on account of 
this $4,400 existing insurance by its 
failure to cancel the policy, or issuing 
it with knowledge of existing facts which 
would render it void. 

Mortgage or Incumbrance 

The second question involved in this 
case is mortgage. The court holds that 
notice to the company by letter mailed 
by the assured and the claim by the 
company that the letter was not re- 
ceived, is a fact for the jury. . 

The insured mortgaged the premises 
without previous notice to the company 
but claimed to have written and mailed 
a letter to the company containing such 
notice. The company showed that it 
never received such a letter. This 
raised a question of fact for the jury. 
Upon this point of notice by mail, the 
supreme court of South Dakota say in 
part: 


The question presented by the mort- 
gage is one of greater difficulty. The 
policy contains no provision relating spe- 
cifically to incumbrances. * * * The 
legislative assembly of this state, how- 
ever, by Chapter 126, Laws, 1905, have 
prescribed a form of insurance contract 
known as a “standard form” of fire in- 
Surance policy, and its use by all in- 
Surance companies doing business in this 








state is made obligatory under heavy 
penalties. The policy in this case con- 
forms strictly to the statutory require- 
ments. This policy therefore becomes 
both the contract and the law governing 
and defining the rights and duties of 


each of the parties to the contract. 
* * * It does, however, contain a pro- 
vision that: “This policy shall be void 


* if without such assent the situa- 
tion or conditions affecting the insured 
property shall be altered so as to ma- 
terially increase the hazard, if such in- 
crease in hazard be occasioned by the act 
or agency of the insured.” Under the 
rule of interpretation applied to the 
ordinary contract of insurance, such a 
provision might not be held to relate to 
incumbrances, because they are not spe- 
cifically mentioned. * * * 
Vital Question Involved 

The vital question, then, is whether the 
defendant had knowledge or notice of the 
existence of this mortgage prior to the 
loss. If it had such notice or knowl- 
edge, and failed to cancel the policy, the 
forfeiture is waived, and cannot be as- 
serted as a defense in this action. The 
giving of the mortgage being admitted 
by plaintiff, he must assume the burden 
of proving such notice or knowledge or 
consent on the part of the defendant com- 
pany as would constitute a waiver of this 
condition of the policy against increased 
hazard. * * * Was necessary in 
order to establish a waiver of the breach 
of condition against other insurance to 
prove actual notice to the appellant, and 
silence under such circumstances as to 
imply its assent to the additional in- 
surance. Proof of such notice was sought 
to be made by evidence of the writing 
and posting of the letter duly addressed 
and stamped. The appellant denied the 
receipt of the letter, so the question 
whether or not it was received was 
clearly one of fact to be determined by 
the jury. Depositing a letter in a post 
office, properly addressed and stamped, is 
prima facie proof that it was received 
by the person to whom it was addressed 
in due course of mail; but, where its 
receipt is disputed, the court would not 
be justified in instructing the jury that 
the receipt of the letter might be in- 
ferred from so mailing it. * * * In 
the absence of any exception to the charge 
of the court, it will be conclusively pre- 
sumed that this issue of fact was prop- 
erly submitted to the jury, and their ver- 
dict must be deemed final upon this 
appeal. 


Liability Under the Valued Policy Law 
: The third point involved in the case 
is the amount of liability under the 
South Dakota valued policy law. The 
court holds that the. amount named in 
the policy covering real property is the 
fixed liability regardless of over-insur- 
ance or over-valuation, where the agent 
had knowledge of the facts. 

The insured claimed the full amount 
of the policy claiming that the agent 
was informed of the amount of other 
and concurrent insurance. The com- 
pany claimed that it should not pay 
more than its proportion of the total 
value of the loss. On this point the 
supreme court of South Dakota say in 
part: 


Appellant assigns as error the refusal 
of the court to instruct the jury “that 
the plaintiff cannot in any event recover 
to exceed 10/64 of the $2,625 insurance 
provided for in plaintiff's policy.” As 
we understand it, this requested instruc- 
tion is based on the theory that ap- 
pellant cannot in any event be required 
to pay more than a pro rata share of 
the entire insurance on the property when 
the total loss occurred. This assignment 
squarely presents the question whether 
the provisions of Chapter 126, Laws 1905, 
limit in any degree the application of 
Sections 1877 and 1878 of the Civil Code 
in cases where the policy covers real 
property, and the same “is totally de- 
stroyed without criminal fault on the 
part of the insured or his assigns.” 


What is Total Amount of Loss? 


The true value of the property de- 
stroyed and the amount of the loss and 
measure of damages being conclusively 
fixed by the law and the contract evi- 
dence as to the value of the property 
destroyed or as to the loss sustained or 
the measure of damages becomes wholly 
immaterial and incompetent for any pur- 
pose. “The amount of insurance written 
herein” plainly contemplates the amount 
of the policy together with the amount 
of concurrent insurance permitted by the 
insurer under the terms of the policy. 
Under an open policy, the value of the 
property when equal to or in excess of 
the total of all insurance does not affect 
the amount recoverable by the insured. 
He may recover in such case the full 
amount of each policy. It is only when 
the total loss is less than the total 
insurance that that insurer may be re- 
quired to contribute ratably toward the 
loss. Under the standard policy, the 
value of the real property on total loss 
is conclusively fixed by the total of all 
the insurance therein written, viz.: the 
amount of the policy and the concurrent 
insurance, and the total amount of the 
loss is the sum total of the insurance. 
Of this loss each insurer must pay the 
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WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,562,329.14 
FIRE AND TORNADO Net Surplus - - $2,008,419.02 
Surplus for Policy 
CAPITAL - - - - - $ 300,000.00 Holders, - - $3,008,419,02 
poy =— or —" pony HEAD OFFICE: 


LOSSES PAID TO DATE - 





4483,215.00'Cor. William and Cedar Streets, 


HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Gompany of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 
S84 William Street NEW YORE 


S P EC I AL We will Write the Lines or Surplus Business 








you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 
S ERVI C E 159 La Salle Street, CHICAGO 


LIBERAL COMMISSIONS RELIABLE COMPANIES 
amount of his own policy— no more and 


no less. * 
Company Takes the Risk 





reason of over-insurance. 
issue policies, or insurance permitting 
concurrent insurance, in excess of 


He may not 





Double insurance and concurrent insur- 
ance are entirely distinct. The very pur- 
pose of the law is to prevent double in- 
surance, and it places in the hands of 
the insurer the most effective means to 
prevent it, viz.: the absolute right to 
cancel his policy the moment he has 
notice or knowledge of its existence, or 
the right to defeat any recovery on his 
policy if double insurance exists without 
his knowledge. With such effective 
weapons of defense in his hands, it is his 
own fault if he shall suffer loss by 





real value of the property insured, except 
at his own peril, and must make his own 
examination and estimate of values at his 
own peril. 

Lawver v. Globe Mutual, 127 N. W. 
Rep. (S. Dak.) 615. 





Cc. J. Stoval has resigned as general 
agent of the Sovereign Fire of Toronto 
for the Pacific coast, but will retain his 
connection with the company, represent- 
ing it as special agent. 
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STANDS FIRST AMONG AMERICAN COMPANIES FOR LENGTH OF SERVICE AND LOSSES PAID 





News About Companies 








Pacific Coast Fire 

President Langlois of the Pacific 
Coast Fire of Vancouver, B. C., is in 
the east. The Pacific Coast will enter 
the United States, making its deposit 
in New York early next year. It will 
be under the management of President 
Amonson of the People’s National Fire 
at Philadelphia. 





National Assurance 

Henry R. Townsley of New York, 
the president of and director in the 
Manhattan Road and Underwritng 
Company of New York, and Victor 
Lubliner, the vice-president of the Na- 
tional Assurance, a Delaware corpora- 
tion, have been arrested at Wilmington, 
Del., by a deputy United States marshal 
on a charge of using the mails for 
fraudulent purposes. It is declared that 
the mails were used to distribute matter 
“falsely and fraudulently pretending 
that the National Assurance Company 
was to do the business of a stock fire 
insurance company, with men of high 
financial standing and experience be- 
hind it, and that the insurance press in- 
dorsed the company.” 





Home Fire of Indianapolis 

The new Indianapolis company that is 
being organized will be called the Home 
Fire and it will have $1,000,000 capital 
stock. Auditor John C. Billheimer of 
Indiana, John W. Holtzman and Lynn 
B. Millikan have been appointed com- 
missioners to take subscriptions to the 
capital stock. The shares will be $20. 





Northwestern F. & M. 


Arrangements have been complete 
by which the Northwestern F. & M. 
will increase its capitalization from 
$200,000 to $300,000 if the stockholders 
approve. About eighteen months ago 
the Northwestern F. & M. took $100,- 
000 from its capital and placed it in 
its surplus. At a meeting held Sept. 
22 the directors decided to restore this 
amount to the capital of the company. 
The action necessitated an examination 
by the state insurance department. The 
examination was recently completed 


_and shows a paid up capital of $200,000 


and a surplus of $275,549. Hence the 
company has been granted permission 
to make the desired change. 





Changes in the Field 








Carl H. Smith 
Carl H. Smith of Dayton, Ohio, spe- 
cial agent of the Pittsburg Underwrit- 
ers, has resigned. He has made an- 
other connection which will be an- 
nounced in a few days. 


Howard V. Luce 

Howard V. Luce of Lansing, Mich., 
state agent of the Sun of England, will 
on Jan. 1 become Michigan state agent 
of the Spring Garden. He will suc- 
ceed the veteran, N. B. Jones, who re- 
tires On a pension after years of faith- 
ful and able service. Mr. Jones has 
built up a fine agency plant in Michi- 
gan and the Spring Garden is highly 
regarded by all the field men. 

Mr. Luce is a son of C. H. Luce, 
Michigan state agent of the Phoenix 
of Hartford. He assisted his father in 
the state for a time and was sent by the 
company to help adjust its San Fran- 
cisco losses. He is a young man of 
ability and size. Mr. Luce will make 
his headquarters in Detroit. 








F. D. Hougham 
_F. D. Hougham of Des Moines, spe- 
cial agent of the Hawkeye, has been 
appointed special agent of the National 
of Hartford in Iowa to assist State 
Agent Waddell. 
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Insurance Company of North America 


of the CITY OF PHILADELPHIA, PA. 


FOUNDED IN 1792 


OLDEST OF AMERICAN COMPANIES 


WRITES Fire, Marine, Inland, Automobile, Tourist, Rent, Leasehold, Tornado, 








Parcels Post, Motor Boat, Use and Occupancy, and Perpetual Insurance 








OPERATES A FARM DEPARTMENT | 


WHEN THE NORTH AMERICA WAS FOUNDED IN 1793 GEORGE WASHINGTON WAS PRESIDENT 


WESTERN DEPARTMENT, 125 Monroe Street, CHICAGO 


W. N. JOHNSON, General Agent B. L. WEST, Asst. Gen. Agt 





ASK DATA ON CLASSIFICATION 





New York Legislative Committee 
Wants the Experience of the 
Companies on Risks 





Chairman Merritt of the New York 
legislative investigating committee has 
sent to fire companies of the state a 
letter asking for their premium and loss 
experience on many classes of fire risks. 
Many companies do not keep their clas- 
sifications so as to show the informa- 
tion desired by the committee and 
many would be put to heavy expense to 
comply with the request of the chair- 
man. Mr. Merritt states that the in- 
formation probably will not be used as 
of individual companies, but no assur- 
ance can be given. The information 
asked for is as follows: 


1. Information for the whole of the 
United States, or such part thereof in 
which the company operates (in case the 
company operates under more than one 
department, the experience of each de- 
partment separately is requested) as fol- 
lows: 

For each 

a. Amount at risk........ of the years. 

Ss. ee 1907 

G, EME occcccccvcecece 1908 

G. TOGO FOCIO 2c cccccccoes 1909 

e. Burning ratio, on each 

of the following 
classes: 

Class. 

Dwellings (not including farm dwell- 

ings). 

Schools. 

Churches. 

Public buildings. 

Farm dwellings and property. 

Wholesale mercantile, buildings. 

Wholesale mercantile, contents. 

Retail mercantile, buildings. 

Retail mercantile, contents. 

Warehouses, buildings. 

Whisky warehouses, contents. 

Packing house warehouses, contents. 

General storage warehouses, contents. 

Furniture warehouses, contents. 

Tobacco warehouses, contents. 

Fibre warehouses, contents. 

Cotton warehouses, contents. 

Woodworking establishments. 

Metal working establishments. 

20. Textile factories. 

21. Soap factories. 

22. Miscellaneous manufacturing estab- 

lishments (not included in Classes 
18, 19, 20, 21). 

23. Electric light and power plants. 

24. Grain elevators. 

25. Grain elevators, contents. 

26. Other special hazards (no manufac- 

turing). 

27. Ice houses. 

28. Sprinklered risks. 

29. The business as a whole. 

Note.—Classes 6 to 26 should be separ- 
ated into sprinklered and non-sprinklered. 
2. A—Amount at risk. 

B—Premiums received thereon. 
Both gross and net, 
as of the date of the receipt of this com- 
munication, in the following districts: 

1. The district in New York City bounded 
by Chambers street, the Bowery, 
Fourth street and West Broadway. 

2. The Metropolitan District of New 
York City. 

3. The district in Philadelphia bounded 
by Delaware River, Race street, 
Thirteenth street and Walnut street. 

4. The district in Chicago bounded by 
Michigan avenue, the Chicago River 
and Harrison street. 


WAI SN IS SS OND ON GO DD 


Teese es es 





For some time there has been a re- 
quest for authority to use a pro rata and 
reduced rate exemption clause based on 
5 per cent of the insurance instead of 
5 per cent of the actual cash value, as 
being more easily determined and better 
serving the purpose intended. The gov- 
erning committee has authorized such use 
until the next meeting of the Western 
Union, when the question of amending 
the rule will be considered. 


CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


W. E. DEAN, President CHARTERED 1861 


GEO. W. BROOKS, Secretary 
Capital Stock - - - - $400,000 
Assets - - - - - $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
171 La Salle Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 





3AN FRANCISCO: 










DALLAS: 
Conroy & Olds, — ——— J. S. Aldehoff & Co. 
Managers. Hl EN Ss General Agents. 
Gee esngusin 
—-FiIRE:s— 
INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE ,GERMANY. 
UNITED STATES BRANCH / 
dv NEW YORK, 
' A. 
Harvey W. Murray, ELSEY, WE Dan B. Harri 
Genera! Agent. Manager. 





THE SOVEREIGN FIR 


Assurance Company of Canada 


Home Office: TORONTO 


H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 
Starkweather & Shepley, Inc., Mgrs. 


WESTERN DEPARTMENT 
153 La Salle Street 
CHICAGO 


Reliable Surplus Line Insurance 


Representing as we do the following well known Companies, 
Agents are guaranteed that all Surplus Lines placed with us will receive the 
same careful and honest handling that has made this office one of the best 
known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Cooper Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITEB AND PROMPT SERVICE GUARANTEED 


R.W. HOSMER & CO., "Srater “* Chicago 
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south by eastern fire underwriters, a 
writer in the Insurance Herald has com- 
piled some interesting figures. He sum- 
marizes the eastern criticisms as fol- 
lows: Losses are heavier than in the 
east and north; building construction is 
faulty; water supplies inadequate; fire 
departments undermanned; local agents 
not well trained. Profits are so small 
that companies cannot afford to pay 
over 15 percent flat for the business. 

Answering these criticisms this writer 
points out that New Orleans and Mo- 
bile are ahead of Detroit on building 
codes, that the National Board engi- 
neers found the poorest fire department 
in Illinois, that sprinklered risks are 
increasing very “ast in the southwest, 
that there are fewer side lines, and a 
larger proportion of high class agents 
in the south than the north. Turning 
to statistics he writes as follows: 


The actual statistics of the companies 
themselves show that for the twenty- 
nine years from 1880 to 1908 inclusive, 
Louisiana’s loss ratio is only 49.5 per 
cent while profitable (7?) New York has 
a loss ratio of only 55.4 per cent and 
Massachusetts only 57.8 per cent. Which 
then is the hottest state? Why then 
should eastern underwriters be afraid of 
Louisiana if not from prejudice? 

The following table shows the actual 
experience of all the fire insurance com- 
panies operating in thirteen southern and 
thirteen northern states, compiled from 
Jenney’s “Fire Insurance by States.” 





Southern Loss Northern Loss 
States. Ratio States. Ratio 
Alabama ....... 54.4 Maine ......... 61.7 
Arkansas....... 57.6 Massachusetts .57.9 
PIGTIGR wccccces 70.9 Vermont ...... 60. 
CHOGETER cccccccs 54.3 New Hampshire.53.0 
Louisiana ...... 49.1 New York...... 55.4 
North Carolina..54.0 Delaware ...... 51.6 
South Carolina..54.3 Maryland ...... 99.6 
Tennessee ..... 66.0 Pennsylvania ..51.5 
| ee Vk rr 54.7 
EL Gswae oe 54.6 Indiana ........ 53.0 
Mississippi .... 57.9 Michigan ...... 51.2 
West Virginia. .49.9 Kentucky ...... 58.4 
Oklahoma ...... 47.2 Minnesota ..... 55.2 
Average ..... 56.0 Average ..... 58.7 


From the above it will be seen that 
the losses have not all been in the south. 
Only seventeen out of the fifty-two states 
and territories have a lower loss ratio 
than Louisiana. The average loss ratio 
of the thirteen southern states is shown 
to be only 56 per cent, which is that 
of the entire country, and the table shows 
conclusively that the southern states are 
— as profitable as their northern 
sisters. 


+2 

WEDDELL IS PUBLICITY MAN 

The committee on publicity and ed- 
ucation of the Western Union, of which 
H. N. Kelsey, western manager of the 
Sun of London, was recently appointed 
chairman, is preparing for an active ed- 
ucational campaign to reduce the fire 
waste and secure a better understand- 
ing of the insurance situation. The 
sending out of pamphlets to insurance 
men will not be made so prominent a 
feature hereafter, and an effort will be 
made to secure the cooperation of the 
trade and secular press and thus reach 
the insuring public. A plan of cam- 
paign among the trade papers and the 
patent-inside and plate concerns has 
been mapped out for the committee by 
T. R. Weddell, insurance editor of the 
Record-Herald, who will supervise the 
work for the committee, with the title 
of secretary. 

* x 

WILL HANDLE THE ENTIRE FIELD 

Frank & Du Bois of New York City, 
who have been appointed United States 
attorneys for the Yorkshire of York, 
Eng., will handle the entire country for 
surplus lines. They have been given 
full authority to adjust losses and have 
power to accept legal service. Frank 
& Du Bois will take care of large excess 
lines at tariff on both sprinklered and 
unprotected risks. 

The American policyholders of the 
Yorkshire will be adequately protected 
in every way as funds will be held on 
deposit in New York banks for the 
payment of all claims. 

he Yorkshire is well known as a 
company of the highest standing and 
Prestige in England, having been es- 
tablished in 1824, and has assets at the 





of strength, especially 
during troublous times 











ROYAL 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. Its loss was heavy, and the company Is highly commended. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 


ROYAL INS. BLDG. 
169 Jackson Blvd. 
Chicago 
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present time of over $12,000,000. Here- 
tofore the company hay never done any 
business in the United States. 

* 


WRITING HORSE INSURANCE 

J. J. Harris & Co., the New York 
Lloyds men, have opened an office at 
159 La Salle street, Chicago, where 
they will specialize on horse insur- 
ance. The firm represents the Heath 
group of London Lloyds, which has a 
very high standing and good connec- 
tions. Under their contract Harris & 
Co. will write either fancy or work 
horses against death from any cause. 
The rate on a work horse varies from 
10 to 12% percent, with a maximum 
limit of $250. The Lloyds will not 
insure a work animal for over 66 2-3 
percent of its value. On fancy horses 
the rate ranges from 6 to 8 percent. 
Harris & Co. can write not to exceed 
$10,000 on any one anima! without 
cable authority. In addition to the in- 
surance the Consolidated Veterinary & 
Service Company makes an inspection 
of each animal and adjusts the loss 
in case of claim. 

Harris & Co. will cover horses any- 
where in the United States and Canada. 
On application from any local agent, 
Harris & Co. will have the animals in- 
spected and 10 percent brokerage will 
be paid, 

* * * 
LOSSES AND PREMIUMS 

Almost all companies are complain- 
ing of heavy losses in the west during 
the last two months. The dry season 
during the spring and summer added to 
the loss account. Premiums are not 


active. If a company is breaking even 
in comparison with last year it is 
doing well. 


* * * 
OCTOBER FIRE LOSS 

The fire loss of the United States and 
Canada for October, as compiled from 
the records of the Journal of Com- 
merce and Commercial Bulletin, shows 
a total of $37,188,300. 

The following table affords a com- 
parison of the losses of October, 1910 
with those of the same month in 1908 
and 1909, together with the losses of 
the other months of those three years: 


1908 1909 1910 
Jan. $ 29,582,000 $ 22,735,000 $ 15,175,400 





Feb. 18,489,700 131, 15,489,350 
Mar. 16,723,300 13,795,400 18,465,550 
April 26,009,000 19,345,300 18,091,800 
May 15,181,150 17,360,400 18,823,200 
June 19,512,000 14,435,900 13,183,600 
July 15,323,750 15,830,900 26,847,900 
Aug. 23,123,000 16,423,000 21,570,550 
Sept 21,431,400 15,043,000 11,700,000 
Oct. 22,722,850 17,765,200 37,188,300 
To 


tal 

$208,098,150 $168,865,100 $196,535,650 

The losses on forest fires during Octo- 
ber, 1910, are estimated at $14,600,000, 
somewhat less than the United States 
Government figures for a smaller terri- 
tory. They include damage to buildings 
and contents in the burned sections, The 
losses, other than through forest fires, 
aggregated for the month $22,588,300, Al- 
together October was a very bad month 
for the fire insurance interest and proved 
decidedly discouraging te underwriters. 

ee 
LLOYDS GETTING THE BUSINESS 


Since the company officers decided 
not to grant any concesions in rates 
to Chicago on automobile floater in- 
surance, it is predicted that London 
Lloyds will capture 80 percent of the 


WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


GOOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


AGE eivs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
ee surplus. 

et losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 


It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


Capital Paid in, $200,000 Surplus Paid in, $200,000 


JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas. 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


FIREMEN'S e%4"25 NEWARK, HJ 


Capital, $1,000,000.00 Net Surplus, $2,739,781.73 
Surplus to Policyholders, : : $3,739,781.73 


Western Department, : : 205 La Salle Street, Chicago 
NEAL BASSETT, Manager 


diana, Iowa, Kansas, dion, Minnesota, 
ontana, Nebras Ohio, 0 —— 


Wisconsin, Wyoming, of Manitoba, Canada 




















CHARLES COLYER Vice-Pres. 


A. H. HASSINGER, Sec’y 
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6 


THE WESTERN 





UNDERWRITER. November 10, 1910. 








business as they write at the minimum 
rate of 2 percent. The stock compa- 
nies take the ground that they do not 
want to discriminate in favor of any 
city or section. In New York City 
brokers favor stock companies because 
they can get 20 percent commission 
whereas Lloyds pay but 10 percent. 
Under the amended New York _ law, 
London Lloyds can not operate direct- 
ly in New York. Their representatives 
have taken offices across the river in 
New Jersey and do quite a New York 
fire business from there. In Philadel- 
phia a few agencies are pushing Lon- 
don Lloyds, and are writing consider- 
able New York business. 
**« * * 
COMPANY LOSES TAX CASE 


The Illinois supreme court last week 
handed down a decision adverse to the 
company in the tax suit brought against 
the Cosmopolitan Fire by Cook county, 
Ill., for personal property taxes for the 
years 1907 and 1908. The taxes for 
those years were based upon net pre- 
mium receipts. The county attorney 
will now bring suit against twenty-five 
other companies on similar claims. 

* * * 

ASSOCIATION BECOMING ACTIVE 

The Insurance Brokerage Associa- 
tion of Chicago has started a campaign 
to eliminate from the local insurance 
field all persons who, under the rules of 
the Chicago board, are not entitled to 
receive commissions or are not abiding 
by the rules of the board, with the 
result that two persons have already 
been fined, and several similar com- 
plaints filed by the brokerage associa- 
tion with the board, are still pending. 

The brokerage association added sev- 
eral new names to its list of members 
at its regular business meeting held last 
week. 

* * * 
WILL HAVE AN ASSISTANT 


Western Manager Edward Bliven of 
the Jefferson will soon appoint an as- 
sistant to help him in the western field. 
Mr. Bliven has jurisdiction over a num- 
ber of states and finds the work is more 
than he can handle. 


* * * 
SOME LOCAL EVENTS 

The Commonwealth Fire of Dallas, 
Texas, has been licensed in Illinois and 
will be represented in Chicago by Naghten 
& Co. James I. Naghten is attorney for 
service of process. 

Mr. and Mrs. H. G. Stein have issued 
cards for their wooden wedding anniver- 
sary, November 14, 6539 Indiana avenue. 
Mr. Stein is connected with the Canners 
Insurance Exchange. 

J. F. Jackson, formerly an adjuster in 
Chicago, has joined the firm of W. J. 
Gregory & Co., of Atlanta, Ga., adjusters 
for the assured. 

J. D. Cory & Co. have been appointed 
o—_ County agents of the Sovereign 
‘ire. 

A special meeting of the Chicago Board 
was held last week to take action on the 
proposed change of headquarters to the 
Underwriters’ building to be erected at 
Jackson boulevard and Sherman street. 
By a unanimous vote the officers of the 
board were authorized to contract for 
space in any building which might be 
approved by at least 55 percent of the 
members. More than that proportion 
have already contracted for space in the 
Underwriters’ building. 

Attorney W. R. T. Ewen addressed the 
Fire Insurance Club of Chicago Tuesday 
on “Real Estate.” 





Henry E. Hess Has Resigned 

Henry E. Hess, vice-president of the 
Fidelity-Phenix, has resigned. Mr. Hess 
was manager of the New York Fire 
Insurance Exchange, receiving a sal- 
ary of $12,000. He went with the Fi- 
delity-Phenix after President Henry 
Evans of the Continental assumed con- 
trol. Mr. Hess’ friends thought he was 
to be in charge of the underwriting of 
the company but the transfer of Vice- 
President George E. Kline from the 
Chicago department of the Continental 
to New York, to assume control of the 
underwriting of the Continental group 
of companies probably changed the as- 
pect so far as Mr. Hess was concerned. 
Mr. Kline has loomed up as the ranking 
man next to President Evans. 





Aspiration plus perspiration equals in- 
spiration. 
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OHIO AND WEST VIRGINIA 


LOW LOSS OHIO RATIO SEEN 








Influence of Fire Prevention Work in 
the State Becoming Apparent— 
All Work Together 





Reports from field men are to the 
effect that should the low loss record 
maintained so far this year be contin- 
ued Ohio will show an unusual profit 
on 1910 business. Insurance men are 
disposed to credit this in large meas- 
ure to the remarkably good work along 
fire prevention lines that has been done 
in the state. Perhaps in no state have 
sO many and such effective agencies 
been at work for the prevention of fire 
waste as in Ohio. The state fire mar- 
shal bureau, one of the first to be or- 
ganized has. been vigilant and has 
cooperated with insurance men in every 
way. The state inspector of work- 
shops and factories has given not a lit- 
tle attention to fire prevention matters. 
The Ohio Inspection Bureau is in the 
van of progress. The Ohio State Fire 
Prevention Association, the first of 
these state associations, has kept up its 
work of education and inspection. Lo- 
cal agents in Ohio are becoming more 
alive to their opportunities for educat- 
ing the assured and helping in the in- 
stallation of the various devices. All 
these different factors have worked in 
harmony and it is fair to presume that 
their work has had considerable to do 
with the low loss record in the state 
so far this year. 





Large Reductions for Coinsurance 


A considerable reduction in rates will 
probably result from the promulgation 
by the Ohio Inspection Bureau of al- 
lowances for the use of coinsurance 
clauses. A schedule has been issued 
which considerably increases the reduc- 
tions heretofore allowed. One im- 
portant class is allowed 20 percent for 
the 70 percent clause where no reduc- 
tion was allowed before; 25 percent for 
the 80 percent clause where only 10 per- 
cent was allowed, and 30 percent for 
the 90 percent clause where only 20 

ercent was given. The policy of mak- 
ing reductions in rates in such a way 
as to insure the use of proper forms 
is being followed as far as possible. 





Convicted of Firing Property 

After a trial lasting ten days, Charles 
Gebhart, a wealthy Jewish merchant, 
was found guilty at Summerville, W. 
Va., on a charge of burning to defraud 
insurance companies. The fire oc- 
curred in the city of Richwood. Boxes 
saturated with kerosene were found in 
the basement and other evidence was 
discovered by Fire Marshal Ellison, 
who worked up the case. The accused 
made a bitter defense and employed 
some of the best lawyers in the state. 
The outcome was a great victory for 
Fire Marshal Ellison, who has been 
doing good work in the state. 





To Inspect Two Towns 
The executive committee of the Chio 
State Fire Prevention Association has 
been called to meet at the Hotel Hol- 


The North River Ins. Co. 


of New York 


CAPITAL $350,000 NET SURPLUS $512,320 


AGENTS WANTED IN OHIO 








F. F. MURRAY, Special Agent 


Commercial Tribune Bldg. Cincinnati, Ohio 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE COMPANY 
All of Pittsburgh, Pa. 





Di cccvaseguestenvevesesbebeausess 900,000.00 
I so oleate eae ae Sok ra a 2,602,337.82 
Surplus to Policyholders............. 1,461,135.45 
JASPER E, WILHELM HENRY WACHTER, Manager 
Special Agent 


218 Fourth Avenue, Pittsburgh 


Alliance, Ohio Reliable Agents Wanted in Illinois and Ohio 








OHIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 


FIRE, LIGHTNING AND TORNADO INDEMNITY 
: ‘ TATEMENT JANUARY 1, 1910 

Reser /e for Reinsurance - $1,544,603.84 

- 42,600.00 





Reserve for Losses - - 


Reserve for Contingencies - 125,000.00 
Reserve for all other Liabilities - 25,490.89 

. Net Cash Surplus y= 233.87 
Total Assets, - -  $2,403,828.60 


AS. C. JOHNSON, President 
W E. HAINES, Secretary - 
Organized in 1848 
Losses Paid More Than $15,000,000.00 














JOHN J. HENRY, Pres. GEORGE F REEVE, Vice-Pres. 


“A MILLION-DOLLAR COMPANY” 


he Neuse fH" 


NEWARK WN. J. 


CHARLES M. HENRY, Sec’y 


This Old Company has been continuously in business One Hundred Years and in the Central Wes, 
more than Thirty Years. It is liberal in its underwriting policy and would be a valuable addition 
to any union office. Applications for agency representation solicited. 





CARROLL L. DE WITT, General Agent, 153 La Salle Street, CHICAGO 
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lenden, Cleveland, next Tuesday after- 
noon. The following morning the com- 
mittee will meet in the Hotel Andwur, 
Elyria, and after an inspection of that 
city, will recess to meet Thursday morn- 
ing in the Hotel Avalon, Norwalk, for 
an inspection of that city. W. B. Good- 
win, of Columbus, is chairman. This 
will be the last meeting of the year. 





Misstatements As To Taxes 

Ohio fire insurance men are some- 
what disgusted with a lot of misinfor- 
mation originating with a hostile Co- 
lumbus paper and sent out to many 
other papers in the state. The Co- 
lumbus paper took occasion to write 
an article on the income of the insur- 
ance department, which this year will 
approximate $1,250,000. Either through 
hostility to the fire interests or because 
it does not regard facts as essential to 
its news stories, it stated that fire com- 
panies pay only one-half of 1 percent 
tax on their premiums, while the life 
companies pay 2% percent. As a mat- 
ter of fact the fire companies pay 2!4 
percent premium tax and an additional 
half of 1 percent as a fire marshal tax. 
It is such misinformation that helps to 
create prejudice against insurance com- 
panies, and the prejudice continues 
when the trifling cause is forgotten. 


Death of J. M. Emsheimer 

J. M. Emsheimer, a well known agent 
of Wheeling, W. Va., died last week. 

The business established and con- 
ducted by Mr. Emsheimer will be con- 
tinued in the name of the Joseph Em- 
sheimer Insurance Agency with Gabe 
S. Emsheimer as is_ manager. 


Would Require Sprinklers 
Director of Public Service Lea of 
Cleveland proposes to make the new 
high pressure station in that city self- 
sustaining by furnishing water for 
sprinkler systems in the down town dis- 
trict. He would require the installation 


of sprinklers throughout the congested 
district. 








Ohio Agency Appointments 
Aetna—Henry Means, Geneva; Ford In- 
surance Agency, Cleveland; C. A. Roush, 
Ansonia; HK. L. Mate a Hamler; H. G. 
Cress, Englewood; J. Baggerby, Day- 
ton; John Seiaee 4 Canton. 
Agricultural—Ross Ward, Versailles. 
Ben oe ge om Cc. Spencer, Findlay. 
J. O. Ohler, Lima; J. C. 


Columbia, N. y: pail, E. Jordan, Paulding. 
Commercial, D. C. —t, me. Gooch, Cleve- 


and. 
hen oped. Union—C. A. Van Drusen, Hinck- 


Fire Assn.—H. M. Ackermann, Rock 
Creek; J. S. Champion, Berlin Heights. 


Germania—Herman Herzfeld, Cincin- 
nat 

Ger.-Amer., Pa—B. O. Geiger, New 
Washington. 

, aere—Thomes & Flack, Bellefon- 
aine. 


Home, N. Y.—J. M. Reese, Hilliard. 


North Amer.—G. F. aa ge George- 
town; A. T. cee ag Ripley; J. E. Shum- 
ard, Owensville; . H. Young, Columbiana; 
Cc. L. Stevens, VPs H. C. Myers, 
Gettysburg; John Weber, Union City; F. 
D. Phipps, Pleasantville; W. T. Steers, 
Good Hope; Rudolph Oberding, Cincinnati; 
Fulks & Johnson, ear J. I. McCul- 
lough, Mt. Vernon; C. Chappee, North 
Madison; W. H. RR, Plain City; Ken- 
neth Little, Bradford; Miss Nellie Antrim, 
Germantown; D. M. Abel, Pennsville; G. 
R. Farley, Summerfield; A. G. Archer and 
F. W. Dienstbach, Caldwell; J. M. Clark, 
Junction City; S. s. Friesner, Middlepoint; 
J. N. Squire, Waynesville; Levi Arm- 
strong, Lower Salem. 

Jefferson—C. B. Eberly, Bowling Green. 

Lon. & Lan.—J. A. Burdwell, Warren; 
F. C. Morgan, J. W. McMillan and Ray 
Haltas, Toledo. 

Keystone Und.—C. M. Siebert, Jr., Co- 
lumbus; C. B. Lawrence, Norwalk; A. J. 





Eggleston, Toledo; W. H. Evans, Jr., 
Akron; G. L. Campbell, Niles. 

Natl. Union—Mrs. M. J. Tabler and 
Cc. H. Tabler, Hamilton; McLaughlin & ! 
McKenzie, Lakeside. 


_ Northern, N. Y.—H. J. Bachelder, Gal- 
ion. 





WE ARE IN A POSITION 


to handle desirable lines located in Cincinnati 
Representing 


Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 


Earls & Johansing, Ist Retceal Bank 
CINCINNATI 





N. W. Natl.—V. O. Mathias, New Phil- 


adelphia. 

Old Colony—C. E. Marsh, Delphos; 
Thomas & Flack; Bellefontaine; John A. 
Conn & Son, Van Wert. 

Royal—G. W. Mensch, Barberton; 
Johnson & Gregg, West Jefferson. 

St. Paul—Phypers Bros. Company, 
Cleveland. 

Security, Ct.—C. C. 

Standard, N. J.—G. W. M. Wat- 
kins, Defiance; G. F. Round, Norwalk; 
Bradner Agency Company, Fostoria; m 8. 
Cockayne, Tiffin. 

Sun, La. —Reinhold Steinke, Cleveland. 

Teutonia, La.—Charles Novotny, Elyria. 

Washington—A. C. Close, Sandusky; 
Bailey-Myers Agency, Alliance. 


Leases, 3 Basil. 


Wmsburgh City—J. Clark & Ce. 
London; T. J. -— Ironton; P. 
Evans, Newark; W. H. Mead, Jr., PB 


kala; I. N. Brown, Kingston; Cc. C. Kreider, 
Tarlton; O. F. Pitcher, McArthur; E. R. 
Brannon, Crooksville; C. W. Moore, Cam- 
bridge. 





OHIO NOTES 


Mason of East Liverpool, 
their agency 


Nice & 
have sold 
McCord. 

The Ohio State Fire Prevention Asso- 
ciation will inspect Elyria and Norwalk, 
Nov. 16-17. 

The Washington Fire has transferred 
from the . G. Burke agency to that 
of H. J. Bailey at Ashtabula, Ohio. 

Harry Merrill has moved his 


O., 
to Perey W. 


insur- 
ance and real estate office from 12 Foster 
street to 347 Main street, Ashtabula. 

The Commercial Fire of the District 
of Columbia has been licensed in Ohio. 
Its financial report shows: Available as- 
sets, $150,171; liabilities, except capital, 
$14,592; capital, $100,000; surplus, $36,- 
580; income last year, $18,756; cash ex- 
penditures, $20,556. 

Herbert G. Burke, who opened an in- 
surance office in the Patterson block, 
Ashtabula, two months ago has pur- 
chased a grocery store at Saybrook Cor- 
ners and has moved his office to that 
place. It is understood that Geo.. Bates 
has purchased part interest and the firm 
will be known as Burke & Bates. Grocer- 
ies, coal, lumber and insurance are their 
lines. 

Town maps have been issued by the 
Ohio Inspection Bureau, during the last 
month, as follows: Big Springs, Broad- 
way, Croton, Monroe, New Lebanon, 
Shanesville, Waterville, Holloway, New 
Bavaria and Lucas. During the same 
period the West Virginia Bureau has is- 
sued maps for Academy, Big Creek, 
Blackville, Cass, Cowen, Estel, Norwood, 
Rennick and Seebert, Rio, Rock, Sum- 
mersville, Webster, Withamsville, Wal- 
ton, Junior, Thornton, Weaver, Hundred 
and Holliday’s Cove. 

Fire in Youngstown, Ohio, last week, 
which originated ‘in Damm & Scanlon’s 
saloon and did $10,000 damage, has re- 
sulted in the arrest of Timothy Scanlon, 
one of the proprietors, after an investi- 
gation by the state fire marshal’s de- 
partment. Firemen reported that they 
found every gas cock turned on and 
bunches of hay scattered about the sa- 
loon. Saloon stock was insured for 
$1,500 and the fixtures for $3,000. Several 
other persons lost heavily by the fire. 





Toie Wants to Dissolve Board 

Edward C. Toie, former special agent 
of the Aetna in Ohio and at present a 
nonboard broker in Pittsburg has com- 
menced suit to dissolve the Alle- 
gheny Board of Fire Underwriters, 
and to restrain the board from expelling 
three of its members who wrote busi- 
ness for Toie. The primary cause of 
the suit is that Toie wrote the insur- 
ance on the Allegheny Steel Company 
and the Iron City Sand Company of 
Pittsburg and placed it through Logue 
Bros., board members. Logue Bros. 
subsequently cancelled the business on 
the demand of the board. The three 
members named as in danger of expul- 
sion are Logue Bros., Edward George 
& Co., and Benwanger & Hart. 





Fire Insurance in Formosa 
Consul S. C. Reat of Formosa says: 
“American fire companies have never 

paid any attention to Formosa. Nev- 
ertheless, the business in this line to be 
done here is not inconsiderable. Brit- 
ish companies have well-managed agen- 
cies, established through British firms, 
in both North and South Formosa. One 
firm has lately opened a special insur- 
ance department. There are five Amer- 
ican tea houses in North Formosa, and 
they carry policies on their stock from 
$50,000 to $75,000. The rate on tea and 
general merchandise is three-eighths of 
1 percent. But the risks are carried 
! by British companies.” 





STRICTLY FIREPROOF 


nore. BREVOORT 


HOTEL 
Chicago, Illinois 
MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison Street, near La Salle 
One minute from the Insurance District 





The Patronage of Insurance Men! 
Is Solicited. : 


HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minu‘es walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED S. AVERY 





Columbiana County Mutual Fire Insurance Co. 


LISBON, 


Incorporated 1837 


WM. M. HOSTETTER, Sec’y and Treas. 


OHIO 


Charter Perpetual 
Business Confined to Ohio. 








Dayton, O. 





Organized im 1903. 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, 


Columbus Endorsement Spreads 
Confidence Abroad 


OHIO 


AGENTS WANTED 





Dayton Mutual Fire 
Insurance Co., onic” 


OHIO 
B. C. COLEMAN, Secy. 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Sbows Our Con- 
dition. 





THE CINCINNATI 
UNDERWRITERS 


COMPOSED OF 
The Eureka F. & M, Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan. 1, 1909 


i  csasastetiagunns $250,000.00 


Reserve for Reinsurance............... 166. 
odie cckksanendawakhe 25,491.29 
AGENTS WANTED PE sccktrateee dccecesvawsoes 227,805.11 
Tete ASMA. ccicccccccccecs . -$741,463,18 
Address Home Office. P. A. ROTHIER, Prest. | ADAM BENUS, Seo'y 





The Central Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $500,117.00 


Cash Surplus - - - $318,278.00 





H. V. OLNEY, President. 


sahahaecaseameseeee 





KNOX COUNTY.MUTUAL INS. CO. 


MT. VERNON, OHIO 


CASH SURPLUS, $150,000 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W. A. Bounds, President 


H. H. Greer, Secretary 





Richlana Mutual Insurance.Co. 
Mansfield, Ohio 
INCORPORATED 1860 
TOTAL ASSETS, 82,202,344 


H. R. SMITH, Pres. 


BUSINESS CONFINED TO OHIO 


R. SMITH, Secy. 





WARREN M. KIMBALL & CO. 


100 William Street, New York City 


Surplus Lines 
Strong European and American Stock Companies and London Lloyds 


Liberal Commissions 


Prompt Service 





W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-Pres. 


OTTO E, GREELY, Secretary 


CALUMET INSURANCE COMPANY 


iz7i LaSalie Street, 


CHICAGO 
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MICHIGAN AND INDIANA 


COMMENT BY OLD DETROITER 











Prospect of Advancing Rates on Pre- 
ferred Business Are Poor—Club 
Considers Having Banquet 





Detroit, Mich., Nov. 7—(Special cor- 
respondence)—The Detroit Underwrit- 
ers Club will hold their regular month- 
ly meeting next week. At the last meet- 
ing it was suggested that the new en- 
tertainment committee arrange for a 
banquet to which all fire insurance 
agents in that city would be invited. 

p to this time no invitation to attend 
have been issued. 


Fall Fires Beginning—The season for 
fires has commenced. Detroit’s fire de- 
partment has plenty to do just now. 
One thing has been demonstrated, how- 
ever, the hurry up gang, made up of 
the automobile chemical engine and the 
new auto fire engine, is just the thing 
for emergency calls. They have the 
right of way and always get there first. 
A fire must get quite a start to get 
ahead of these modern fire fighters. 


Tribute to Barry—Every agent in 
Michizan rejoices in the advancement 
of J. V. Barry. No one stands higher 
in their estimation than he does. They 
are glad to know he has been appre- 
ciated, but awfully sorry to have him 
leave the position he has so worthily 
filled. There may be others who can do 
as well, but none can do better. The 
man who succeeds Mr. Barry as com- 
missioner of insurance has a big job on 
his hands. Not only is he a shining 
light in Michigan, but every other state 
points with pride to his administration 
of the commissionership of insurance. 


Guenther’s Change—Fred Guenther 
has been crowded out of his old office 
and is now located in room 209-210 of 
the Hammond building. Fred had his 
office in the Peninsular Bank building 
for years and the only way they could 
get him out was by getting out them- 
selves and reporting they were going 
to build a new bank building and use 
it entirely for themselves. 

Two or three years ago the agents of 
Detroit concluded that by the way some 
fellows were selling dwelling insurance 
it was time for an adjustment of rates 
It did not take long to fix on a price 
which when promulgated meant a de- 
crease in every agent’s income from 
this class of business of at least 50 per- 
cent. They anticipated an increase in 
amount of insurance written on this 
kind of business, enough at least to 
make up for the shrinkage in premium 
incident to the cut, but it did not come 
and some agents are lamenting that it 
was ever done. However, the rates are 
established and the question now is, 
can they be raised. I have heard there 
is a movement to increase rates, but I 
am afraid the fellow who thinks he can 





boost the rates will fail. The people 
have the habit of getting dwelling in- 
surance for almost nothing and they 
won't take kindly to an advance. Again, 


I do not think the companies that do] 


the larger part of this business in De- 
troit care to see an advance. I was 
talking to a man who knows and he 
ae the companies are making a bar- 
rel of money out of it, even at the pres- 
ent price, so I guess the best thing to 
do is to be satisfied. I would like, how- 
ever, to have Inspector Benallack get 
out a set of figures showing the rates in 
such a manner that the ordinary fel- 
low will feel safe in giving the rate. 
The card that is used now is certainly 
a puzzle. 
Op DErROoITER. 


COMPLAINS OF COMPETITION 


Wakefield, Mich., Agents ~~, Ls gaa 
of Ironwood. Office Is Making 
Life Miserable 








An agent at Wakefield, Mich., gives 
the following information as to con- 
ditions in his locality: 

There is a case here of an out-of-town 
agency employing a solicitor at this place 
who is utterly irresponsible and incompe- 
tent to do an honest and fair business, but 
who still manages to get the date of every 
expiration and hound the prospective cus- 
tomer to death until he succeeds in land- 
ing the business. He of course does not 
get all the business, but it generally al- 
Ways means a cut in premiums and a 
whole lot of persuasion to hold the busi- 
ness. At the best some renewals are 
bound to get away, besides the fact that 
there will be a general impression that 
people have been overcharged, etc., where, 
in _ the rates have been very reason- 
able. 

The agency is located at Ironwood in 
this county, and is mostly nonunion com- 
panies, which ought not, however, to war- 
rant such underhanded methods of secur- 
ing business or make use of such con- 
temptible material as this solicitor, who 
will go to any means to secure the pre- 
mium. Therefore any move in the direc- 
tion of eliminating the practice, and if 
possible altogether abolishing anything 
but bona fide agencies in a locality, would, 


it seems to me, be a move in the right 


direction. 





West Given Absence Leave 


B. D. West, inspector of the third dis- 
trict of the Michigan Inspection Bureau, 
at Grand Rapids, has been in poor 
health for the past few months and has 
been granted a three months’ leave of 
absence by Manager Benallack. Mr. 
West has been one of the most valuable 
men in the employ of the bureau, hav- 
ing been connected with the institution 
for the past twenty-three years, and is 
well thought of by the local agents and 
the general insurance fraternity. He 
expects to start for Martinez, Cal., on 
Nov. 20, and will carry with him sincere 
wishes for a speedy recovery. 





Will Levy Assessments 
Judge Smith of Pontiac, Mich., has 
called upon Judge Guy M. Chester of 
Hillsdale to levy the assessment on 
policyholders in the Citizens Mutual of 
Holly. Judge Smith is himself a policy- 
holder and therefore disqualified. F. G. 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets > - * - - $1,302,620.31 
Capital nal = - ™ 400, ° 
Losses Paid - - -  §5,880,000.00 
ASSETS LIABILITIES 
Cash on hand and in the bank $ 67,723.11 eee 000.00 
State, County and Municipal Amount required to rein- 
Dae cegie's dete Fo ee 555,612.00 sure all outstanding 
Mort on Real Estate.. 486,196.08 SN GAs tbedbaneuaas « 501,723.44 
Real Estate Sa aieat ede ae 953.35 Losses unadjusted and not 
abe due and Accrued. 11,442.98 | et Sate PARAS ERE 6,500.65 
Due from Agents and others 103, 692.79 Net Surplus...... Seacaiewa 354,396.22 
$1,302,620.31 $1,302,620.31 
M,.W.O2RIEN £E.jJ. BOOTH 4H.£E.EVERETT’  E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 








FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets . - ° e 
Surplus to Policy Holders - - 


$1,308,756.81 
460,081.90 





F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


Robert Henkel, Vice Presid 
A.D. Baker, Secretary ip = a 
Ralph Rawlings, Ass’t Secretary 

















Nassau Fire Insurance Company of Brooklyn, NY. 


Capital, $200,000 Incorporated 1852 Surplus, $219,298 


This old substantial Company has decided t to do a General Business, and will be 
dhessugily planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU ané 
the EMPIRE CITY ~ ye AH to the famous fleet of companies controlled by Crum & 
Forster of New York ey have no liability in Wisconsin or Michigan, and as they 
— 2 eral class of business they will be very valuable to agents. 

applications for agencies to 


BIEREE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 


Established 1906 TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 


— SHOP INDEMNITY 


er ie Co. 


OF PITTSBURGH, PA. Incorporated 1854 
has entered Indiana and desires agents in all towns and cities. Address 


Geo. M. Cobb & Co. DMNAPOLS._ INDIANA 


General Agents 


THE OHIO INSURANCE COMPANY 


OF NEW ALBANY, INDIANA 
Chartered 1849 
Capital Stock, $200,000.00 Surplus to Policyholders, $91,128,67 
AGENTS’ EXCESS LINES CONSIDERED 
INDIANA FIRE INSURANCE AGENCY, Ceneral Agents, 


























NEW ALBANY, INDIANA 








UP-TO-DATE NOVELTIRS iscneassseste Suggestions ant Busnes Geers ft you 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, etc. 


Write for the latest novelty, or tell us what you want, and we will make it. 


LNCOUL AUTELTIPS C2 J, MGOODELL, Jr, Ine, 2.5. 


ovelty Department of the Telephone : 


THE CONCORDIA FIRE|C)R TENT 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


Chicago, Illinois 
: Austin 119 








Cash Capital - - $300,000.00 
Reinsurance Reserve - 900,853.62 
Reserve for all other Liabilities 181,348.23 


Net Surplus - - 215,542.39 
Total Assets - - 1,597,744.24 
CHARLES E. DOX 
STATE AGENTS: 


P. E. NORRIS, Columbus, Ohio, for Ohio, 
Kansas City, Mo., for 





271 La Salle Street, Chicago, Ill. 


A. E. CLARE, Des Moines, Ia., for Iowa and Nebraska. 
E, G, FORD, Seattle, Wasb., for Washington and Ore 
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Ely of Davisburg, Mich., was appointed 
receiver when the company failed, but 
to avoid litigation no assessment was 
levied, the lower court desiring to have 
the opinion of the supreme court as 
to the liability of the different classes 
of policyholders. 





Annual Conference to be Held 

The official staff of the Michigan In- 
spection Bureau will meet in Detroit 
November 15-16 for the purpose of a 
general conference. This is in line with 
the plan adopted by Manager Benal- 
lack of having periodical meetings of 
the inspectors for the purpose of secur- 
ing complete uniformity in the various 
districts and also to secure an inter- 
change of valuable experience, the re- 
sults of which will have a tendency of 
increasing both the efficiency and the 
economy of the bureau service. Those 
in attendance will be given a dinner by 
Mr. Benallack at the Hotel Ste. Claire 
on the evening of Nov. 15. A represen- 
tative of the Western Actuarial Bureau 
has also been invited, and it is quite 
likely that H. M. Hess of the bureau 
will be present. 





Indiana Agency Appointments 

California—First Calumet Trust & Sav- 
ngs Bank, East Chicago. 

Camden—S. Vater, Lafayette. 

Citizens, W. Va.—The Jackson & Burr 
Company, Anderson. 

Connecticut—G. H. Coleman, Jefferson- 
ville; English & Troyer, Plymouth, 

Cooper—J. D. Lawson, Auburn. 

Equitable—David Trust Company, Bra- 


zil. 

General—E. E. Tolley, Marion; I. H. C. 
Royse Company, Terre Haute. 
— M. K. Shepherd, Car- 
isle. 

Glens Falls—J. B. Latshow, Carlisle; 
E. M. Fitzsmmons, Russiaville. 

Globe & Rut.—H. B. Miller, Nashville. 

Gran. State—O. O. McGauby, Washing- 
ton; S. Vater, Lafayette. 

Millers Natl.—H. B. Miller, Nashville. 
Monongahela—R. A. Hoffman, Anderson. 

Palatine—Henry Wineland, Brazil. 

Pennsylvania—Delam Thomas, Battle- 
ground. 

Peoples Natl.—R. S. Emerick, Albion. 

Prov. Wash.—Harold Stephens, New 
Harmony; Haines, Richards & Pirtle, 
Rockport. 

Rhode Island—F. J..Seifert, Evansville. 

Royal—W. S. Merriken, Alexandria. 

St. Paul—The Ratcliffe Realty Com- 
pany, West Terre Haute; Edward Strautz, 
Chalmers. 

Scott. Union—J. T. Lawson, Auburn. 





Michigan Agency Appointments 
Amer. Cent.—E. J. Bergman, Bark River. 
California—Bennett & Hodge, Ann Ar- 


bor. 
Camden—C. H. Bromann, Petoskey. 
Cent. Natl.—C. W. Burridge, Pontiac. 
Cooper — W. KH. Sylvester, Berrien 


Springs. 
German, Ind.—B. R. Swift, Edmore; 
Cc. L. Groesbeck, Pontiac. 
ss M. Chauncey, Grand Rap- 
s. 
Imperial—F. M. Barry, Battle Creek. 
Jefferson—Gauntlett & Sellman, Ann 
Arbor. 
‘ _ & L. & G., N. ¥.—Whitaker Bros., De- 
roit. 
Metropolitan—E. G. Quick, Manistique. 
Orient—A. R. Knapp & Co., Pontiac. 


INDIANA NOTES 


Samuel Feathergill at Franklin, Ind., 


has sold his agency to William G. Vandi- 
vier. 


A committee of Indianapolis business 
men visited Chicago last week to con- 
fer with the companies regarding fire pro- 
tection improvements and rate reductions 
in Indianapolis. 

The Liverpool & London & Globe, Na- 
ticnal of Hartford, Fire Association, Fire- 
man’s Fund and St. Paul Fire & Marine 
have transferred from Neal & Co. to G. 
M. Voris at Lebanon, Ind. 

Automatic sprinklers are credited with 
saving the Indianapolis Chair & Furniture 
Cempany a serious loss, when spontaneous 
cembustion in a pile of shaving set fire 
to the engine room. 

The insurance on the University of 
Notre Dame at South Bend, Ind., approxi- 
mating $1,250,000, is being replaced 
largely in bureau companies, which have 


heretofore had only a small proportion of 
the business. 


MICHIGAN NOTES 


Leo. K. Hennes has resigned the agency 
~. as Providence Washington at De- 

The Michigan Inspection Bureau has 
issued new books for estimates for Chief 
Lake, Norwalk, Petoskey, Hancock. Maps 
have been printed for the following towns: 
Peck, Tower, Utica, Copemish. 








IN ILLINOIS AND WISCONSIN 


STATUS AS TO FIRE MARSHAL 








Bureau is Crippled Because the State 
is Not Authorized to Ap- 
propriate Money 





Although State Fire Marshal Doyle 
of Illinois is handicapped because he 
can not get any appropriation to run 
his department, yet he is in the harness, 
paying his own expenses and is stir- 
ring up sentiment among the people in 
the fight against fire waste. Recently 
he has addressed business associa- 
tions at a number of points and is 
scheduled for others. He proposes do- 
ing this preliminary work until the leg- 
islature can pass an act providing that 
the money be appropriated to operate 
the fire marshal bureau. Governor De- 
neen in his annual message, it is 
thought, will call the attention of the 
legislature to the unfortunate condi- 
tion in the fire marshal act and will 
urge the body to pass as soon as pos- 
sible a bill providing for the appropria- 
tion. If an emergency provision is at- 
tached, it will go into effect as soon 
as it passes. Such, however, would re- 
quire a two-thirds vote of both houses. 
Unless the emergency clause is carried 
the law would not be effective until 
July 1. As the law was declared con- 
stitutional, if the proper appropriation 
bill passes, the bureau can collect the 
assessment from the time the law went 
into effect. 





Sterling, Ill, Returns 


The following are the annual pre- 
mium returns of Sterling, Ill, agents: 
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Part Of Water Supply Cut Off 
The recent fire at Pana, IIl., brought 
out a defect in the fire protection. The 
mines and railroads there use no small 
amount of water. Many of the citizens 
have objected to so much water being 
consumed by these sources. In conse- 
quence a cut off was provided for. 
When the fire took place, this valve 
had not been touched for six months 
and it required a half hour to get it 
opened. This lessened the water sup- 

ply and the fire got under headway. 





Calhoun on Committee 
President George R. Crosley of the 
Wisconsin State Fire Prevention As- 
sociation has announced the appoint- 
ment of W. B. Calhoun as a member of 


the fire department and waterworks'| 


committee of the association to succeed 
Walter W. Conklin, formerly special 
agent of the Queen at Milwaukee, but 
now connected with the local agency of 
Hackett & Hoff. Mr. Calhoun is 
state agent of the Fire Association. 

A special meeting of the executive 
committee of the association will be 
called by President Crosley some time 
before the close of the present month. 
The various committees are hard at 
work and officials of the association are 
highly satisfied with the results that are 
being obtained. 





Assureds Mutual Is Active 


The Assureds National Mutual of De- 
catur, Ill., of which P. B. Sullivan is 
manager, is not only offering to buy ex- 
pirations and agencies but is out after 
direct business. Mr. Sullivan is adver- 
tising in the papers extensively. The 
company offers policyholders 20% on 





57th ANNUAL STATEMENT 


Capital ° ° * 


$ 500,000.00 
Assets (to protect policyholders) - - 3,470,509.30 





Net Surplus to policyholders - - 1,549,672.06 
of WatartoandN.¥! Net Surplus to stockholders - - + 1,049,672.06 
W. H. STEVENS, President JOHN Q. ADAMS, Secretary 
STUART MORGAN, State Michigan, Detroit. 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus, 
GUS M. Special Agent, Indiana and Kentucky, Indi i 
I State Agent, Illinois and Wisconsin, 159 La Salle Street . 


P. P. WIPPELL, Chicago 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


SECURITY 


Fire Insurance Gompany of Davenport, Ia. 
Ss. BF. GILMAN, Pres’t 





M. Cc. HINSGSCH, Bec’ sy 





This Company has had 27 qooss of successful business experience, and is now d 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the | 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


AMERICAN UNION FIRE 


Insurance Company 


OF PHILADELPHIA 


Organized and Incorporated under the Laws of Pennsylvania 


JAMES F.STONE 


President 


331-337 Walnut Street, Philadelphia, Pa. 








This Company expects to begin active business at an early date 
AGENTS WANTED 


Marsh & McLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE 
159 La Salle Street 














Duluth 


Minneapolis 
INCORPORATED 1804 


London 
New York 


CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres, M. JOS NOWLAN, ist Vice-Pres. 
Ohio, Kentucky and Southern Michigan, 3 North High 


M. F. GRIM, General Agent, (oo ser one 
MONTGOMERY & FUNKHOUSER,.Gen. Agts, si ‘itinnesot ‘tnd Upper Ailchignn, 160 
La Salle Street, Chicago. 
INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 





E.R. DANNELS, Sec’y 





PHILADELPHIA 

J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. E. R. DANNELS, Sec’y 
M. F. GRIM, General Agent, $0e.¥sseay sn} Seeters Mictignn, 08 Bort ih 
MONTGOMERY & FUNKHOUSER, Gen. Agts. tssets Ure lthin 00 Casa 








Mutual Fire Insurance Company, Chatfield, Minn. 
INCORPORATED 1898 


We are issuing policies in this excellent Company on strictly Surplus business any place in the United States 


In the last twelve years this Company has established a reputation for prompt and liberal treatment of policy 
holders second to none. 


Information regarding the Company gladly furnished on application. Warranty required with all applications. 


BROWN, ANDERSON & YOUNG, Inc., Genl. Agents 


TORNADO INSURANCE WRITTEN 159 La Salle Street, Chicago 
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all business they cause to be sent to it. 
This commission is in the form of 
credit slips to be applied on the next 
premium. On brick dwellings, detached 
60 feet, its rate is $2 per $1,000. On 
frames the rate is $3. 


ISSUE OVER THE OIL TANKS 








Kenosha People Aroused Over the 
Possibility of Explosion and 
Fire Danger 





Property owners at Kenosha, Wis., 
are up in arms over the fact that the 
city authorities are slow in bringing 
about the removal from the city of the 
tanks of the Standard Oil Co., declared 
to be a menace and a fire risk. Resi- 
dents have retained attorneys and have 
served notice on the common council, 
declaring their intention to hold the city 
liable for any damage which may be 
caused by the explosion of the tanks. 
The council has gone into the matter 
with a great deal of thoroughness, but 
as yet has found no solution to the diffi- 
culty. ; 

Efforts have been made by the city 
attorney of Kenosha to get the state 
fire marshal to suggest some remedy 
that will meet with the sanction of the 
property holders, but the advice of the 
state fire marshal is not relished by the 
Kenosha residents who are demanding 
that the offending tanks be moved out 
of the city. State Fire Marshal Pur- 
tell has repeatedly declared that there 
is no danger of the tanks exploding, but 
property owners declare that he has 
not been thoroughly acquainted with 
the situation. 





Wants All Policies and Clauses 

Commissioner Beedle of Wisconsin 
has addressed all fire insurance com 
panies, asking for samples of all poli- 
cies, forms, clauses, riders, permits and 
so on, used in the state. 





Forcing Clean-up at Kenosha 

A sorry state of affairs was discov- 
ered recently at Kenosha, Wis., by State 
Fire Marshal Purtell and a force of 
deputies who inspected that city and 
sent out scores of notices demanding 
that conditions be improved, as a re- 
sult of their findings. 

A full day was spent in the work 
and the conditions were found to be 
deplorable. In some of the alleys, 
boxes of combustible material were 
found piled in tiers and in some places 
barrels of oil were stored in the alleys. 
In other places rubbish had been per- 
mitted to accumulate to such an extent 
that it would have been impossible for 
any fire apparatus to pass through them 
Basements in the retail district were 
also found to be poorly arranged and 
in bad condition. The factory district, 
however, was much better, more mod- 
ern plans being followed out in almost 
every district. 





Wisconsin Agency Appointments 
Allemannia—Otto Kuenzli, Boscobel; 
J. Grasser, Kiel. 
Amer. Cent.—A. M. Munes, Athens; B. 
J. Landaal, Spencer; Miss Annie James, 
Mineral Point; J. K. Walechka, Eland 
and V. M. Beggs, Campia; M. J. Rowlands, 
Cambria. 

A. Oo. 


Buff. Ger.—D. 
Stearns, Monroe. 
Consol.—George Heller, Jr., Sheboygan; 
F. T. Zentner, Manitowoc. 
German, W. Va.—J. B. Estes, Beloit. 
Ger.-Amer.—L. H. Rivard, Turtle Lake. 
Milwaukee—C. F’. Schubich, Algoma; A, 


C. 


and Germaine 





W. Reddeman, Waterloo. 

Natl. Union—S. C. Miller, Millston; H. 
M. Picard, Peshtigo. 

N. W. F. & M.—F. G. McKenna, Turtle 
Lake; T. J. Pattison, Durand; J. M. Keh- 
lor and W. M. Burke, Kenosha. 


Roch. Ger.—S. M. Halvorson, Stoughton, 
Svea—C. E. Skinner, Brodhead; C, E. 
Klock and H. 8S. Collins, Fond du Lac. 
Western, Pa.—H. D. Mann, Racine. 
Westchester—H. B. Pierick, Highland. 





Illinois Agency Appointments 
St. Louis—A. P. Allton and H. R. John- 
son, Canton. 
Sun, Eng.—Harry Anderson, McLeans- 
boro; F. G. Thompson, Mt. Vernon. 
Teutonia, La.—Frank Hollenbeck, Syca- 
France—Rogers Chi- 


& Rollo, 


Westchester—M. E. McMahon, 
ton; Chapin & Bell, Whitehall. 

American, N, J.—E. H. Doherty & Co. 
and H. L. Whitaker, Chicago; L. K. Voris, 
Neoga; F. E. Sudlow, Sherrard. 

Amer. Cent.—Frank Manlove, Augusta; 
Earl Baker, Bement; P. A. Marquand, 
Metcalf; W. F. Sukling, Kampsville; C. H. 
Blackwell, Vandalia. 

Amer. Natl.—E. S. Buffum, Toulon. 

Atlas, Eng.—Nettie Pamperien, La 
Grange; M. E. Barker and D. E. Allen, 
Wilmette; A. P. Guerrettaz, Centralia; 
J. R. Cantrall, Tuscola. 

Allemannia—W. A. & A. T. Fleming, 
Milford; F. W. Kraft, East St. Louis. 

Brit. Amer.—C. E. Ball, Chicago. 

Connecticut—H. C. Caykendall, Elm- 
wood; J. B. Faris, Niantic. 

Citizens, Mo.—Chestnut & Driskill, 
Sorento. 

Fire Assn.—S. E. Welch, Blandinsville; 
E. T. Hunter, Beardstown. 

North Amer.—Gibson & Henry, Birds; 
O. D. Frederick, Canton; Philip Karcher, 
Herschen; J. H. Bayse, Newton; Hugh 
Stone, Metcalf; M. F. Reilly, Reddick; 
Ficken Bros., Benson; C. J. Jones, Cypress; 
Arthur Wilson, Broughton; F. C. T 
Emington; A. A. Brown, Maunie; 
Lines, Barrington; 4 : Berger, 
Meredosia; J. M. & S. L. Crebs, Carmi; 
N. E. Beare, Chester; Frank Lockett, Mc- 
Leansboro; J. H. Roberts, Coffeen; T. E. 
Gurney, Pleasant Plains; Hughes & Stouf- 
fer, P. A. Rabig, G. W. Moore, and R. W. 
Wolfe & Co., Chicago. 

State of Ill.—Laura L. Whyte, Danville. 


Carroll- 





ILLINOIS NOTES 
N. E. Beare succeeds I. C. 
Chester, Ill. 
M. G. Bauer has opened an agency at 
Milton, Ill. 


Miss Lola Spicklemire succeeds M. 
Fell at Thomasboro, III. 


At Elgin, Ill, C. Fred Volstorff, 
agent there for many years, is dead. 


The Illinois Inspection Bureau recently 
irspected Danville, Ill., and has notified 
the authorities that unless certain im- 
provements are made the city will be rated 
as class 3, instead of class 2 or 2%. 

The line of the John Bressmer Company 
at Springfield, Ill., the loss of which to 
the local agents was threatened, is being 
written with a reduced rate average 
clause as the regular tariff rate. Agents 
had been writing it at a cut rate, but the 
policies are being corrected. 


The city council at Peoria has con- 
demned a number of wooden buildings in 
the rear of stores fronting on the, public 
square and as a result of their removal 
rates on the main buildings have been 
practically cut in two. The merchants 
claim they were not aware that the 
frame exposures caused so material an 
addition to their rates. 


y 


Beare at 


H. 


an 





WISCONSIN NOTES 

The Maryland Motor Car has been ad- 
mitted to Wisconsin. 

The General Fire of Paris, France, of 
which Fred S. James & Co., 123 William 
street, New York, are the United States 
managers, has been admitted to Wis- 
consin. 




















FIRE INSURANCE Co. 
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TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 











WESTERN SPECIAL AGENTS—M. 8S. Moore 
and F. S. 


Chase, Terre ute, .; George EK. 
Hillsdale, Mich.; D. C.Zercher, Kansas City, 
Mo.; C. W. Krueger, O Neb.. A. T. Bailey, 
Den W. Jones, bus, Ohio; 


. Yeaton, Minneapolis, 





ver, Colo.; ° 
W. C. Masten and A. 
Minna 





Geo. E. Shipman H. L. Wayne 


SHIPMAN & WAYNE 


159 La Salle St., Chicago 


INSURANCE IN ALL ITS BRANCHES 


Hartford Fire Ins. Co. Hawkeye Ins. Co. 
Milwaukee Fire Ins. Co. Virginia State Ins. Co. 
Calumet Insurance Co. Pacific Coast Fire Ins. Co. 
Philadelphia Casualty Co. Old Line Bankers Life 


SURPLUS LINE DEPARTMENT 


Surplus Lines and Floaters covered anywhere in the United States or 
Mexico. Direct Binding Contract at Lloyds, London. 
Automobile Insurance. 


THE POLICIES OF THE 


INDIVIDUAL FIRE UNDERWRITERS OF ST. LOUIS 
GUARANTEED BY TWENTY-FIVE SUBSCRIBERS 


WORTH OVER $30,000,000.00 


Liberal acceptances on high grade surplus risks 
Mail or wire orders to 


W. H. MARKHAM & (C0. Managers ST. LOUIS 
Automobile Insurance 


Marine Insurance 
Four Large Companies 
An opportunity for LIVE AGENTS everywhere 
Apply to 
F.H.OSBORN é BROTHERS, General Agents 


134 Monroe Street, CHICAGO 
Successors to Orr & Wall 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


LLGTES LONDON. creas Ss SF 8 oes 


FLOATERS. United States and Canada. 


The property of manufacturers and merchants located in any 
Your patronage énvited. 











number of cities insured under one policy at low rates. 


Prompt and careful attention assured. 
Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance ijn all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Gentral 18. Cable Address ‘“‘Thomarian.") 


-~ *. 


Surplus Lines 


Written 
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IOWA AND THE NORTHWEST 


LOSSES FOR LOWA COMPANIES 


Prominent Insurance Man wuoted on 
Conditions in State—Big Barns 
the Cause 











The following interview with an un- 
derwriter whose name was not given 
appeared last week in a Des Moines. 
Iowa, paper: 


Discussing fire insurance in Iowa, the 
manager and secretary of a very well 
known company said yesterday: “Condi- 
tions governing fire insurance in the state 
will have to be changed if the Iowa com- 
panies are to survive. I know of one 
company whose losses last year were 
nearly or quite $50,000. Its losses were 
62 per cent and its ‘operating expenses 50 
per cent. That represents a deficit of 
$50,000 on the total volume of business 
written by the company to which I have 
reference. Outside of a company at Dav- 
enport and another at Dubuque, I se- 
riously doubt if a half dozen fire com- 
panies in the state came out whole on 
the business written last year. The prin- 
cipal source of loss is on farm risks. 
Formerly farmers stored their grain and 
corn in granaries and cribs, each separate 
from the other. Perhaps he stored his 
machinery under a separate shelter and 
allowed his live stock to shelter itself 
in the lee of a straw stack. Because of 
the comparative absence of risk the com- 
panies wrote these policies for 30 cent 
premiums, while the rate on barns was 
72 cents. For the last ten years there 
has been a general tendency of the 
farmers to erect great barns and store 





their grain, farm machinery and hay and | 


to shelter their live stock in them. Thus 
the farmers were getting the entire risk 
insured for much less than they paid 
under the conditions I have pointed out. 
Yet. in case of fire, the loss to the in- 
surance companies is vastly greater. 
Frankly, the laws governing fire insur- 
ance will have to be modified or many 
companies will be forced out of busi- 
ness.” 





Representative for Service 
The question of whether the insur- 
ance commissioner of Minnesota can 
accept service of summons in a suit 
brought by the state against an insur- 





ance company which has no agent with- | 


in the state is soon to be decided in 
St. Paul. Through the attorney-gen- 


eral the state has brought suit against | 
the Queen City of South Dakota for) 
$554.88, the amount said to be due for | 


back taxes on business done by the | <S x 
: | Nov. 18. 


company in Minnesota in 1908. As 
the company withdrew from the state 
in 1909 it had no representative on 
whom the summons could be served, 
hence Commissioner Hartigan accepted 
service in its stead. Now the company 
claims it was never served and has 
asked the court to set the supposed 





Companies Lose on Whisky Loss 

The United States circuit court of 
appeals, sitting in St. Paul, last week 
decided against the companies and in 
favor of the C. A. Hoover Distilling 
Co., of Oskaloosa, Iowa., in the con- 
test over the distillery loss in May, 1908. 
There were 187,000 gallons of whisky 
stored and the companies refused to 
settle at the value placed on it by the 
Hoover people who claimed that the 
adjustment should be made at the re- 
tail price. The companies contended 
that they were only liable for the cost 
of production plus any carrying charges 
up to the time of the fire. They held 
that none of the whisky had been sold 
and no market created. In carrying up 
the case the companies took the ground 
that the distillery in Iowa was an il- 





Our Cook County Inspection 
Service is proving effective 
and satisfactory to the com- 
Panies receiving it. 


Why not yours? 


NATIONAL INSPECTION 
COMPANY 


184 La Salle Street CHICAGO 





legal institution. The court, however, 
gave judgment for the full amount with 
interest against the companies. The 
Home paid the loss_some time ago, re- 
fusing to join in the contest. 





Bleakly Issues Warning 

Auditor J. L. Bleakly of Iowa is- 
sued a warning against the Security 
Mutual of Chatfield, Minn. Although 
this company is selling insurance in 
lowa, it has never been licensed by the 
department. The company is solicit- 
ing business in lowa by mail through a 
Chicago brokerage firm. Warnings 
have been sent out stating that the 
company has never been granted per- 
mission to enter lowa and that insur- 
ance written in it is done at the policy- 
holder’s peril. 


FIREBUGS AT WORK IN IOWA 





Recent Work of Incendiaries Shows 
Need of Fire Marshal—Several 
Losses Lately 





The need of a fire marshal in Iowa 
was never more apparent than during 
recent weeks. Reports of incendiarism 
are reaching the Iowa State Fire Pre- 
vention Association in large numbers. 
The association is redoubling its ef- 
forts to secure at the coming legislature 
the enactment of a statute which shall 
give Iowa this much needed official. 

The dance hall belonging to Emil 
Speth at Devenport was set afire and 
destroyed at a loss of $7,000 because 
Mr. Speth disregarded threats that he 
would be burned out if he would not 
deposit $500 in a bag at a bridge in 
that vicinity. A similar affair occurred 
at Mason City. where the Airdome has 
been set afire three or four times in the 
past six weeks. A fire which started 
apparently from an oil explosion in 
the S. A. Stimson store at Dakota City, 
caused a loss of $25,000. The Sioux 
City department sent the chemical en- 
gine to the scene but it was too late to 
be of material assistance. 





Dakota Ganders to Meet 

Most Loyal Gander A. S. Reed of the 
Dakota pond of the Blue Goose, has 
called a meeting at Sioux Falls, S. D., 
The rice fields there are boun- 
teous and the ganders are anticipating a 
splendid gathering of birds of rare 
plumage. 





Explains Ruling on Clauses 

In explanation of the Iowa depart- 
ment’s recent ruling against the use of 
the mortgagee clause in that state, 
Chief Clerk Byrkit of the department 
calls attention to the provisions of the 
Iowa law forbidding the use of any 
clauses except those enumerated in the 
statute. A “loss payable” clause is 
among those permitted, but the statute 
provides that riders must be “in the in- 
terest of the insured.” The department 
holds that the mortgagee clause is in 
the interest of the mortgagee and not 
of the insured, and that the simple loss 
payable form is all that is permissible. 





Middlewest Having Good Year 


The Middiewest Fire of Valley City, 
N. Dak., is having a good year and will 
rank fourth or fifth this year in its 
home state as to premium income. In 
1906 it stood thirty-eighth; in 1907, 
twenty-fifth; in 1908, fifteenth; in 1909, 


SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 





. 
ESTABLISHED 26 YEARS. 


CHARLES BROCK-JORES & CO. 
INSURANCE BROKERS 


159 LA SALLE STREET 
CHICAGO 


F. E. Kenaston, Pres. 


C. W. Ransom, Vice-Pres. 


John H. Griffin, Sec’y. and Treas 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 





JANUARY 1, 1910 
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Policyholders’ Surplus................... 
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INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


DECEMBER 3ilst, 1909 
Total Assets, $518,318.43 
Net Surplus, $202,500.08 


OFFICERS: 
WALTER C. LEACH................ 


FIRE and MARINE 








Capital, $200,000.00 


cbs pbuh een President and Manager 
Vice-President 














_ORGANIZED 1865: 


ASSETS 
RESERVE 
CAPITAL 
SURPLUS 





W. D. SKINNER, Sec’y. 
Geo. A. Brown, Illinois State Agent, 3548 Fifteenth St., ho CHES 


HAWKEYE 


INSURANCE CO. 


DES MOINES, 


IOWA 


- $854,693.00 
- 624,196.29 
- 100, 000. 

- 107, 463.96 


H. R. HOWELL, President 


GEO, A. HOWELL, Ass’t Sec’y. 





A SOLE AGENCY COMPANY 


St. Louis Fire 


Insurance Co. 


ST. LOUIS, MO. 


EDGAR M. DAVIS, President 


W. R. 


BERRY, Treasurer and Ass’t Secretary 


CAPITAL $200,000 


C. W. DAVIS, Special Agent, Northern 


Illinois, Ohio, Michigan and Wisconsin 


169 La Salle Street, Chicago, Ill 
C. C. BOWERSOX, Special Agent, Missouri and Kansas, Home Office. 
ORRON D. EVANS, Special Agent, Southern Illinois, Home Office. 





SVEA 


FIRE AND LIFE INSURANCE CO., Ltd. 


Gothenburg, Sweden. 
Est. 1866, 


Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States Manager 
100 William Street, NEW YORE 








Commercial 
Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


126 Monroe Street - - - «+ CHICAGO 





eae OY PSE Se eee 


2 eR EE a 


DeRose 


12 


THE WESTERN 





UNDERWRITER. 





November 10, 1910. 








sixth. Frank White, the president, is 
an ex-governor of the state and has a 
wide acquaintance. W. A. Gordon, the 
secretary, is an old field man and bank 
examiner. He has a fine knowledge of 
northwestern conditions and all the 
boys swear by him. Its business is 
largely confined to the two Dakotas and 
Minnesota, although it recently entered 
two Canadian provinces. 





Grand Forks Mutual Elects Officers 


The Grand Forks Mutual Fire of 
Grand Forks, N. D., expects to begin 
writing business about the first of the 
year. It completed its organization 
last week by electing A. E. Palmer as 
president, A. F. Pierce, vice-president, 
N. C. Benner, treasurer, and J. P. Read 
as secretary and manager. Messrs. 
Pierce and Read recently resigned from 
the Security Mutual of Chatfield, Minn. 
The Grand Forks Mutual will write 
business on the cash premium plan 
only. 





Minnesota Agency Appointments 
Girard—H. P. Read, Hibbing. 
Ham.-Brem.—J. L. Humphrey, Fosston. 
North Amer.—A. R. Berglund, Zimmer- 

man; C. H. Finseth, Lafayette; L. C. 
Simons, Gully; J. F. Millard, Willmar; 


Natl. Union—E. P. Keenan and J. W. 
Clarey, Morris; W. C. Klein, Bemidji; A. 
W. Mitten, Browns Valley; A. B. Shea, 
Wheaton; C. T. McDonald, Delaro. 

Northern, Eng.—Albert. Berg, Spooner. 

N. W. Natl.—Torisdahl & Howes, Cot- 
tonwood. 

Old Colony—J. B. Himsl, St. Cloud. 

Prov. Wash.—Miss G. F. Koercher, Or- 
tonville, 

Security—T. W. Allison, Milaca; Rich- 
ard Liljeblad, International Falls. 

Spring Garden—M. Phibbs, Bemidji; C. 
S. Willyard, Kasson. 

Standard, Ct.—G. F. Kirscher, Little 
Falls; N. Henningsen, New Ulm; Paul 
Ahles, St. Cloud 

Western, Pa—C. H. Corbett, Minne- 





IOWA NOTES 


Milo R. Whipple will hereafter con- 
duct alone the Albert & Whipple agency at 
Vinton, Ia, 

Snyder, Harrison & Hynes will soon 
move into their new quarters in the Put- 
nam building, Davenport. 

The Kingsbury & Galt agency at Rein- 
beck, Ia., will hereafter be conducted by 
Paul E. Kingsbury in his own name, 


NORTHWESTERN NOTES 


The Commercial Mutual Fire of Grand 
Forks, N. D., has a loss ratio of only 25 
percent so far this year. 


Compulsory hail insurance under state 
auspices will be put into effect in North 
Dakota if the recommendations of the 
North Dakota Union of the American 
Seciety of Equity are followed. The plan 
is to insure all farms in the state through 
the levying of a tax for that purpose. 
The state would thus go into the hail 
insurance business on an extensive scale. 





MINNESOTA NOTES 


Joel B. Ives, the newly chosen state 
agent for the O. C. Kemp General Agency 
of Chicago in Minnesota, has arrived in 
his field and will now be in the harness. 


Following similar action taken else- 
where the Indiana & Ohio Livestock has 
ceased writing commercial horses in Min- 
nesota. It is asserted the company found 
this business unprofitable. 


The fire losses in Minnesota for Sep- 
tember, 1910, were $290,000, as compared 
with $40,000 for the same month in 1909. 

The Gorham-Braden Company has been 
appointed sole agent in Minneapolis for 
the German Fire of Wheeling. 

With Minneapolis favored above the 
head of the lakes as a shipping point 
because there is little demand for grain 
for export the grain insurance business 
in Minneapolis is this year far ahead 
of last year’s record. Last year was, 
however, a bad season, the Minneapolis 
elevators getting little grain. 

Announcement has been made that the 
David C. Bell Investment Company of 
Minneapolis, has been given the _ sole 
agency in hiennepin county for the Mer- 
chants’ Fire. So far this is the only 
appointment resulting from President Bal- 
lard’s recent visit to the Twin Cities, a 
state agent for the new company having 
apparently not yet been selected. 





The Co-Operative Insurance Under- 
writers, which was promoting the South- 
western Fire of Albuquerque, N. M., has 
gone into the hands of a receiver and the 
Southwestern scheme has been abandoned. 
The promotion was worked on the usual 
plans, with extravagant promises of 
profits and high commission. 


MISSOURI AND SOUTHWEST 











RULES ON IRON SAFE CLAUSE 


Court Holds it Has No Effect Except 
Where Stock is Kept 
For Sale 








In the case of J. H. C. Dillard vs. 
Planters Insurance Company the Ar- 
kansas supreme court last Monday de- 
cided that the iron safe clause is not ap- 
plicable unless the policy covers a stock 
of goods or other property kept for 
sale, affirming the decision of the lower 
court. The policy in question was for 
$1,000 and covered on furniture and fix- 
tures and other equipment of a job 
printing office owned by the plaintiff, 
who, it was shown, kept no stock on 
hand, it having been his custom to buy 
paper especially for each job as he 
needed it. A fire occurred on Sept. 15, 
1908, and the defendant denied liability 
on the ground that the terms of the 
iron safe clause, which was attached to 
the policy, had been violated, The 
plaintiff brought suit and secured a 
judgment for $400 in the Miller county 
circuit court, which the supreme court 
affirmed. “In cases like this,” the de- 
cision states, “where no stock of goods 
or other wares are kept on hand, it is 
evident that the requirements of the 
iron safe clause can serve no useful pur- 
pose, and the maxim that the law does 
not compel one to do vain or useless 
things applies.” 


Knocks Out Three-fourths Clause 

Judge Powell in the circuit court at 
Kansas City, Mo., has ruled that com- 
panies must pay the whole loss on a 
stock of merchandise, up to the amount 
of their policies, notwithstanding the 
fact that a three-fourths value clause is 
attached to the policies. The grounds 
for the ruling are not given in the re- 
ports that have been received. 

The decision was in the suit of R. L. 
Cornott, a dry goods merchant at Bray- 
mer, Mo., against five insurance com- 
panies. Cornott’s store burned the night 
of Jan. 21, 1910. His stock was insured 
at $20,000 in five companies. They of- 
fered him a settlement under the three- 
fourths clause at $15,000. He refused 
and brought suit. Judge Powell ordered 
the companies to pay the full $20,000. 


Settling Loss Claims 

The claims against the Western Na- 
tional Fire of Oklahoma City, which 
resulted in the temporary appointment 
of a receiver for the company, are be- 
ing settled. The claim of W. E. Mac- 
Daniel, who brought the receivership 
suit, has been settled for $550 and court 
costs, the original claim beinz for 
$757.65. A new suit for $7,543 has been 
brought against the company in the 
district court at Okalohoma City by 
Harry Goldberg, of Chicago, Ill., who 
alleges a loss of that amount on his 
millinery stock on Madison street, Chi- 
cago. 








Oil Losses Heavy 

The losses on oil have been so heavy 
in Oklahoma that most of the compa- 
nies writing it have either raised the 
rate or prohibited it altogether. The 
Peoples National, which formerly wrote 
it at 3 percent, is now demanding 4 and 
5 percent, and the Georgia Home has 
quit writing this line and is said to be 
trying to reinsure what oil business it 
already has on its books. 





Serious Hazard on Cotton 

Companies doing business in Okla- 
homa are evidencing considerable un- 
easiness with reference to losses on 
cotton gins and cotton warehouses dur- 
ing the past two weeks, the aggregate 
losses on those classes during the 
month of October reaching, approxi- 
mately $300,000 in Oklahoma and ad- 
jacent territory. 

In many sections of the state the cot- 
ton gins are at a standstill on account 
of lack of water to produce steam nec- 
essary to gin with. Farmers are rush- 





ing their cotton crop to market and 
where the product cannot be ginned it is 
piled about or otherwise stored, await- 
ing rain. 

Many towns throughout the state are 
practically without water and should 
fires occur, especially at this time of the 
year when there are almost constantly 
high winds the loss would be great. 


Santa Fe Yards Loss 


The loss of a number of freight cars 
in the Santa Fe yards at Topeka last 
week falls on the Western Railway 
Underwriters of Chicago. It is the 
worst railroad loss of some years in 
the west. 








Arkansas Agency Appointments 


Home, Ark.—P. Taylor, Pine Bluff. 

L. & L. & G., Eng.—M. D. Clark, Waldo. 

Natl. Union—R. Anderson, Hope. 

North River—wW. J. Little, Hot Springs; 
Loid Rainwater, Morrilton; F. H. Peabody, 
Fayetteville; Adams & Caslett, Darda- 
nelle; C. L. Pyle, Clarksville. 

Planters, Ark.—J. S. Kelly, Mena. 

Prov. Wash.—Spragins & Hart, Arkadel- 
phia; J. O. Blakeney, Searcy. 

Phoenix, Ct.—R. Anderson, Hope; E. C. 
Robertson, Magazine. 

Washington—L. A. Smith, Booneville; 
J. P. Wilder, Mansfield. 

Austin, Tex.—T. T. Cotnam, Little Rock. 

Atlas, Ia—J. W. Allen, DeWitt. 

Atlas, Eng—W. J. Pinson, El Dorado. 

Connecticut—R. W. Sibley, Dardenelle. 

City of N. Y.—C. Cooley, Siloam 
Springs. 

Commonwealth, Tex.—T. T. Cotnam, 
Little Rock. 

Coml. Union, Eng.—J. W. 
and G. W. Morris, England. 

Concordia—T. F. Jones, Jr., Fayette- 
ville; L. Rainwater and V. V. Hellums, 
Morrilton; W. N. Godbey, Atkins. 

Fireman’s Fund—J. W. Shewmake and 
G. W. Morris, England. 

Girard--M. W. Elkins and W. E. Lokey, 
Sheridan. 

Fire Assn.—W. H. Laury, Clarendon; 
M. Stacy and S. W. Ogan, Wynne; V. V. 


Hellums and L. Rainwater, Morrilton; R. 
Anderson, Hope. 
Pyle, Clarksville; L. 


Shewmake 


Hanover—C. L. 


y » ’ 
Diffey, Cotton Plant; J. W. Shewmake and 
G. E. Morris, England; P. T. Swett, Eureka 
Springs. 

Hartford—J. B. Edwards, Hewassee. 

North Amer.—W. H. Laury, Clarendon; 
M Stacy and S. W. Ogan, Wynne; W. 8S. 
McCullough, Brinkley; R. Anderson, Hope; 

._V. Hellums. Morrilton. 

Lon. & Lan.—J. H. Stevens, Palestine; 
M. W. Elkins, W. E. Lokey, Sheridan. 

L. & L. & G., Eng.—J. N. Riley, Mur- 
freesboro. 

New Hampshire—W. H. Laury, Claren- 
don; M. Stacy and S. W. Ogan, Wynne; 
W. S&S. McCullough, Brinkley; V. V. Hel- 
lums and L. Rainwater, Morrilton. 





ARKANSAS NOTES 


The Austin Fire of Texas has been ad- 
mitted to Arkansas. 


Timothy Lambeth has opened an in- 
Surance agency at Vanndale, Ark. 


Dumas, Ark., has improved its water- 
works system and fire fighting appar- 
atus so that it is now getting a rate of 
1 percent on dwellings and is being 
rated as a third class city. 

Hermon Carlton, who is in the local 
business at Lake Village, has just fin- 
ished building a handsome brick hotel 
and will now be prepared to entertain 
visiting special agents more royally than 
ever. 

Harry R. Blount, who has been con- 
nected with the Adams & Boyle general 
agency at Little Rock, Ark., as reinsur- 
ance clerk for the last six years, has re- 
signed. He will leave on Nov. 14 for 
Nacazore in the Republic of Mexico 
where he will become connected with the 
Senore Exploration Company. 


Fire that started in the tipple on the 
north side of the coal mine of the Penn- 
Sylvania Coal Company at Jamestown, 
about two and a half miles from Clarks- 
ville, Ark., Saturday morning did dam- 
age amounting to $100,000. The fire is 
thought to have been of incendiary origin, 
but nothing definite has yet been estab- 
lished. The company has been running 
an open shop for some time and has an 
injunction against the union miners to 
prevent alleged trespassing. 





The Markham agency at St. Louis gets 
the Assurance Company of America. 


FOR», SALE 


A profitable fire insurance agency of ten 
companies with an annual premium writing 
of $12,000.00. Business well established 
and will sell for cash only. Address 
26-B, care of The Western Underwriter. 








KENTUCKY AND THE SOUTH 


ASK FOR RATE CONCESSIONS 


Gallaher, Ltd., Want 10 Cent Cut and 
Pro Rata Cancelation—Burley 
‘Society Loss 














Gallaher, Ltd., the Irish tobacco com- 
pany, which is one of the leading buy- 
ers in the dark tobacco district of Ken- 
tucky, and which was unsuccessfully 
approached a few months ago with ref- 
erence to the question of restoring its 
line to the stock companies, has made 
a proposal to several individual com- 
panies through their Henderson and 
Owensboro agents regarding underwrit- 
ing their rehandling warehouses in 
those cities. 

The tobacco concern has agreed to 
insure in the stock companies provided 
a lower rate is made and a pro rata 
cancelation clause inserted in the pol- 
icies. The buildings are sprinklered, 
and the present rate is 60 cents. A re- 
duction of ten cents is asked. 

It is understood that the sentiment of 
the field men who have looked into the 
situation is against granting either con- 
cession. Regarding the rate, it is held 
that since the value of a sprinklered 
system in a rehandling house, where 
the tobacco is closely packed, being 
strung on poles for drying purposes, 1s 
a doubtful quantity, there is no good 
reason for making any lower rate than 
is now given. 

The concession of the pro rata can- 
celation, they point out, would estab- 
lish a precedent which would probably 
have to be granted to other property 
owners in that class and later possibly 
to everyone else. Some astute under- 
writers suggest that the request for 
these changes in the policy contract is 
another effort to “feel out” the compa- 
nies, just as in the case of the request 
for underwriting the riot hazard and 
granting the noncancelation clause 
which was made by the Dunnington in- 
terests. : 

The Burley Tobacco Society  sus- 
tained a $40,000 loss at Millersburg, 
Ky., last week, when_ its warehouse 
there was burned to the ground with 
over 300,000 pounds of tobacco. | 

This loss will give the society a 
chance to show the workings of its 
“insurance fund,” which consists of 2 
percent of the value of all tobacco in 
the pool. The Burley Society failed to 
take definite action along the lines re- 
cently suggested by the tobacco com- 
mittee of the Kentucky Board of Fire 
Underwriters toward insuring its hold- 
ings. 





Found Pikeville in Bad Shape 
The Kentucky Inspection Bureau has 
just completed an examination of Pike- 
ville. It found the waterworks and fire 
department in very poor condition. 
The present system of water supply 
would hardly grade as a protection, the 
equipment all being in bad shape and 
the mains inadequate. The fire depart- 
fent has little equipment and hardly any 
organization. New estimates on this 
town will be published before the first 

of the year. . 7 
Three new tariffs have been issued 
by the bureau. They relate to Kirks- 


‘ville and Irvington, which are sixth 


class, and Franklin, which is 4%. | Chap- 
lin and Willisburg are now being in- 
spected. 





May Adopt Analytic Schedule 

The Texas rating board has an- 
nounced that a new schedule will have 
to be adopted to rectify the inconsisten- 
cies of the present schedule. A strong 
sentiment is growing in favor of adopt- 
ing the analytic system of rating. The 
present schedule is a hodge podge of 
many different schedules and has led 
to some unjustifiable rates. 

A meeting of field men and general 
agents was held at Dallas last week to 
consider the new rating law. There 


was much objection to some of the re- 
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quirements insisted upon by the board 
and an attempt will be made to secure 
modifications. 





MOVEMENT ON AT NASHVILLE 





Trust Companies Are Taking Agencies 
and Causing a New Line-up 
in Business 





Practically all of the trust companies 
in Nashville, Tenn., have recently es- 
tablished fire insurance departments. 
One of the immediate results noted is 
the transfer of much business which 
was formerly controlled by independent 
agents to the trust company books. 


It is pointed out that the banking 


institutions are able to use that con- 
nection to advantage in getting busi- 
ness, and it is further stated that many 
notes given to secure loans on new 
buildings contain the agreement that 
the insurance on the structures will be 
placed with the trust company’s agency. 
Several transfers of agencies have 
been made in Nashville during the past 
few months by companies which de- 
sired to take advantage of the situation, 
while those which remain with the old 
established agencies are having the 
doubtful pleasure of seeing much of 
their most desirable business get away. 
A few of the agents have made trust 
company connections and by an ar- 
rangement which is worked out to the 
mutual satisfaction of both parties they 
are using the banks’ facilities for getting 
insurance business to advantage. 





Organizing Campbellsville, Ky. 

Efforts are being made to organize 
Campbellsville, Ky., a meeting of the 
agents there having been held last week. 
Several of the field men have visited 
Campbellsville in that connection, and 
it is expected that an agreement will be 
made and a board organized. 

As the result of a recent disastrous 
fire there, Campbellsville is discussing 
the installation of a water works sys- 
tem. It is not believed that immediate 
action will be taken, however, on ac- 
count of the amount of tax which would 
be required. 





KENTUCKY NOTES 
Randle, Owen & Phillips succeed S. T. 
Randle at Paducah, Ky. 
The Law Union, Commonwealth of 
Texas and Jefferson have transferred at 
Louisville to Booker & Kinnaird. 


The Pennsylvania Fire has made a 
transfer at Barbourville, Ky., Tinsley and 
Davis being made its agents, succeeding 
I. W. Golden. 

The agency of George S. Golladay & 
Co, has been formed at Lebanon, Tenn., 
taking over the business of Hooker & 
Evertson, Mr. Hooker, of the latter firm, 
taking an interest in the new concern. 


A. Hoffman & Sons, one of the best 
known agencies in eastern Kentucky, with 
Offices at Mt. Sterling, gets an agency 
of the Hanover. This company expects 
to plant in several additional towns 
where it is not now represented. 


With the construction of new railroads 
in eastern Kentucky, several of which 
are now under way, insurance companies 
are getting in a position to plant in a 
good many important towns which have 
heretofore been practically neglected. 

Some rather heavy losses have been 
recorded in eastern Kentucky recently, 
Millersburg, London and Beattyville hav- 
ing had a large share of them. It is 
reported that several leading companies, 
including the Franklin of Philadelphia, 
have withdrawn from Beattyville. 

On the application of the Kentucky In- 
spection Bureau, the United States inter- 
nal revenue department has ruled that 
casks and pails may be permitted in 
bonded whisky warehouses. The govern- 
ment had heretofore ruled against them. 
The authorities refused to make any rul- 
ing on lights. 





GENERAL SOUTHERN NOTES 


The nineteen suits brought against the 
Texas rating board to restrain it from 
enforcing the old Texas rating law are 
to be dismissed. 

The Henry Clay Fire of Lexington, of 
which Claude F. Snyder is managing 
director, plans to enter Tennessee the 
first of 1911, and is making arrangements 
to that effect, After Tennessee is well 
organized the company will probably enter 
several middle western States. 





Some contract bad habits, and others 
expand them. 





ILLINOIS AGENTSTO MEET 
(CONTINUED FROM PAGE 1) 

the conditions in their sections of the 

state. Those already assigned to talk 

are: 

Harry T. Morgan, Springfield, Joseph 
B. Steck, Alton; John H. Camlin, Rock- 
ford; George North Taylor, Streator; 
Charles A. Bartlett, Granite City; 
Stephen D. Sexton, East St. Louis; 
Miss Edith I. Goodspeed, Joliet; Philip 
A. Brosseau, Kankakee; A. R. Stansifer 
Litchfield; William A. Wittick, Peoria; 
Frank Ryan, Springfield; H. F. Espen- 
schied, Danville. 

Talk on Liability Insurance 

The officers this year decided to se- 
lect a well informed casualty man to 
give a talk on “Employers’ Liability In- 
surance,” inasmuch as so many fire 
agents are writing this class of insur- 
ance. Geo. A. Gilbert of Chicago, man- 
ager of the Employers Liability, and 
one of the leading men of his calling in 
the west, will give an address on the 
subject. 

State Fire Marshal C. J. Doyle, whose 
hands have been tied by a fatal defect 
in the fire marshal act, will be present. 
He will urge the association to use its 
influence to get the law amended this 
winter so that it will be effective. 

Mayor Borchers to Greet Visitors 

At the opening session at 9:30 a. m. 
Wednesday, Mayor Borchers of De- 
catur will welcome the visitors to his 
city. Thos. L. Fekete will respond. 
President Abram Spitler will be in the 
chair and give a few preliminary re- 
marks. 

The official headquarters will be at 
the St. Nicholas hotel, although the 
meeting and banquet will be held at the 
Decatur Club. President H. L. Oldham 
of the Decatur Local Agents Associa- 
tion has arranged for an exhibition run 
of the fire department at 1:30 o’clock in 
the afternoon. The Decatur agents are 
doing everything in their power to make 
the day a most enjoyable one. The 
banquet will start at 6:30 p. m. 

E. B. Case of Chicago, vice-president 
of the National Local Agents Associa- 
tion, will be present as the official rep- 
resentative of the national body and 
will speak at the banquet. 

To Come in a Private Car 


The agents in the Alton and East St. 
Louis section are endeavoring to stir 
up sufficient interest so that a private 
car can be engaged to take them to the 
meeting. The Wabash road has ar- 
ranged for a sleeper to Chicago on 
Wednesday night, it being ready for 
occupancy at 10:50 p.m. Reservations 
can be made by addressing THE WEs- 
TERN UNDERWRITER, 145 La Salle street 
Chicago. 

There is general sentiment in favor of 
promoting Vice-President H. F. Arnold 
of Galesburg to the presidency. The 
very efficient secretary, S. E. Moisant 
of Kankakee, will be reelected with a 
whirl. He has done more for the or- 
ganization than any one else and the 
success of the meetings during the last 
year or so can be traced to his inde- 





fatigable efforts. He has spent much 
time and money to promote the cause 
in Illinois. 





Concrete Held Flames 

The value of using reinforced con- 
crete as a means of fireproofing a build- 
ing has been brought home to Minne- 
apolis insurance men in a forceful man- 
ner. Employees in the big wholesale 
house of Tibbs, Hutchings & Co. last 
week noted a strong gaseous odor 
which semed to penetrate the entire 
building and was very offensive. At 
first it was thought a gas pipe must be 
leaking somewhere. Plumbers were 
sent for and devoted many hours to 
making a thorough examination of all 
the gas pipes. 

They failed to find any leak but the 
odor waxed stronger. Finally it was 
decided to investigate the spare coal 
bin where was stored 224 tons of coal. 
When the door of the bin was opened 
an immense volume of smoke roiled out. 
It was found that the coal in the bin 
had been burning steadily for several 
days but the fire could not communi- 
cate to any other part of the building 
because the floor, walls and ceiling of 
the bin were of substantial concrete 
construction. 





Conditions at Lancaster, Wis. 

An inspector who recently visited 
Lancaster, Wis., says: 

“It is the custom here to burn paper, 
boxes., etc., in the alleys, and without 
any protection. The local officials 
seem unwilling to take any action to 
improve conditions. I have talked with 
several of the offenders and recom- 
mended sheet iron stoves with spark 
arrester on smoke pipe.” 


FIRE PROTECTION NOTES 

Lamotte, Ia, has voted a tax for the 
installation of a water works system. 

Ardmore, S. D., is about to issue bonds 
for the installation of a municipal water 
works. 

The city council at Spicer, Minn., has 
decided to purchase a Waterous gasolene 
engine. 

Morristown, §. D., has voted bonds to 
the amount of $10,000 for the installation 
of water works. 

The town of Russo, N. D., proposes to 
issue bonds for the installation of a 
water works system and fire protection. 

New Ulm, Minn., and Oconomowoc, 
Wis., have recently let contracts for a 
considerable extension of their water 
mains. 


The Rushville city council has let a 
ecntract for three new boilers and other 
equipment for the water and light plant, 
at a cost of about $15,000. The old equip- 
ment had served its time. 

Red Wing,, Minn., will improve its water 
works system considerably by installing 
a centrifugal three-stage Jackson pump 
at the water works and a four-cylinder 
booster pump, run by gasolene, on College 
hill. 

The city council of Mandan, N. D., has 
passed an ordinance authorizing the is- 
suance of $70,000 worth of bonds to pro- 
vide for the construction of a water works 
system. The system will not be installed, 
however, until spring. 

The waterworks system at Boyne 
City, Mich., has been greatly improved. 
A new reservoir located back of the pump- 








ing station is being completed and an 
electric pump, with a capacity of 760 
gallons per minute, is being installed. 


An ordinance is being prepared at Fond 
du Lac, Wis., to regulate the traffic in 
high explosives within the city limits. At 
present large quantities of explosives are 
shipped into the city and taken from the 
cars in the central part of town and 
hauled by means of wagons to the quar- 
ries and warehouses near the city. 

The Helena, Ark., city council has 
elected Neely Sullivan, formerly chief of 
the Memphis department, fire chief at a 
salary of $125 a month, and gave him 
power to completely reorganize the de- 
partment. The council has also taken 
definite action in the matter of provid- 
ing an additional station in the factory 
district, a committee having been ap- 
pointed to secure land upon which to 
erect the building. 

A new combination hose and chemical 
wagon has been added to the equipment 
of the fire department at Wausau, Wis. 

Fire protection facilities at Sheboygan, 
Wis., have been largely increased re- 
cently by placing in commission the fire 
tug Peter Reiss. This tug is the property 
of the C. Reiss Coal Company, but ar- 
rangements have been made so that it 
can be used by the city department on 
all fires along the river front. 

The lower board of the general coun- 
cil of Louisville has adopted an ordinance 
prohibiting the sale of dangerous fire- 
works, toy pistols and explosives con- 
taining chlorate of potash, and provid- 
ing a heavy penalty for violation. The 
ordinance is now before the Board of 
Aldermen. It is in line with recommen- 
dations which have been made for a 
long time by the underwriting interests. 

After occupying the time of the special 
building code commission of Milwaukee, 
Wis., for the past five months, the pro- 
posed garage ordinance has been sent to 
the city attorney for an opinion as to 
its legality. It will afterwards be pre- 
sented to the council for passage. The 
commission will next take up an electric 
sign ordinance, a new elevator ordinance, 
a measure requiring fire walls around 
lumber yards, an ordinance regulating 
the construction of moving picture thea- 
ters, an ordinance concerning fire escapes 
and another regulating dry cleaning es- 
tablishments. 


Grand Forks, N. D., a Young Hartford 
Grand Forks, N. D., is getting to be 

quite an insurance center. It is the 

home of the following companies: 

Northwestern Trust Company (surety 
bonds). 

Great Northern Life. 

Commercial Mutual Fire. 

Implement Dealers Mutual Fire 

Grand Forks Mutual Fire. 

The Northwestern Fire & Marine was 
originally organized at Grand Forks, re- 
moving later to Minneapolis. There 
is talk of another new stock company 
to specialize on dwellings. 





Will Write a Million in Business 

The North Dakota Mutual Fire of 
Valley City, N. Dak., will write about 
$1,000,000 new business this year based 
on amount at risk. Its operations are 
confined to its home state. It has no 
local agents but uses two “4 
men to solicit and inspect risks. D. W. 
Clark, the secretary, is very active in 
mutual circles. At the last meeting 
of the National Association of Mutual 
Fire Companies held in Peoria he was 
elected on the executive committee. 
He is advocating a fire marshal law for 
North Dakota. 








the BOWSER system 














of their contents. 
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NEW YORK 
PHILADELPHIA 


Fireproof Storage 
of Gasolene and Oils 


That the most inflammable liquids can be handled with absolute 
safety is conclusively shown by the Bowser record: Over 500,000 
Bowser storage systems have been sold during the past 25 years, 
and not one of them has ever caused a fire. 
outfits were dug out from the ruins of San Francisco and emptied 
Not one exploded. 
caused almost daily by explosions of gasolene and other liquids, 
this is a remarkable record which should be borne in mind by 
insurance men and users of oil alike. 


The outfits procure the measure of safety prescribed by the National Board of Fire 
Underwriters and comply with all local ordinances. 


WRITE FOR BULLETIN NO. 32 


F. BOWSER & C0., Inc., Ft. Wayne, Ind. 


118 Bowser gasolene 


In the face of the fires 


STON CHICAGO 


SAN FRANCISCO 
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TWO IDEALS 


THE decision of the trustees of the 
Mutua Lire to limit the company’s an- 


nual pita ae of new business to 


$150,000,000 is of very great interest. It 
is the announcement of a definite pro- 
zram, the formulation, so to speak, of 
a specific confession of faith that the 
true object of a mutual life insurance 
company is to furnish its members pro- 
tection at the lowest net cost. The 
company will aim henceforth to put 
on a little more business each year 
than it loses, to give its policyholders 
the advantage of adding freshly se- 
lected risks in sufficient numbers to 
keep down the mortality, but not in 
such large numbers as to run up the 
expense. 

This action is especially gratifying 
because for years the Mutua had no 
worthy ideal. Its aim was to get more 
business, but there was nothing in the 
conduct of its affairs to show that the 
object was either to benefit the policy- 
holders it already had or to carry the 
blessings of life insurance to others. 
Its object seemed to be rather to hold 
its prestige as a great financial corpora- 
tion and to aggrandize the family 
which controlled it. 

Since the retirement of the McCurpys, 
the voice of Emory McCuintock, the 
venerable vice-president and actuary, 
has borne more weight in its counsels. 
His aim has been to make the MUTUAL 
the great policyholders’ company. By 
this action of the trustees he comes 
into his own. 

The MutTvat’s course is interesting 
because of its contrast with that of 
the New York Lire. Whatever may 
have been the aims of Joun A. McCati 
and GeorceE W. Perkins, there is no 
doubt that Darwin P. Kincstey has for 
years had a definite idea of the 
duties of a great life insurance com- 
pany. Before he came into contro! of 
the New York Lire he had clearly 
stated his position in favor of “militant 
life insurance.” According to his view 
a life insurance company has no moral 
right to confine its beneficence to its 
own members. Like a church, it must 
“go into all the world and preach the 
zospel to every creature.” We believe 
that in the stubborn and_ successful 
battle he has waged for raising the limit 
on new business fixed by the New York 
law he has been actuated, not by a 
desire for self-aggrandizement or the 
greater prestige of the corporation of 
which he is the head, but for the right 
to follow his ideals and make the New 
York Lire useful to the greatest num- 
ber of people. 

Here are two ideals, both worthy We 





do not pretend to judge between them. 
In the abstract we are inclined to side 
with President Kincstey. If the Mu- 
TUAL were a little company, whose loss 
of business each year could be replaced 
by ten or fifteen millions of new insur- 
ance, we should say it was not living 
up to its opportunities in adopting this 
course, but the company that aims to 
write $150,000,000 of new business a 
year cannot be said to be resting on its 
oars. There is a limit beyond which 
corporations cannot go economically 
—a point beyond which it were better 
that two corporations should do the 
work than one. Doubtless the MuTUAL 
is justified in believing it has reached 
that point; doubtless the New York 
Lire is equally justified in believing it 
has not. They are two splendid cor- 
porations with different, but none the 
less noble aims. They will serve as in- 
spiring models for other companies 
with high ideals and as constant re- 
bukes to those with low ones. 





JAMES V. BARRY 

THE retirement of JAmEes V. Barry 
as insurance commissioner of Michigan 
removes from the ranks of the super- 
vising state officials one of the truly 
shining lights. He has been at the 
head of his department sufficiently long 
to acquire many things through expe- 
rience. 

Mr. Barry has appreciated the two- 
fold nature of the duties of his office. 
He had on one side the interests of the 
public to protect. On the other side 
were the companies and their agents. 
He has not looked at one side with an 
eye single to it and overlooked the 
other. No one has accused Mr. Barry 
of being prejudiced. The company was 
given equally as fair a hearing as a 
citizen of the state. He did not at- 
tempt to curry favor with the assured 
if he thought his complaint was unjust, 
by berating the companies. Yet Com- 
missioner Barry has taken a firm stand 
when he believed the companies were 
wrong. 

It is his spirit of justice that has at- 
tracted attention to his work. There 
has been nothing spectacular about the 
Michigan department, nothing of the 
desire to create political capital. 

Aside from the duties of his office, 
Mr. Barry has been more in demand 
than any other commissioner at public 
functions. He is always happy either 
in a postprandial talk or in the more 
serious considerations of a convention 
address. 

The casualty companies have in- 
augurated a publicity bureau over which 
Mr. Barry will preside. It is to be a 
work of considerable moment. The life 
companies have accomplished much in 
connection with the Lire INSURANCE 
PRESIDENTS ASSOCIATION. Ropert LYNN 
Cox, general counsel of this association, 
in a recent address, advocated that com- 
panies of all kinds get together on a 
cooperative basis for publicity. Presi- 
dent Stone of the MaryLanp CASUALTY 
voiced similar sentiments. Now that 
the life companies have their bureau and 
the casualty companies are having 
theirs, the fire companies may see the 
wisdom in the progressive movement. 
Then it would be an easy matter for a 
joint arrangement to be planned. 





Personal Side of the 
Insurance 


Business 





William B. Maxson, senior member 
of the firm of Maxson & Perdue, Cleve- 
land, Ohio, died Sunday afternoon at 
Lakeside hospital in that city, while un- 
dergoing an operation for relief from 
acute kidney trouble. A meeting of the 
Cleveland Insurance Exchange will be 
held Friday to take appropriate action 
on the death of Mr. Maxson, who was 
a former president of the organization. 
The regular meeting of the governing 
committee was postponed for one week 
out of respect for Mr. Maxson’s 
memory. 

The business of the agency will be 
continued right along, as in the past, 
under the old firm name, Mr. Maxson’s 
interests remaining in it. Mrs. Maxson 
is a sister of Robert H, Perdue, the 
surviving partner, and this matter was 
arranged in the beginning, so that there 
might be no interruption of any kind, in 
case of the death of either. 


Frank White, president of the Mid- 
dlewest Fire of Valley City, N. Dak., is 
one of the men in his state that has 
made good. He lived once at Rock- 
ford, Ill., which is something of a 
cradle of insurance. He left there a 
quarter of a century ago but had the 
insurance germ inoculated into his sys- 
tem. He was twice elected governor 
of North Dakota. He left that position 
in 1906 and is giving but little attention 
to politics. As a boy he says he al- 
ways had an ambition to be president 
of an insurance company. 


The Insurance Herald of Atlanta, in 
its issue of last week, discarded its fa- 
miliar yellow cover, and appears in 
newspaper form. The reorganization 
of the Herald begins to show in this 
issue. It is chock full of live southern 
news and comment. The Herald de- 
votes its attention solely to the south, 
a big and important field, which can 
well afford to have a live weekly sectional 
paper. Its typographical appearance 
has been improved and its advertising 
columns show signs of prosperity. The 
Herald has taken on new life and will 
be heard from. 

Among the announcements is that 
Perley B. Jones, son of the nestor of 
the Michigan field corps, N. B. Jones. 
state agent of the Spring Garden, will 
take charge of the New Orleans office 
of the Herald. The son has been a 
special agent in the south for the last 
few years and is not new to newspaper 
correspondence. 


Secretary D. W. Clark of the North 
Dakota Mutual Fire of Valley City, N. 
Dak., a few weeks ago sent out an ex- 
piration notice to an assured and re- 
ceived in reply the following: 

“Mai nabor he tell me dese inshur- 
ings are good for dam. Me don’t pay 
mai panga for such insurings lak det. 
Good bay. 

“Knut FJELDHAUG.” 

N. J. Schrup, secretary and control- 
ling stockholder of the Dubuque Fire 
& Marine, and president of the Ger- 
man Savings Bank of Dubuque, was 
elected state senator at the election this 
week. This is an indication that the 
people are not prejudiced against offi- 
cers of corporations. Mr. Schrup will 
be a strong man in the legislature and 
will be a credit to his constituency. 

Col. Jasper Ewing Brady, vice-presi- 
dent and general manager of the Mod- 
ern Life of South Bend, Ind., who was 
one of the four investigating officers 
sent by the government to Havana to 
look into the blowing up of the battle- 
ship, “Maine,” got into the newspapers 
last week following an address he gave 
at St. George’s Episcopal Church at 
Kansas City, Mo., where his brother, 
the well known author, Rev. Cyrus 
Townsend Brady, is rector. Colonel 
Brady presented for the first time some 
inside information that the government 





investigators secured, giving among 
other things the name of the Cuban 
whom he charges with having fired the 
mine that blew up the “Maine.” Prior 
to entering life insurance work, Colonel 
Brady was an officer in the United 
States army. 


Governor Warner of Michigan has 
appointed Deputy Commissioner Mar- 
ion O. Rowland of Michigan to succeed 
James V. Barry as insurance commis- 
sioner who will retire Nov. 15 to be- 
come the head of the casualty compa- 
nies publicity bureau. Mr. Rowland has 
made a very efficient official. 

Henry E. Tank, cashier of the Travei- 
ers office in Chicago, has been ap- 
pointed supervising special agent for 
Cook county. At the agency meeting of 
the office on Monday Mr. Tank was 
presented with an exquisite watch and 
chain. Mr. Tank and William F. Lock- 
wood are both agency supervisors in 
Cook county. Wiliam T. Masters, from 
the Cleveland agency of the Travelers, 
succeeds Mr. Tank as cashier at Chi- 
cago. 


Franklin Mann, agency statistician of 
the Northwestern Mutual Life in its 
Chicago general agency, has been se- 
cured by the Chicago Fire Insurance 
Club, to lecture before its members in 
February on life insurance. The club 
has had before it specialists of different 
kinds, chiefly of course, fire insurance 
men, or those talking on subjects re- 
lating more directly to fire underwrit- 
ing. It has however had addresses from 
men versed in other lines than fire in- 
surance. Mr. Mann is recognized as 
one of the ablest of his profession, who 
will give the members of the club a 
bird’s-eye view of life insurance that 
will be most valuable. 


A. W. Schell, local agent at Cincin- 
nati, is thoroughly imbued with the idea 
of conservation in connection with the 
fire insurance business. He believes 
that the future successful agent will be 
the one who can give his customers 
the best service, and that this service, 
aside from seeing that their policies 
are written in reliable companies, will 
chiefly consist in showing them how to 
put their risks in the best possible 
shape. To this end he is educating his 
son, A. West Schell, a a fire protection 
engineer, with the idea of his becoming 
the engineer in connection with Mr. 
Schell’s office. He will devote his whole 
time to the engineering side of the local 
agency. West Schell is now at the Uni- 
versity of Michigan, where he is spe- 
cializing in chemistry and other sub- 
jects which are the fundamental require- 
ments of a course in fire protection. 
During the summer he was attending 
summer school at the university, where 
he has confined his work exclusively to 
these subjects. Incidentally, he received 
a very high grade in all of his subjects. 

He will complete his course at Ar- 
mour Institute, where there is a regu- 
lar course in fire protection where stu- 
dents have the advantage of connection 
with the Underwriters’ Laboratories. 

Mr. Schell’s agency led in Cincinnati 
last year in premium receipts, and it 
is the same keen business sense which 
made the agency a leading one which 
dictates this move. Mr. Schell thor- 
oughly believes that the time is coming 
when a fire protection engineer will be 
a necessity to every local agency. West 
Schell is very enthusiastic over his 
work and is putting in some conscien- 
tious licks. He is getting in early on 
a field where there are great oppor- 
tunities. 





Horace F. Cornell—Horace F. Cornell, 
formerly managing underwriter of the 
Eastern Fire of Atlantic City has moved 
to Philadelphia, being located at 1030 
Spruce street. 





“Tomorrow is my birthday, and I’m 
going to take a day off,” said the type- 
writer maiden. “Huh!” grunted the policy 
clerk, who had loved and lost, “Why 
don’t you take three years off, as you 
did on your last birthday?” 
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News of Life Insurance 








RECENT LIFE DECISIONS | 


SUICIDE CLAUSE IS INVOLVED 





Indiana Court’s Opinion in a Case 
Where There is Strong Showing 
of Accident 

In the case where the American Tem- 
perance Life is involved the supreme 
court of Niagara County, N. Y., the 
incontestable clause is held to prevail 
over the policy and the bylaw provi- 
sions to the contrary. The Insurance 
Green Bag says: ; 

The policy had been in force fifteen 


years at time of death. The body of! 


insured was found in an ordinary cellar 





cistern containing 4 inches of water. | 
In the preliminary notice beneficiaries | 
stated that death was one of suicide by | 


tary, sane or insane, is a risk not as- 
sumed. The policy provided that, if it 
were in force for five years from date, 


it shall thereafter be incontestable ex- | 


cept age, fraud, non-payment of dues, 
etc., and that in case of suicide as above 
provided, the association was liable for 
the premiums paid; that the policy shall 
be construed according to the constitu- 
tion and by-laws and the laws of New 
York, etc. In deciding the case for 
plaintiffs, the supreme court of Niagara 
county, N. Y., say in part: 
Suicide Affirmative Defense 

But suicide is an affirmative defense, 
which the defendant is bound to estab- 
lish. Plaintiffs now offer, as they are 
fully justified in doing, the hypothesis of 
accidental death, and challenge the de- 
fendant to exclude the possibility thereof 
with any degree of reasonable certainty. 
It appears on the trial by undisputed 
evidence that the deceased was an elderly 
woman, who had been in feeble health for 
about one year prior to her death; that 
she was insane, and that her insanity 
took the form of intermittent delusions 
that she was being pursued by officers 
of the law; that when these spells came 
on her she was accustomed to secrete 
herself from her imaginary pursuers; 
that she had given no signs of a suicidal 
tendency; and that, when she left her 
home to go to her daughter’s house, she 
was under the influence of this insane 
delusion. If, as is not incredible, in an 
effort to conceal herself in the cistern, 
she fell and was drowned, the accidental 
fall, and not her own act, was the proxi- 
mate cause of death. Plaintiffs go 
further, and offer evidence tending to 
show that death was not due to drowning, 
and the circumstantial evidence even of 
drowning is much weakened thereby. I 
would hesitate to base an affirmative find- 
ing of the immediate cause of death on 
the plaintiff's evidence. A finding of 
death from causes unknown is, however, 
fully sustained by the ev idence. * * 

Even if suicide were satisfactorily es- 
tablished, it would still be questionable 
whether defendant could succeed in view 
of the non-contestability clause contained 
in the policy. Paragraph 3, supra. _ It 
has been held that the non-contestability 
clause prevails over the suicide clause 
in such cases. Mareck v. Mutual Reserve 
Fund Life, 62 Minn. 39, 64 N. W. 68, 
54 Am. St. Rep. 613. 

a et al. v. Amer. Temp. Life, 123 

Sup. 740. 
Another Suicide Case 


The Indiana appellate court holds 
that in the absence of a strong showing 
of accident or other facts, presumption 
of suicide cases to control. 

Insured was found fully dressed lying 


|a reversal. 


across a bed in a hotel. There was a 
brown streak on his face and cheek and 
his fingers were discolored where they 
had come in contact with carbolic acid. 
An empty bottle which had contained 
carbolic acid was also found. The body 
showed symptoms of syphilis. His grip 
contained articles and medicines for the 
treatment of syphilis. A note addressed 
to his mother was found. The policy 
provided that the liability of the com- 
pany was limited to the amount of pre- 
miums paid in case of suicide, sane or 
insane, within one year from date there- 
of. The death occurred within one year 
from date of policy. The lower court 
instructed the jury that the burden was 
upon the company to exclude by evi- 
dence every other reasonable hypothesis 
than that of suicide. There was judg- 
ment for the plaintiff, which the ap- 
pellate court of Indiara reversed, saying 


drowning. The by-laws of the asso- in part: 
ciation provided that death by the mem- , 


> 7 | be, we are not of the opinion that the 
ber’s own hand, voluntary or involun- : 


As the appellant asserts the law to 


inaccurate statement'is such as to justify 
The law which requires that 


| the hypotheses upon which death can be 





reasonably accounted for on other grounds 
than that of suicide be excluded does 
not require proof of suicide beyond a 
reasonable doubt. The fact of suicide is 
determined from a preponderance of the 
evidence. * * * If the proof shows 
that the deceased committed suicide, the 
hypothesis that he came to his death by 
accident is ipso facto removed. Pre- 
sumptions of this nature operate in the 
absence of evidence to the contrary. The 
law does not prescribe any formula by 
which the hypothesis of accident must 
be removed. It is sufficient that it is 
met by evidence where there are no facts 
or circumstances shown indicating acci- 
dent or mistake and facts and circum- 
stances are shown which establish that 
the cause of death was suicide. There 
is no room for other hypotheses, and the 
issue of suicide is determined as other 
issues of fact in civil causes. * 


Presumption Against Suicide 


Where there are no facts indicating 
either -accident or mistake and facts are 
shown pointing strongly to suicide the 
presumption against suicide ceases to 
control. The jury found that the de- 
ceased did not commit suicide. A _ re- 
view of the instructions given leads to 
the conclusion that such finding was based 
upon the presumption against suicide. 
Prominence was given to this presump- 
tion by the instructions above referred 
to and by others. The appellant reason- 
ably requested the court to give an in- 
struction as follows: “The jury is in- 
structed that the presumption that John 
E. McKee did not take his own life is 
a rebuttable presumption, and should not 
prevail if a fair preponderance of the evi- 
dence in this case before you shows that 
said McKee committed suicide as alleged 
in defendant’s answer.” The presumption 
was a rebuttable one. * * * 

Judgment reversed, cause remanded, 
with instructions to sustain motion for 
new trial. 

Prud. Ins. Co. v. 


. Dolan, 91 N. E. Rep. 
(Ind.) 970. 





Relicensed in Michigan 

The Franklin Life of Springfield, IIl., 
having amended its articles of incor- 
poration so as to reduce its authorized cap- 
ital stock from $500,000 to $100,000, and 
also so as to limit to 5 percent per an- 
num the maximum rate of dividends 
that can be paid on such stock, has 
been licensed to transact business in 
Michigan. Commissioner Barry ruled 
when the old Franklin went on a stock 
basis that the reorganization made it 
a new company and that it could not 
continue business under its old license. 





POWELL’S TRIP IN SOUTH 


TO VISIT ALL ASSOCIATIONS 


Either President or a Vice-President 
Will Attend Meeting of Each 
Association 








Henry J. Powell, president of the Na- 
tional Association of Life Underwrit- 
ers, has announced that he plans to 
make a tour of the entire south during 
the early part of next February, and is 
already arranging his itinerary. The 
trip will take two or three weeks, and 
will follow an excursion into the west in 
January, one of the features of which 
will be his appearance at the dinner of 
the Chicago association. Mr. Powell 
declares that during his term of office 
every local association will be visited 
by either him or one of the vice-presi- 
dents of the association. 

Will Visit South Carolina 

He has accepted an invitation to visit 
the South Carolina association, which 
was formed last week at Columbia. The 
following officers were elected: : 
Roddy, Equitable, president; M. M. 
Mattison, Mutual Benefit, first vice-pres- 
ident; W. G. Womack, Security Life, 
second-vice-president; W. O. Hileman, 
Southern States, secretary and treas- 
urer; G. J. McDonald, Southern States, 
chairman executive committee. 

The association took action opposing 
rebating, circularizing, unfair competi- 
tion and twisting in all its forms. It in- 
tends to include in its membership 
everyone connected with the life under- 
writng interests, including solicitors as 
well as managers and general agents. 

Meeting at Jackson, Miss. 

A meeting of the life underwriters of 
Jackson, Miss., was held Nov. 5 for the! 
purpose of organizing a local associa- | 
tion. President Powell received an ur- 
gent invitation to attend, but was un- | 
able to do so. R. H. Lake, of the 





Equitable, who is a leading member 
of the Memphis association, assisted in 
the organization, which followed a 
Dutch supper at one of the leading 
Jackson hotels. General Agent Rag- 
land, of the Fidelity Mutual, was one 
of the leading spirits in the organiza- 
tion. 

President Powell is much encouraged 
by the interest being shown in associa- 
tion work all over the country, and 
hopes that the extension of local or- 
ganizations will be carried out on a 
broad scale during the coming years. 


Becomes the New World Life 

The Roman Catholic Life of Spo- 
kane, Wash., which has been in process 
of organization for some time, has 
changed its name to the New World 
Life. It will, however, specialize on 
Catholic business and it is soliciting 
members of that faith to purchase stock, 
especially in states west of the Misses- 
sippi. It proposes to have $2,000,000 
capital and $1,000,000 surplus. So far 
it has succeeded in disposing of about 
$225,000 of stock. It will do a non- 
participating business and states that 
it wil! enter Mexico and Canada. Ed- 
ward J. Cannon is the president and 
founder of the company. Philip Hard- 
ing. the manager, has been connected 
with the Western Union Life of Spo- 
kane. 








Will Meet at Atlantic City 

The Southern Century Club, com- 
posed of Equitable agents who write 
$100,000 of new business or over during 
the period of one year, has announc ed 
that it will hold its 1911 convention, 
which will be the second annual gather- 
ing, at the St. Charles hotel, Atlantic 
City, for five days, beginning Aug. 28. 

As meetings of the club are to be 
held in the summer, the time for quali- 
fying has been changed from the cal- 
endar year to the year beginning July 
1. Solid gold pins are to be distrib- 


uted to the members at the next conven- 





a: | 7otel la Satle 


Chicago’s Finest Hotel 


George H. Gazley, 
La Salle at Madison 


Hotel La Salle is already one of the famous hotels of the 
world and excels all Chicago hotels in the elegance of its 
furnishings, the excellence of its cuisine and the thor- 


oughness of its service. 








Two persons, - 
Four persons, - 
Suites: 














Fae 


Manager 
treet, Chicago 





RATES : 


One Person: 


Room with detached bath: $2.00 to $3.00 per day 
Room with private bath: $3.00 to $5.00 per day 


Two Persons: 


Room with detached bath: $3.00 to $5.00 per day 
Room with private bath: $5.00 to $8.00 per day 
Two Connecting Rooms with Bath: 


- = $5.00 to $8.00 per day 
$8.00 to $15.00 per day 


$10.00 to $35.00 per day 


All rooms at $5.00 or more are 
same price for one or two persons. 


CENTER OF INSURANCE DISTRICT 





a 





“COME TO THE PACIFIC witt WARD" 


(Formerly “TALK WITH WARD” of Cleveland) 


IN THE PACIFIC NORTH-WEST—‘THE LAND OF OPPORTUNITY” 


rox THE PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 


Founded 1868 by LELAND STANFORD—First President and First Policyholder—one of the largest financial institutions on the Pacific Coast. 
If you are uninformed (as I was) investigate (as I did) and come (as I have) 


For further information write FI, 


12-13-14-15 Spalding Building, PORTLAND, OREGON 


H. WARD, 


Manager Pacific 


506-7-8 Mehlhoru Building, SEATTLE, WASHINGTON 


Northwest 


415-16 Paulsen Building, SPOKANE, WASHINGTON 
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tion. C. D. Massey, cashier of the 
Pittsburg agency, has offered a gold 
pin to the member of the club who 
writes the greatest number of lives, the 
pin to pass from year to year to the 
winner during that period. 


EXTENDING NURSING SYSTEM 
Metropolitan Life Watching Results 


Closely and Giving Service to 
More Localities Constantly 











The Metropolitan Life is extending 
gradually its free nursing system to 
policyholders and the results of the 
work in some seventy cities is being 
carefully tabulated by the company to 
see what the results avail in reducing 
the mortality and also the expense of 
the plan. The company states that the 
cost of the service has been about two 
mills for every policyholder. 

The company is endeavoring, when- 
ever possible, to cooperate with the vis- 
iting nurses’ association. When it is 
reported to an agent that a policyholder 
is in need of nursing service, a nurse 
is sent and if the latter finds that the 
services of a physician are needed she 
has the family doctor called in or per- 
haps notifies the patient where he may 
be treated at the nearest dispensary. 
Careful reports of calls and conditions 
are kept for each case and the company 
notified of them through the agent. 

The service has been extended re- 
cently throughout the cities of Pennsyl- 
vania, including Pittsburg, Scranton and 
Wilkesbarre. It was already in vogue 
in Philadelphia. 

Recent figures in Providence show 
that there are 106,599 policyholders 
and that 6,712 visits were made by 
nurses, there being 1,222 individuals at- 
tended with an average of five visits on 
each, There were twenty-four suffer- 
ers from tuberculosis who received at- 
tention. 

The nursing system has been oper- 
ated so far successfully in the principal 
cities of Massachusetts and in Cleve- 
land, Minneapolis, St. Paul, St. Louis, 
Omaha and Kansas City. The smaller 
cities of Ohio, some points in Illinois, 
Trenton, N. J., and the larger centers 
of Rhode Island and Connecticut have 
also been equipped with the service, 
which is being gradually extended. 


Promoting Another Company 

A. F. MacFarland, who was formerly 
connected with the Mutual Life in the 
east, later was manager of the Pruden- 
tial at San Francisco and then organ- 
ized the Western Union Life of Spo- 
kane, is now promoting the San Fran- 
cisco Life through the California Hold- 
ing Co, John A. Koster, the president, 
is manager of the California Barrel Co. 





First Endowments Mature 


The first matured endowment policies 
of the Federal Life have just been paid. 
One was a $1,000 ten year endowment 
paid to Andrew T. Taylor of Fond du 
Lac, Wis., and the other was a $2,000 
ten year endowment policy paid to Prof. 
T. C. Chamberlin of the University of 
Chicago. Professor Chamberlin had be- 
come so accustomed to paying premi- 
ums that he sent his check for $233.36 
to pay an annual premium and he was 
pleasantly surprised to have the com- 
pany return his check with the notifica- 
tion that it was unnecessary since his 
policy had matured for its face value, 
$2,000, and $234.04 of dividends, making 
a total of $2,234.04. 

In acknowledging receipt of the com- 
pany’s check Professor Chamberlin 
stated that he had “invested in life in- 
surance in several companies and in 
different forms, but none has proved 
quite so satisfactory in financial rela- 
tion or in the mode of conducting the 
business as this.” 





Exceeded Million Mark 
For the third time during the year of 
1910, the Chicago office of the Mutual 
Life, under the management of W. B. 
Carlile, has exceded the million dollar 
mark in business production. The busi- 








ness of October was nearly a million 
and a half. This splendid volume places 
the Chicago agency in the front ranks 
and is a glowing tribute to the strength 
of Manager Carlile’s agency force. 


Pittsburg Fraternals Merge 

The American Life & Annuity So- 
ciety and the Order of Unity, both of 
Pittsburg, have been merged and the 
name changed to the Pension Life So- 
ciety. These two societies were char- 
tered the same year and their plans, 
etc., have been almost identical. 

Inasmuch as the American Life & 
Annuity owns the copyrights on the 
pension policies, it was deemed wise 
to change the name to the Pension Life 
The contracts held by the members in 
either society will remain just as they 
are and will be carried out by the Pen- 
sion Life Society according to their pro- 
visions. 

All of the officers and board mem- 
bers in both of the societies will con- 
tinue in some capacity with the Pen- 
sion Life. The executive officers of 
the American Life & Annuity Society 
will hold the same offices in the Pen- 
sion Life and Charles H. Coons, secre- 
tary of the Order of Unity, becomes 
organizer, and Dr. W. W. Wolfe of 
that society becomes medical director. 
The merged institutions have $9,000,- 
000 insurance in force, about $250,000 
assets and a home office building is now 
being constructed in Pittsburg. 


Will Oppose Merger 

The minority stockholders of the In- 
diana Industrial Life, of Terre Haute, 
which company it is proposed to merge 
with the Public Savings Company of 
Indianapolis, have appointed a commit- 
tee to engage an attorney to look after 
_— interests and prevent the merger, 
Toho Seley, F The committee consists of 
n Selby, J. J. Somers, E. N. Cool, 
Chattes Davis and J. W. Stanton. The 
directors of both companies recently 
agreed to the consolidation, the terms 
being approved by Auditor Billheimer. 
The policies of the former are to be 

endorsed by the latter. 


Van H. King With the Hartford 
Van H. Kingz of Salina, Kan., for the 
last eight years superintendent of 
agents of the Mutual Life, becomes Ne- 
braska supervisor of agents for the 
Hartford, with headquarters at Omaha. 











Penn Mutual’s Business 

The Penn Mutual wrote $7,728,025 
business in October with $299,005 in 
premiums. The total for the first ten 
months is $67,838,860 with premiums of 
$2, 512,892. This is a gain of $2,654,000 
in new business over the same period 
last year. The new paid for business 
for the ten months has not been tab- 
ulated but up to Oct. 1 the amount was 
$48,038,280. The rate of premium is 
$3.11 increase over last year. 





Great Northern Building Up 

The Great Northern Life of Grand 
Forks, N. D., is building up a good 
agency plant. It has over fifty bankers 
throughout the state as stockholders. 
It writes only nonparticipating business. 
_ capital of $125,000 is nearly all paid 
or. 





Try Them Now for Forgery 


Another phase of the alleged “grave- 
yard” swindle practiced at the expense 
of several Indiana life companies will be} 
developed at Louisville this week in the 
trials of the agents accused. Indict- 
ments charging forgery are to be heard, 
these following the trials on the charge 


WANTED. 


A man who has had life insurance ex- 
perience in Wisconsin, to consider an at- 
tractive proposition with the Northwest- 
ern Mutual Life Insurance Co. Address, 





L. W. SHAKSHESKY 


MADISON, WIS. 


General Agent 


$$$55$ $$$ $$ $$ $$ 
5 Prosperity Talk 
($) 

















& @If you are a Prosperity Producer 
| your best place is the Texas field, 
where the untold bounties of nature 
,| are beginning to be coined into cash. 
3) @Texas produces this year one 
,| billion dollars worth of crops. 
Come and take your share of the pros- 
perity in the best life insurance field in 
the U.S. today. We have everything 
needed--strong company, new model 
policies and successful selling plans. | 

($) 





Address 


The Equitable Life Ins. Co. 


of San Antonio, Texas 
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LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 


We have the best selling 
_ssmagenag on the market. 


e plan. Strong pullers. 














ADDRESS WITH eA, 


CONSERVATIVE LIFE INSURANCE CO., South Bend, Indiana 
Indiana Agents—Attention) 


van you sell life insurance for a company whose management believes ir 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, xe e INDIANAPOLIS. IND 


Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 
confidential. 


Address 73-V, care 














The Western Underwriter 





| 
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of conspiracy to defraud. The com- 
panies interested promise some sensa- 
tional developments. 


DECISION ON A COMPROMISE 
Supreme Court of California Interprets 
the Law as to Settlement 
of a Claim 








The supreme court of California de- 
cides that a compromise and settlement 
cannot be repudiated or set aside with- 
out a tender or offer of restoration of 
the amount received. Suit for the dif- 
ference between the amount of the set- 
tlement and the face of policy does not 
ie. 

The Insurance Green Bag says: 

Beneficiaries made claim for face of 
policy or $10,000. The company de- 
nied liability and paid in settlement 

666.66. The suit was brought for 
the difference between said last amount 
and the face of the policy and there was 
judgment for beneficiaries. The su- 
preme court of California reversed the 
order and judgment in Westerfield v. 
N. L. Life 58 Pac. 92 and 61 Pac. 667. 
Upon retrial of the cause there was 
judgment for the company, which was 
affirmed by the supreme court of Cali- 
fornia. It appeared that beneficiaries 
alleged fraud and deceit to procure a 
compromise settlement. The company 
advised them if they wovld withdraw 
the allegations of fraud they would in- 
vestigate the merits of the case and, if 
the facts were found as claimed, the 
company would settle the matter within 
60 days. In the meantime it would 
agree to a stipulation that, if the facts 
were not found as alleged, an amended 
complaint would be recognized as of 
the date of original suit. After investi- 
gation the company found no fraud or 
deceit and stood upon the compromise 
settlement. Beneficiaries amended their 
complaint without, however, having ten- 
dered or offered to restore amiount re- 
ceived in settlement. In resolving issue 
in favor of the company the court say 
in part: 

We are unable to see that these facts 
in any way excused plaintiffs from offer- 
ing to restore the amount received by 
them under the disputed claim. The 
stipulation proposed by defendant did no 
more than to delay the institution of an 
action based upon the alleged fraud. It 
preserved every right of the plaintiffs by 
the provision that an amended complaint 
might be filed which should have the 
same effect as if filed at the date of 
the commencement of the action. Upon 
the refusal of defendant to concede the 
justice of plaintiff's claim the situation 
of the parties was exactly as if no action 
had ever been brought. The defendant 
had evidenced its intention of standing 
upon the compromise. as a binding agree- 
ment. If plaintiffs desired to rescind 
that agreement, they were bound to per- 
form the necessary preliminary step of 
offering to restore what they had re- 
ceived under it. ey were in no wise 
hampered in doing this by the stipula- 
tion which they had made. Under the 
terms of that stipulation any new cause 
of action set up by them was to have 
been treated as though commenced at the 
time of filing the original complaint. The 
purpose of this stipulation evidently was 
to permit them to introduce a new cause 
of action without commencing a new 
proceeding. They could and should then 
have notified efendant of their re- 
scission, made their tender, and upon its 
refusal filed their amended complaint, 
which would have been as effective as if 
filed in the first instance. 


Westerfield et al. v. N. Y. Life, 107 Pac. 
Rep. (Cal.) 699. 





Woods Incorporates Agency 

E. A. Woods, manager of the Pitts- 
burg agency of the Equitable Life, has 
incorporated the agency on a plan to 
give the agents and employes a share in 
the profits. Each employe and agent will 
hold stock and the corporation wii! in- 
sure his life for enough to redeem his 
shares in case of death, so that the 
stock may be available for his suc- 
cessor. 





Toledo Association Meeting 
The Toledo Life Underwriters As- 
sociation had a dinner at the Business 
Men’s Club last Monday evening. Rev. 
J. B. Ascham of the Epworth M. E. 
Church, gave an address. A discussion 
followed on the subject “What the life 








underwriters association has done and 
should do for the business.” It was 
led from the standpoint of the National 
association by Chas. E. Holt, manager 
of the Mutual, and from the local as- 
sociation view by T. J. Stewart of the 
Prudential. 





Union Life Appointments 

Frederick A. Draper has been ap- 
pointed actuary of the Union Life of 
Chicago and H. M. Snow, who has 
been connected with the company since 
its organization, has been made secre- 
tary, with A. E. Fowler as assistant 
secretary. A. E. Fowler and John W. 
Burdette of Chicago, E. M. Metcalf of 
Kansas City and L. S. Hall of Grand 
Rapids have been added to the board 
of directors. The company recently has 
been examined by the Illinois insurance 
department with a satisfactory report. 





Central States Licensed 

The Central States Life of St. Louis 
last week received its license from the 
Missouri department. The assets of the 
company are $570,000, the capital being 
$300,000. A portion of the assets con- 
sists of cash in bank to the amount 
$296,000, deposited with four banks in 
St. Louis and eighty-two banks through- 
out the state of Missouri. 





Schwarzkopf’s New Convention 

H. G, R. Schwarzkopf has entered the 
service of the United States Annuity 
& Life in the capacity of home office 
representative. Due to his lengthy and 
varied service in all departments of the 
business, his time will be chiefly de- 
voted to the field interests of the com- 
pany. 





Bohm Sues the State Life 


Julius Bohm, associate manager of 
the Illinois Life in Chicago, has begun 
suit against the State Life in the su- 
perior court. Mr. Bohm until recently 
was Illinois manager of the latter com- 
pany. He claims that under his con- 
tract he is entitled to 5 percent renew- 
als on the business for seven years. 
Mr. Bohm declares there was no pro- 
vision in the contract for the forfeiture 
of the renewals in case of his leaving 
the company. 





Herman Leroy’s New Connection 

The famous suite on the third floor of 
the Flatiron building, New York City, 
which figured in the story of the Equitable 
Life at the time of the Armstrong com- 
mittee investigation, which was taken at 
a@ yearly rental of $30,000 and fitted up 
luxuriously for the use of James H. Hyde, 
the son of the founder of the Equitable, is 
being used again for the first time in 
many months as _ a headquarters for 
Equitable agents. Herman Leroy, an ex- 
perienced life insurance man with a rec- 
ord of about 16 years in the business, has 
been placed in charge of the new office as 
general agent and he will endeavor to 
train an agency force at the new head- 
quarters. Mr. Leroy has been an agent 
for the New York Life and Mutual and 
was also at one time for three years 
superintendent of agents for the Ger- 
mania Life. Latterly Mr. Leroy has been 
in charge of the employers’ compensation 
department of the Casualty Company of 
America, 


LIFE APPOINTMENTS 
Indiana 


Aetna—J. L. Beinz and W. E. Hiller- 
man, Indianapolis. 

Amer, Cent.—E. C. Osborne, Newcastle. 

Hartford—E. H. Swain, Muncie. 

Lafayette—Jacob Briles and L. C. Helm, 
Lafayette. 

Lincoln Natl.—William Mathews, Bluff- 
ton; C. L. Arthur, Redkey. 

Mass. Mutual—G. J. Siebold, Vincennes. 

Meridian—J. M. Kendall, Muncie; Louis 
— Indianapolis; J. R. Moffatt, Clay 

ty. 

N. W. Mutual—T. E. O’Connor, Freeland 
Park. 











ACTUARIES 


B R. NUESKE 
° 


CONSULTING 
ACTUARY 


1116 First National Bank Building 
164 Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 











Our Stock Option Policy Sells Itself 


Rov mace 9s 





Our men are all making money because we have 
A SPECIAL PROPOSITION TO OFFER PRODUCERS 





WRITE FOR PARTICULARS 
GIVE AGE AND EXPERIENCE WITH REFERENCES 





WE WANT MEN FOR WORK IN PENNSYLVANIA ONLY 


Standard Mutual Life Insurance Co. of America 
Home Office: Commonwealth Building, PITTSBURGH, PA. 














Personal and Family 
Insurance Combined 


mare, wig wets sie 
. Write for booklet and 
agency terms 
ADDRESS 
ALEXANDER MCKNIGHT 
VICE-PRESIDENT 


THEFIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
L. G. FOUSE, President 


OF PHILADELPHIA 








vidend, purchasing a Penn Mutual Policy- 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 





The Columbian National Life 


Insurance Company 


of Boston, Massachuse 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non-Participating Company 


@ The New Columbian Policies are Un- 
in Clearness and Liberality. 


excelled in 


GOOD CONTRACTS AND TERRI- 
TORY FOR GOOD PRODUCERS 


ARTHUR E. CHILDS, - - 


President 















Connecticut General Life 
Insurance Company, ot Hartira 


non - participating policies at 
lowest rates. 


Dr. H.C. Caster, - - Manager 


153 La Salle Street, - Chicago 




















WANTED A superintendent of Agents for the 





State of Illinois, by one of the best 
old line companies.in America. 


Address 8-I, care 


The Western Underwriter. 





AN EIGHTEEN MILLION DOLLAR GOMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for 


Write men and women ages 18 to 55, 
and, proportionate amounts on other 


otection on a MODERN RESERVE FUND SYSTEM. Attractive 
absolutely incontestable after two years, with liberal DISABILITY BENEFITS that appe: 


thatare 
to everybody. 


. amounts one to five thousand. Cost age thirty, $10.00 per tho» 


. ages. 
If you want relief from selling high priced or lodge insurance, this is your chance. Persons of standing 


write for attractive contract and sta 


and abilit te territory desired. 
STATE AGENTS AND DISTRICT MANAGERS WANTED IN EVERY STATE IN THE UNION. 
Both South and West. 


North 


Address HENRY PYLE, Sec’y and Mer. 


NATIONAL LIFE ASSOCIATION, DES MOINES, IOWA 





JUST NOW 


the Order of Unity is trying to see how peer Me 
y 


can add 1,000 members under a new and 


attractive membership certificate paying $250 at 
death and $50 per month during disability. There 
is a splendid opportunity for men who can organize 
7 ae See Good territory open in 


Pennsylvania New Jersey. 


One insurance magazine recently spoke of the 

Order as “The best insurance organization in exist- 

as the best. 
Address 


ence.” It is certainly as 
White for copy of “Progress.” 


ORDER OF UNITY 


233 Oliver Avenue, 


PITTSBURGH, PA. 


[T is “Business” for an agent to 

be able to sell Life, Accident 
and Health Insurance in one Com- 
pany. Most men need more than 
one form of Insurance. Itis a great 
advantage to be able to supply his 
wants direct. YOU CAN HAVE 
THIS ADVANTAGE. Address 


THE COLUMBUS MUTUAL 
LIFE INSURANCE CO. 
Wyandotte Bldg. © COLUMBUS, OHIO 











4 


; 
bi 










18 


THE WESTERN UNDERWRITER. 


= 





November 10, 1910. 








Reserve Loan—C. Held, Lafayette; L. C. 
Lambert, Rushville. 

Security, Chgo.—J. F. 
selaer. 

State, Ind.—G. W. Brice, Bluffton; J. F. 
Knott, Buckeye. 

Tllinois 

Berkshire—C. O. Ludlow, Chicago. 

Bankers, Iowa—Henry Vick, Evanston; 
G. W. King, Springfield; F. T. Woodyatt, 
Peoria; N. M. Elder, Karrisburg. 

Conn, Mutual—s. L. Rau, Chicago. 

Home—M. C. Decker, North Chicago; 
Cc. F. Stoops, Chicago. 

Mo. State—G. A. Mavon, Chicago. 

Merchants, Iowa—J. D. Hyde, Catlin. 

Mutual, N. Y.—P. W. Ackerman, Spring- 
field; E. L. Darley, Jacksonville, G. P. 
Churchill, Malta. 

Modern—0O. F. Cochran, Decatur. 

‘Wisconsin. 

Central, Ia.—Theodore Herfurth, A. B. 
Ward and J. O. Mael, Madison; F. L. Ber- 
wick, Horicon; W. J. Murray, Waukesha; 
L. A. Clark and L. H. Stevens, Lancaster; 
M. W. Terwilliger, Madison; Kienry Steen- 
bock, Chilton. 

Merchants, Ia.—W. J. Murray, Wau- 
kesha. 

New York—John Cogan, St. Paul, Minn, 
(for Wisconsin). 

N. W. Mutual—E. F. Roethke, Camp- 
bellsport. 

Travelers—-W. S. Marshall Milwaukee. 

Ohio 

Aetna—C. W. Harshman, Mineral Ridge. 

American, Pa.—L. C. Smith, Cleveland. 

Bankers, Ia.—W. E. Sixton, Winchester. 

Bankers, Neb.—R. G. Keller, Nevada. 

Conn. Genl.—A. E. Harford and Jessie 
H. Oakley, Toledo. 

Conn. Mutuai—L. R. Scott, Ashtabula. 

Home—Andrew Jackson, Cedarville. 

Mut, Benefit — Joseph Lebensburger, 
Dayton. 

National, Vt.—C. A. Whitman, Cleve- 
land. 

N. W. Mutual—B. J. Baker, Cleveland; 
W. S. Galbraith, Cleveland. 

Phoenix Mut.—Morris Shapiro, Cleve- 
land. 

Pittsburg L. & T.—J. T. and C. A. Stew- 
art, Coshoston. 

Royal Union Mut.—T. G. Hunter, Kill- 
buck; J. R. J. Hayes, Zanesville; H. W. 
Bell and W. H. Jackson, Cleveland. 

Security, Va.—G. D. Gessaman, Youngs- 
town; George Kramer, Marion. 

South. States Mut.—J. J. Hughes and 
Ignatius Brennan, Bellaire. 

State, Ind.—P. M. Morris, Lima. 

Travelers—Brailey & Ackerman, Swan- 
ton; D. A. Gates, Medina. 

Michigan 

Aetna—J. A. Jordan, Buffalo, N. Y.; R. 
B. Hall, Grand Rapids. 

Conn. Mutual—H. C. Moulthorp, Bay 
City. 

Des Moines—Levi Sherwood, Bay City; 
F. W. Schroeder and N. H. Wonderlic, 
Saginaw; W. E. L. Smith, Ypsilanti. 

Equitable, Ia.—C. C. Filmore, Azalia. 

Equitable, N. Y.—Susannah H. Richard- 
son, Ann Arbor; O. B. Cragg and Isabella 
M. Ross, Detroit; O. B. Steinacker, Fow- 
lerville; C. G. de Neveu, Grand Rapids; 
A. D. Collard, Mendon; Rosa D. Hutton, 
White Pigeon. 

Kiome—H. S. Kimball, Detroit. 

Mut. Benefit—A. E. Stiles, Decatur. 

New York—cC. G. Kronberg, Negaunee. 

State Mut., Mass.—T. S. Sculpholm, Jr., 
Pt. Huron. 

Union, Ill. 
Allegan. 


Bruner, Rens- 





Mrs. Laura Longworth, 


Will be Ready Soon 
The Empire Life of Seattle, now be- 
ing organized, has gotten in some 
$800,000 and expects to be ready for 
business soon. Carl Bradley, its presi- 
dent, was formerly manager of the Bos- 
ton Mutual Life at the home office and 
H. A. B. Peckham, former secretary 
of the Boston Mutual, has just gone to 
the Empire to take a similar position. 
Actuary F. A. Draper of Chicago will 

get up its rates and policies. 





Ohio National’s Progress 
The Ohio National Life will this week 
issue its first dollar-a-month policy in its 
new health and accident department, of 
which Rodney Stansberry, formerly with 
the Columbia Life, has been made mana- 








We have an Opening for 


ONE GENERAL AGENT 


SPLENDID LOCATION 
Good Renewal Contract 
GOOD AGENTS WANTED 








Peoria Life Insurance Company 
PEORIA, ILL. 














ger. The Ohio National has already sold 
considerable ordinary business and having 
received its license on its first $100,000 
of stock has increased the authorized cap- 
ital to $500,000, which is being sold at 
$20 per share and which the company re- 
ports is selling more readily at this 
figure than the first $100,000 did at $15 
per share. 





LIFE NOTES 

The North American Life of New Jer- 
sey has been admitted to Iowa. 

The North American Life of New Jer- 
sey expects to write $8,000,000 of new 
business this year. 

The Iowa Life of Waterloo, Iowa, has 
appointed Henry Graf and E. J. Hender- 
son as agents at Waterloo. 


The Cleveland Life is conducting an 
agency contest and has offered ten hand- 
some gold medals as prizes. 

O. F. Donaldson of Webster City has 
been made general agent for central Iowa 
for the National Life, U. S. A. 

The Fidelity Mutual Life has appointed 
Fred M. Brown as state agent for Okla- 
homa, with headquarters at Enid. 


The Union Life of Chicago has opened 
a branch agency office in the First Na- 
ticral Bank building in Chicago. 

The New York department has secured 
a court order directing it to liquidate 
en Knights of St. John & Malta, a frater- 
nal. 

The International Life of St. Louis 
wrote $841,000 new business in October 
of this year, as compared with $580,000 in 
October, 1909. 


The Union Life of Chicago has en- 
tered West Virginia and appointed C. L. 
Heaberlin of Charleston, as general agent 
for about half the state. 


Commissioner Folk of Tennessee and 
Superintendent Potter of Illinois will 
speak at a banquet to be given in Chi- 
cago, Dec. 9, by the Modern Woodmen. 

Casteel & Co. of Enid, Okla., have been 
appointed state managers of the State 
Life of Indiana. The members of the 
firm are G. W. Casteel, D. W. Hunter and 
T. F. Foster. 

Frederick A. Draper, the independent 
actuary, has established its headquarters 
at 92 La Salle street, Chicago. He has 
just been appointed consulting actuary of 
the Empire Life of Seattle. 

The Central Life of Ottawa, Ill., as of 
Oct. 1, shows assets $318,794, a gain of 
$53,500 since Jan. 1. Its reserve is $178,- 
741, increase $50,000. Its insurance in 
force is $4,610,812, gain $870,000. 


J. B. Madison has been made field sup- 
erintendent for the International Life of 
St. Louis, with headquarters at the home 
office. He was formerly general agent 
on the company in Idaho, Utah and Nev- 
ada, 

The Lone Star Life of Dallas, Tex., 
with a capital of $100,000, has been li- 
censed by the Texas department. Among 
the incorporators are E. M. Reardon, E. H. 
R. Green, S. W. Johnson and Henry Ham- 
ilton. 

The monthly meeting of the Cleveland 
Association of Life Underwriters will 
be held at Tellings, Nov. 18, when Law- 
rence Woods of the Pittsburgh agency 
of the Equitable Life will speak on cor- 
poration insurance. 

President Childs and Vice-President 
Ganse of the Columbian National Life 
visited St. Louis last week on their west- 
ern inspection trip. With a number of 
local stockholders, they were entertained 
at dinner by John D. Davis. 


George L. Stimmel, formerly with the 
John Hancock at Pittsburg and later in 
New York City for the company, has be- 
come manager of the Ohio State Life for 
northeastern Ohio, with headquarters in 
a, Stambaugh building, Youngstown, 
Ohio. 

John Risk, a former railroad man at 
Larmoare, N. Dak., has written $124,000 
in business for the North American of 
New Jerséy since it entered the state. 
He is a brother of Kirby Risk who repre- 
one the North American at Lafayette, 
nd. 

President Girardin of the Chicago Life 
Urderwriters’ Association has addressed 
the members, offered a prize of $30, to 
be given the member who brings in the 
largest number of membership applica- 
tions up to the time of the national con- 
vention in Chicago. 


H. J. Messenger, actuary of the Trav- 
elers, is in Little Rock with a view of 
opening an office there. Mr. Messenger 
says that an unfavorable report on Lit- 
tle Rock was made some time ago to his 
company, but he will make a favorable 
report as the result of his visit. 

Judge Van Valkenburgh, in the United 
States court at Kansas City, has ordered 
the cancelation of a $100,000 policy on the 
life of August J. Bulte, held by the re- 
ceiver of the Bulte Milling Company. The 
policy was paid for in the stock of the 
milling company, which turned out to 
me worthless. 


It is reported that the industrial agents 
in Chicago are organizing a union to se- 
eure certain concessions which some of 
the agents demand. The principal griév- 
ance is the “debit” system, by which an 
agent must write new business to take 
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HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 





Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 


WV AN’TE D—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 


Pittsburg — Cleveland — Detroit — Indianapolis 


Managers wanted in each of these cities. A contract that will interest 
you. For particulars address home office. Our record proves us 
consistently progressive. A thoroughly up to date company. 


Sept. 30th—Assets $454,000; Surplus $209,600; Insurance $5,200,000 


LINCOLN NATIONAL LIFE FORT,WAYNE 


INDIANA 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 
LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. Contracts Direct With Company 
Vice-President and 
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The First National Life and 
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territory as soon as suitable connections are assured 
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the place of that lapsing before he can 
secure a commission on new business, 

The appellate court of Indiana has de- 
cided that a life company must return 
the premiums it has received when it 
learns of the falsity of statements in 
the application, or it will be held to 
have waived its rights. The decision 
was in the case of Mrs. Marguerite Jones 
against the State Life of Indianapolis. 

Frank Horton, manager for northwest- 
ern Iowa, and W. C. Israel, manager for 
northwestern Iowa for the Merchants Life 
of Burlington, have resigned and have 
taken the agency for the Illinois Bankers 
Life of Monmouth, Ill, at Des Moines. 
Albert Storer succeeds Mr. Horton as 
manager for northwestern Iowa for the 
Merchants. 

The Spectator Company has gotten out 
the second edition of its Vest Pocket Life 
Agents’ Brief, giving a synopsis of the 
premium rates, policy provisions and net 
cost of insurance in comparative form 
for about 120 companies. The matter is 
so tabulated that the information for all 
companies on each item appears in a 
single column. The price is $1. 

W. E. Shaffer and F. H. Matthews, 
agents of the Prudential at South Bend, 
Ind., who were found guilty by Auditor 
Billheimer on the charge of rebating, 
and whose licenses were revoked by the 
auditor, have appealed to the circuit court 
of Marion County, Ind. The appeal at- 
tacks the right of the auditor to try 
the cases, besides denying the allegation 
of rebating. 

The Travelers has a contest on among 
certain of its offices for life and accident 
premiums for the last quarter. The 
standing in the first group as of Nov. 1 
is: Chicago, San Francisco, Boston, St. 
Louis, and Philadelphia. The second 
group’s standing is: Toronto, Illinois 
(outside of Chicago), Milwaukee, Cleve- 
land, Pittsburg, Indianapolis, Hartford, 
Los Angeles and Reading. 

The Washington National Life has been 
incorporated at Spokane with a capital 
of $100,000. The stock will be sold, it 
is stated, so as to net the company a 
surplus of $80,000. J. Grier Long, vice- 
president of the Washington Trust Com- 
pany, is president and B. C. Barrington 
is secretary and general manager. Mr. 
Barrington was formerly connected with 
the Western Union Life. 

It is reported that Insurance Superin- 
tendent Potter of Illinois in his forth- 
coming life report will recommend that 
all life companies chartered in Illinois 
with $100,000 ao or over be permitted 
to use the disability feature in their con- 
tracts. A number of outside companies 
are offering disability insurance along 
with life insurance, and it is desired to 
put the Illinois companies in a position 
to meet this competition. Superintendent 
Potter will also recommend that life 
companies having an adequate capital be 
allowed to write health and accident in- 
surance also, either in connection with 
life insurance or separately. 


DIVIDENDS AIM OF MOVE 
(CONTINUED FROM PAGE 1) 
the ‘good will’ of the business. That 
good will is not much talked about, but 
it is the backbone of our popularity. 
It is maintained and increased by the 
satisfaction of our policyholders with 
their dividends, and by the testimony of 
policyholders and agents of other com- 
panies. The agent of any other com- 
pany who is asked casually concern- 
ing the standing of this company, and 
who does not happen to be in imme- 
diate competition, will usually say that 
it is a very good company, next to his 
own. He would not say such a thing 
if he did not know how good our divi- 
dends are, as well as how old and how 
strong our company is. 
Swing of Competitive Opinion 

“Up to a quarter of a century ago 
such outside testimony was practically 
unanimous in favor only of the Mutual 
Life. Since then the current has run 
in favor of the Northwestern as the 
best company, but there are signs of its 
already turning to the old favorite. 

“Agents of the company may feel at 
first some uneasiness on hearing the 
announcement of the prospective limi- 








tation, even though it may be years be- 
fore it can take effect. They may sup- 
pose it will somehow affect their in- 
come, and if so, it would act as a wet 
blanket on their enthusiasm. It is true 
that the company is as yet far short of 
the amount of new business contem- 
plated, and in fact no company in the 
world has within recent years issued 
$150,000,000. 
Pears of Agents 

“The benefits to policyholders certain 
to accrue in future will, of course, be 
understood and appreciated, but agents 
may naturally have a feeling that the 
system will eventually injure their per- 
sonal income. This fear will not last 
long, because of a plain distinction 
which must be drawn between a limit 
upon the total amount issued by the 
company and the limitless amount of 
insurance which may be issued by one 
agent. Individual agents will not feel 
the limitation at all, but will be as free 
as ever to take all good business that 
comes in their way. The reason is that 
last year’s agents die or resign in num- 
bers so great that the business cannot 
be kept up without getting some new 
agents to take their place. The agents 
who remain in any year may therefore 
feel free to use all their energies the 
next year, the limitation of the total 
amount having no effect except upon 
the engagement of new agents, which 
will be somewhat curtailed.” 

Bepeal Made Action Advisable 

The letter refers to the plans of the 
company based on the Armstrong lim- 
itation, and the purpose to advertise the 
advantages as soon as the limit should 
have been reached. The repeal of the 
limitation, says Mr. McClintock, made 
it desirable that some appropriate action 
be taken to continue the prospective 
benefits taken away by the chanze. 

Mr. McClintock recalls the fact that 
in 1891 President McCurdy announced 
that in the following year the new busi- 
ness of the company would be limited 
to $100,000,000. The announcement was 
accompanied by the suggestion that the 
other leading companies should make 
the same limitation and make it perma- 
nent. In regard to that movement Mr. 
McClintock says: 
Would Have Gained by Smaller Writings 


“Tf this program had been carried out, 
much less insurance would have been 
issued by this company, and if the se- 
lection of risks and the economy of ad- 
ministration had matched the results 
achieved by good companies elsewhere. 
our death losses, and especially our 
lapses, would have been so much lighter 
that at this present time the volume of 
our business in force as well as of our 
assets would have been larger than it is 
now, and our policyholders would have 
been receiving all alonz the highest rate 
of dividends. 

“So striking a statement may not 
seem credible, but it is nevertheless cer- 
tainly correct. In the eighteen years 
which have elapsed the total amount 
in force has increased by about $753,- 
000,000, while in the same time the in- 
surance in force in the Northwestern 
Mutual has increased by about $735,- 
000,000, almost the same, although the 
new paid-for insurance issued by that 
company during the same period has 
averaged only $70,000,000 per annum. 
It is well known that this company is- 
sued each year more than $100,000,000, 
increasing until toward the close of the 
period our yearly issues exceeded $200,- 
000,000. It is probably known to all in- 
terested in the subject that the divi- 
dends of the Northwestern during the 








A SUCCESSFUL, ESTABLISHED 
SOUTHERN LIFE INSURANCE COMPANY 
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$100,000 annual premium income, wishes a Life Underwriter 
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The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
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PROOF OF PUBLIC CONFIDENCE 
This ye has more premium-paying business in force in the United Stater 
than any other Company, and for each of the last sixteen years has had more nee 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 190%: 


456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 


$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


oy! day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
n Increase of Assets. 


Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE . - . President 


POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 


High Class Managers Wanted 
in Missouri, Kansas and Oklahoma 
Attractive Compensation 





Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Bldg., Kansas City, Mo. 


OPPORTUNITY IN OHIO 


We pay you 70% first year commission with renewals. Our 
new policies are world-beaters. Low rates and highest values. 
A Western Company, more than 40 years old, which takes care 
of its agents. We want just ten $100,000 men for Ohio. Will 
divide the state to suit. Get in line. Secure contract for 
your section NOW. 
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same period have not been excelled. 
The average rate of interest of the two 
companies has been about the same. 
Our own company had in force in the 
beginning of 1892 about $420,000,000 
more insurance than the Northwestern, 
and in the comparison a proper allow- 
ance for lapses and deaths should, of 
course, be made. If the paid-for new 
business of the Northwestern during 
this period had been $100,000,000 per 
annum instead of $70,000,000 per an- 
num, the lapses and death losses on 
the $540,000,000 of extra new business 
issued in the eighteen years would have 
left in force of this amount much more 
than $300,000,000, whereas the $420,000,- 
000 of old business would have been re- 
duced to much less than $300,000,000 in 
the same period. The margin from both 
causes may be considered to offset the 
fact that the Northwestern has been 
doing a growing business, instead of 
maintaining a level amount throughout 
the period. I consider, therefore, that 
the strong statement contained in the 
preceding paragraph is strictly within 
the bounds of truth.” 
Statement as to Dividends 

As to dividends Mr. McClintock says: 

“Unless the company’s business after 
next year is limited as suggested, I do 
not think that the annual dividends after 
1911, which ought to be substantially 
better than those of 1910, can be per- 
manently maintained on the enlarged 
basis, namely, a permanent basis giving 
each year the same dividend as was 
paid the year before on a similar policy 
issued one year earlier. This is what is 
meant by continuing a certain basis of 
dividends, upon which naturally each 
policy as it gets a year older receives on 
the same premium a slightly larger div- 
idend. After 1911, or possibly after 
1912, the regular surplus earnings of the 
company can no longer be depended 
upon to meet the increasing expense, 
both first year and renewals, of our 
growing business, supposing the busi- 
ness to increase beyond the limit here- 
tofore fixed by law. I assume, of course, 
that the business conditions remain un- 
changed. 

Increase Would Affect Dividends 

“After such time as the business has 
attained what I consider its normal 
magnitude, any increase of business 
must be at the cost of the annual divi- 
dends to policyholders, either positively, 


‘by a slight diminution in the scale of 


annual dividends, or relatively, by mak- 
ing a smaller increase. Is not this com- 
pany bound in these circumstances to 
limit its business for the express pur- 
pose of making the largest possible div- 
idends? 

“Other companies may consider the 
presumed necessity of a healthy growth 
their paramount object, but this com- 
pany was organized on the purely mu- 
tual basis, is legally owned by the pol- 
icyholders themselves. ... The oldest 
company in the country, the Mutual 
Life, was started on a strictly mutual 
basis, without stockholders, and has 
ever since remained subject to the di- 
rection of a board of trustees elected 
periodically by the policyholders them- 
selves. 

“For the first quarter of a century 
there was no occasion for such a line to 
be drawn as that which is now neces- 
sary in younger companies between 
‘growth’ and ‘dividends.’ That period 
was the golden age of life insurance, 
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when the greater the amount of annual 
business, the greater the surplus for 
dividends. Not only were the expenses 
light, but since lapses worked a total 
forfeiture, the gains of surplus to the 
policyholders were large. 

“The second quarter of a century was 
one of increasing expense for new busi- 
ness and diminishing profits from 
lapses. It was usually a time of 
difference of opinion between the actu- 
aries, who desired large dividends, and 
other officers, who naturally considered 
themselves responsible for a certain de- 
gree of expansion.” 

Reasons for Limitation 

Some of the points stated by Mr. Mc- 
Clintock and elaborated in the letter 
are as follows: 

1. The company does not need to fix 
a limit below that already fixed by the 
late law. The principal reason given is 
that the agency plant can now produce 
the stated amount of business. 

2. The greater the size of any com- 
pany, the smaller must be its percentage 
of annual growth. 

3. The oldest and strongest company 
in this country, and with one excep- 
tion the largest in the world, should 
take the lead in a voluntary limitation. 

4. The proposed action is timely. 

5. What is saved in the expense of 


new business goes to increase the divi- 


dends of the policyholders. 

6. Increased dividends diminish laps- 
ing, thereby causing a still further in- 
crease in dividends. 

Improvement in Quality 

7. Under limitation the quality of 
risks will be improved, thus again 
adding to the dividends. For the eleven 
years preceding and including 1909, the 
Mutual’s mortality was 80 percent of 
the expected, while that of the North- 
western for the same period was ex- 
actly 18 percent lower, and that of the 
Provident Life & Trust and some other 
companies was even lower than the 
Northwestern’s. 

8. Still further economies are prac- 
ticable under limitation, which will 
again add to the dividends. 

9. Under the limitation, discord con- 
cerning the main object of the com- 
pany’s organization cannot arise. With 
the amount of new business limited, 
there is no temptation to effort involv- 
ing extra expense merely to keep up 
with other companies. 

10. A limitation is just, because the 
dividends belong to the policyholders, 
who own the company and who are the 
company. 

Not an Absolute Limit 

It appears that the limitation adopted 
by the Mutual is not absolutely fixed at 
$150,000,000, but the actual new business 
paid for will be kept around that fig- 
ure. It is impossible tu tell at the close 
of the year how much of the issued busi- 
ness has been paid for. It is the pur- 
pose to count the business actually paid 
for during the year, with the amount 
issued and unaccounted for at the end 
of the year, the whole amount being 
kept under $170,000,000. 


Prosperously Busy! 


Oo: agencies are steadily increasing 
this year’s lead over the figures of 
our high record in 1909. 

Our agents are prosperously busy. With 
Business Life Insurance and our unequaled 
Continuous Monthly Income Policy they 
are reaching and satisfying the public and 
liberally rewarding themselves. 

Inquiries invited from delivering producers. 


GEORGE D. LANG. Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Incorporated 1851 Springfield, Mass 








THE OLD COLONY LIFE INSURANCE CO. 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


WANTS several good solicitors to 
work in the City of Chicago. 


ALSO good Agents in the States of 
Illinois, Wisconsin and Michigan. 

MONTHLY PENSION POLICIES EVERYTHING GUARANTEED 
SPLENDID AGENCY CONTRACTS 


Address CHAS. H. JOHNSTON, Supt. of Agencies, at Home Office 
WANTED—SURERINTENDENT 
7 of ACENTS for Illinois 
By a Life Company with a surplus 


of One Million Dollars. 


Applicant must be a good personal 
producer and organizer. 


Headquarters to be in Chicago. 
Address confidentially, 9-K, care 





THE WESTERN UNDERWRITER 


If YOU are a salesman and 
can interest bankers in a live 


proposition where the banker 
can make money, 


Address 45-R. 


Care The Western Underwriter. 


Ww ANTED~— Insurance Salesmen 
THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by 
any othercompany. They are real “‘sellers.’”” Open- 
ings of every kind in many fields. 


United States 


Annuity and Life Insurance Co. 
1307 McCormick Bldg., Chicago, Ill. 


WILLIAM T. SMITH, Secretary. 


ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURI(TRUST BUILDING, ST. LOUIS, MISSOURI 











VICTOR WM. REITZ, Prest. 


W. L. ROWLEY, 
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Casualty and 


Surety News 








CATOR ON CONSERVATISM 


ADEQUATE RESERVES NEEDED 





President of American Bonding Gives 
Some Views on Surety Conditions 
of Present Time 





The need of conservatism in the surety 
business was pointed out in some re- 
marks made by George Cator, presi- 
dent of the American Bonding, while 
he was in Chicago on Monday. Mr. 
Cator’s views are of interest at any 
time. He came to the head of the 
American Bonding Company as a suc- 
cessful business man and financier, who 
had at that time piloted it out of some 
of its troubles. Since then he has made 
of it one of the strongest among the 
companies. In addition to being a suc- 
. cessful business man, Mr. Cator is a 
scholar of high attainments and is given 
to going below the surface indications 
to look for real causes. 

Present Conditions Healthful 


On the whole Mr. Cator is pleased 
with the present condition of the surety 
business. As president of the Surety 
Association of America he sees the 
dangers of misunderstandings among 
companies and of an occasional ten- 
dency to overreach and the difficul- 
ty of keeping conflicting interests recon- 
ciled at all times. Nevertheless, all the 
companies are the better for the associ- 
ation. The conditions of the business 
now are such that they cannot stand 
alone. Each must have the aid of the 
others in reinsuring large lines. Taken 
all in all the companies are dealing 
fairly with each other and the prospect 
of continued peace is good. 

Boastfulness Not Justified 

Outside of the company organization, 
however, Mr. Cator sees some tenden- 
cies which may cause trouble. Being 
asked specifically how he looked upon 
a certain boastfulness over results which 
seems apparent in some quarters, he 
said that it was dangerous and much 
to be regretted. He admitted that it 
tended to attract other companies into 
the surety field, with a possibility of 
demoralization as a result and that it 
was likely to call forth hostile legisla- 
tion; but what he most objected to in 
it was that it is unwarranted. No sure- 
ty company can say positively that a 
year has been a profitable one. No 
offices know what losses on the year’s 
business are going to arise and turn 
the year’s profit into a loss. Mr. Ca- 
tor put the proposition in about these 
words: “All we can do is to place on 
one side the premium income for the 
year. On the other place the expense 
for the year and then from time to 
time mark down the losses that occur 
under the bonds executed in that year 
until there is absolutely no liability left 
on the year’s business.” 

Need Adequate Loss Reserves 

Such a program contemplates ade- 
quate loss reserves and Mr. Cator is in 
favor of these, not only for the protec- 
tion of the public but of the compa- 
nies. He says that the great trouble 
with corporations of all classes at the 
present time is the greed of the stock- 
holders’ for dividends. So insistent are 
their demands that it is almost impos- 
sible for officers dependent upon their 
salaries for livelihood to resist them. 
When a large surplus piles up the stock- 
holders want a good portion of it dis- 
tributed. The safety of the companies 
demands that the law require adequate 
reserves to meet all liabilities which will 
acrue in the future, thus making the 
companies strong and at the same time 
reducing surplus so that the demand 
for its distribution will not be so in- 
sistent. 

American Bonding Doing Nicely 

Speaking of the rumors of the con- 
solidation of the American Bonding 





with the Maryland Casualty, he said 
that he regretted them because of the 
disturbing effect on the agency force 
of the American Bonding, but no such 
consolidation would take place. The 
American Bonding is doing nicely. A 
good organization has been built up 
both in the home office and the field. 
The company has been fortunate in the 
selection of its business and of late has 
enjoyed a low loss ratio. It is endeav- 
oring to hold down expenses, its assets 
are invested in first class securities, 
which, while they do not pay a high 
rate of interest, are not greatly affected 
by market fluctuations and are liquid. 
The company has them listed low 
enough so it could be liquidated at any 
time on the basis of their valuation. 





PROMOTERS LEAVE COMPANY 


Pitman, Tousey & Brookfield, Who Or- 
ganized American Liability of 
Cincinnati, Resign 








Important changes are being made 
this week in the American Liability of 
Cincinnati which practically amount to 
a reorganization of the company. The 
firm of Pitman, Tousey & Brookfield, 
which had charge of the stock selling, 
and also had a general agency contract, 
has retired from all connection with the 
company. Henry G, Frost, the compa- 
ny’s attorney, is in charge of the office 
temporarily while W. R. Sanders has 
charge of the underwriting department 
and W. H. McCarthy of the sale of 
stock. The company is doing a zood 
business in Indiana, the only state in 
which it is licensed on the monthly pay- 
ment plan under Manager Sanders. Ap- 
plication for admission to Ohio is pend- 
ing and the company hopes to be ad- 
mitted very shortly. 

Matters in the company were brought 
to a head when the Ohio department re- 
quested that the company either secure 
admission to its home state or with- 
draw its executive offices therefrom. 
Although operating under an Indiana 
charter the American Liability is really 
an Ohio company and most of its stock 
is held in Ohio. Some time ago E. J. 
Tousey retired from the secretaryship 
and it is reported went to Texas. Car- 
roll Brookfield became secretary, treas- 
urer and general manager. Dr. John 
Pitman was vice-president. Messrs. 
Pitman and Tousey came to Cincin- 
nati from Indianapolis and interested 
Mr. Brookfield in the project to organ- 
ize a liability and casualty company to 
operate throughout the middle west 
with headquarters in Cincinnati. All 
the stock was not sold but sufficient 
funds were secured to make the neces- 
sary deposit in Indiana, where the com- 
pany began business. 5 

It is believed that the company will 
speedily get its affairs into shape and 
satisfy the Ohio department, after 
which other states will be entered. 





Will Change Its Name 

The New York Plate Glass, it is re- 
ported, will change its name on Jan. 1 
to the City of New York Casualty 
Company and will then take on addi- 
tional lines. The move is due to the 
handicap which a single-line company 
finds itself under in the casualty: field. 
President White of the New York Plate 
Glass is also president of the City of 
New York Fire, which he organized. 





Locates Chicago Office 


The Massachusetts Accident of Bos- 
ton, which recently entered Illinois and 
appointed Robert B. Thorne as resident 
manager for Illinois, has located its 
Chicago office at 188 Madison street. 





The Mlinois Surety, which some months 
ago resigned from the Surety Association 
of America, has again become a member 
of that organization. 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bondr 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents for Illinois : 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J . SCOONOVER, General Agent for Indiana z 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Atty and Mer. for Minnesota : , 
709 Hennepin Ave., Minne polis 
F. A. BUCHANAN, Jr., Gen. Agt. for Southern Ohio and No. Ky. | 
312 Johnston Bldg.. Cincinnat 
FOWLER & LONG, Gen. Agts. for Western Missouri ; 
818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas : 
734 Simpson Ave., Kansas City, Kas 








Hoosier Casualty Company 
INDIANAPOLIS, IN DIAN A 
Issues a poli covering all kinds cf accidents, an 
form of sickness and death from any cause. Besides 
s ial features not covered by other companies. 


DEPOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION OF 
POLI 0) All or part time agents can make money representing this Company. 


Address: HOOSIER CASUALTY COMPANY, Lemcke Bidg., Indianapolis, Indiana 


INTERNATIONAL CASUALTY COMPANY, WAsnincron 


WASHINGTON 
Agents and managers desiring association with a live wire company will do 
well to negotiate with this company. Now — Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 


A K 
FEW COMPETENT AND RELIABLE STOC AAteens G0 © 


SALESMEN WANTED. 
HE WORLD'S SERIES WAS WON;BY:THE BEST 
PLAYERS, THAT'S SURE!! 


We have just issued an interesting leaflet entitled “DON'T DIE ON THIRD!!: 
It’s worth reading, the lesson it teaches is a noteworthy one. Sent for the asking with 
pleasure. German Commercial Accident Company, Home Office, 1011 Chestnut Street, 
Philadelphia. Founded 1888. $103,000.00 Pennsylvania Insurance! Department Deposit 


The Union Health and Accident Company 


DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


issues all the latest forms of health and accident policies, on both commercial and industria 
lan. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
tate Agency or District Managership, and thereby reap the full reward of your efforts ? 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 


RIGHT Live Assets WRITE 
NOW Live Agents OW 


Live, not LIFE, Insurance is the only necessity of life that has 
increased in cost. : ud : i 


It is a great asset for a Live Agent to represent the /argest health and 
accident insurance company in the world, especially at this time with com- 
pulsory workmen’s insurance imminent and employers’ liability insurance 
becoming costlier every day. 

Up-to-the-second policies. Most liberal contracts to agents. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 


1208 MICHIGAN AVENUE 
“OFTEN COPIED; NEVER EQUALED.” 
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ARGUMENTS ARE HEARD 


WANT NORRIS LAW RETAINED 





Labor Interests Desire Recourse to 
Courts as Well as Compensation 
Act of Injuries 





The Ohio Liability Commission closed 
its hearing at Cleveland last week, sev- 
eral representatives of labor and other 
interests being heard. 

David Jennings, a_ structural iron 
worker, stated that 25 percent of the 
men engaged in his trade were injured 
each year and that 4 or 5 percent of 
them were killed through negligence. 
He said he believed that structural iron 
workers should be included in the pro- 
posed workmen’s compensation act, in 
order that they should be properly pro- 
tected when unable to work, but that 
he did not think the state should guar- 
antee them a living. 

William Eskridge, national organizer 
of the molders’ union, estimated that 
90 percent of the men injured in his 
trade owed their misfortunes to incom- 
petent laborers in the foundries and un- 
healthy conditions with which they are 
surrounded. 

President Thomas Talks 


Harry D. Thomas, president of the 
Cleveland Federation of Labor, stated 
that laboring men of Cleveland want 
the Norris liability law to remain on 
the statute books and at the same time 
they want a workmen's compensation 
law, so that either may be selected for 
settlement in case of injury. They 
claim that if the Norris law is replaced 
with a compensation act an employer 
may refuse to pay the weekly or month- 
ly pension to an injured employe and 
force him to bring suit for each pay- 
ment which would consume all he would 
get in costs. 

J. H. Webster of the Variety Iron 
& Steel Works suggested a compulsory 
compensation act that would prevent 
either party from going to the courts, 
but fix a definite compensation for all 
injuries. 

Wilson Shows Rate Increases 

W. J. Wilson, general agent of the 
liability department of the Aetna Life, 
read a paper before the commission, 
showing how the enactment of a com- 
pensation law would effect the premi- 
ums on liability insurance and also re- 
ferring to the necessity of a big ad- 
vance under the present Norris law. He 
said that premiums on some risks had 
been advanced 400 percent in order to 
cover the liability caused by the new 
law. 

Max Hays of the printers’ union, 
stated that any law that would require 
workmen to bear a portion of the ex- 
penses for accidental injuries would be 
opposed. He stated that the expense 
should all be borne by the employers 
and charged up in the selling price of 
the products. He also outlined a plan 
of compensation which laboring men 
will seek to bring up at the constitu- 
tional convention in 1912. 

Sociologist to Investigate 

E. E. Watson, an expert in sociolog- 
ical investigations, has been selected to 
make an investigation of the number 
and causes of industrial accidents and 
settlements made in consequence in 
Cleveland and Cuyahoga county. Mr. 
Watson conducted an investigation of 
this kind for the Illinois Liability Com- 
mission. 

The commission opened its sessions 
in Toledo Thursday afternoon. Mayor 
Brand Whitlock, Attorney Charles Cun- 
ningham and J. H. Boyd, chairman of 
the commission, made addresses. Mr. 
Boyd said the commission had studied 
the work of similar commissions of 
New York, Wisconsin, Minnesota and 
Illinois and the Pittsburg survey, made 
by the Russell Sage Foundation. He 
also summarized results under the Ger- 
man and English laws. 

At a hearing at Toledo the employ- 
ers of that city presented a report of 








what they believe should be embodied 
in any workmen’s compensation law 
enacted. Among other things this re- 
port approves of a compensation act 
which shall provide for sufficient 
amounts to care for the injured em- 
ployes and those dependent upon them 
for a reasonable time or to care for the 
dependents in case of death from acci- 
dent. Where no one is directly de- 
pendent upon an employe killed by 
accident, either wholly or in part, the 
employers feel that the payment of ex- 
penses attendant upon employe during 
illness and funeral expenses should dis- 
charge all obligations. They further 
feel that the present Norris law should 
be repealed, from the fact that it elimi- 
nates the defenses of fellow servant, 
contributory negligence and assumption 
of risk and also causes a breach be- 
tween employer and employe by put- 
ting both upon the defensive. whereas 
an amicable settlement, doing away 
with the necessity of litigation, should 
be the end sought. 
Stand of the Employes 

On the other hand, the employes of 
Toledo urged that the Norris law be re- 
tained upon the statute books and that 
workmen should not be compelled to 
forego greater benefiits than would be 
provided by the compensation act, if 
they can be secured by litigation under 
the Norris law. This seems to have 
been the stand taken by the employes 
wherever the commission has been, as 
they see an opportunity of securing a 
two-fold grip on the employer. 

The railroad clerks appeared before 
the commission and asked that they be 
included in the act. They also ob- 
jected to the repeal of the Norris law 
and urged that the fund be made up by 
the employers, without contributions 
from employes. 

The next meeting will be held at 
Columbus on Nov. 30. In the mean- 
time the commission will have met with 
the commissions of other states and 
the interstate commission at the La 
Salle hotel, Chicago, on November 10, 
11 and 12. 





Inadvertent Rate Cutting Charged 

The charge is made that a large part 
of the bonds executed for building 
contractors in Chicago are written 
at a cut rate. The cause assigned is 
inadvertence raather than intentional 
violation of good practices. The way 
it comes about is this: The contract 
contains no provision for maintenance, 
but it does provide that the contractor 
will live up to the specifications. In 
the specifications, especially on build- 
ings built for the board of education, 
the specifications call for maintenance 
for one or two years, and sometimes 
for five years on heating apparatus. 
A strict adherence to rates would re- 
quire an extra premium for the mainte- 
nance feature, but as the specifications 
are mot gone over carefully the 
maintenance clause is overlooked en- 
tirely. 





Will Take Up Violations 

The Burglary Insurance Under- 
writers Association has referred to the 
Chicago local conference the question 
of the violation of rules in writing 
$500 residence burglary policies in 
Cook county at $12.50 premium without 
the rider limiting the coverage to $25 
on goods in store rooms and $25 on 
money. It appears that violations 
along this line have become so com- 
mon that the companies are obliged 
to take cognizance of them. 

The subject will be brought before 
the local conference in due time. 
When that will be is not yet decided. 
There are reasons why it should not be 
too soon. The opinion prevails in 
some quarters that the conference will 
be in a better mood to consider such 
a question about Feb. 15, 1911. At 
approximately that date the home of- 
fices will have figured out their Illinois 
loss ratios, and the Chicago managers 
will have “heard from home.” What 
some of them will hear will likely 
make them receptive to any sug- 
gestions for lowering the loss ratio. 





LONDON GUARANTEE AND ACCIDENT CO., Ltd., tnccano. 






HEAD OFFICE ' y LIABILITY - 
, ACCIDE 
CHICAGO - HEALTH 
cain BURGLARY 
F. VW. LAWSON STEAM BOILER 
General Manager CREDIT 


ESTABLISHED. 1869 


CONKLING, PRICE & WEBB, xi-%-: cSt. 171 La Salle Street, Chicage 
RAYMOND & RAYMOND, ““‘icucc” 310 Ford Building, Detroit 
FRED L. GRAY COMPANY, “siccccccs” Security Bank Bldg., Minneapolis 
ALFRED PAULL & SON, ‘“wec'vcsine’ 1136-40 Chapline Street, Wheeling 


UNION CASUALTY 2s 


GENERAL AND SPECIAL AGENTS WANTED 
For Southern O apply company’s offices, 314-315 Mercantile Library Building, 
ona can Sennett Meant, 
Highest Brokerage paid. Most Liberal and up-to-date Policies written 
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The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Only 
E. M. "TREAT, President 








_J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 











Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United Stater 


INSURES 
HORSES, MULES AND CATTLE 


Organized in 1886 ACAINST DEATH Business Producing Agents Want 
ed in U. Terri ° 
Paid-up Capital $200,000.00 FROM ANY Ry dogo ng 
Assets - » $450,000.00 CAUSE Office. 








Accident — Liability — Boiler 
Health—Elevator—Automobile 
Plate Glass and Burglary Insurance 


Prudential Casually Company 


Home Office: INDIANAPOLIS 


Authorized Capital, One Million Dollars 





Liberal Contracts to Agents 

















ee 


a . 





November 10, 1910. 


THE WESTERN 


UNDERWRITER. 23 








ACCIDENT LOSSES HEAVY 
NO ONE CAUSE ASSIGNABLE 


Just Looks Like Bad Luck But Has 
Depressing Effect on Surplus 
Nevertheless 








(From a Staff Correspondent) 

New York, Nov. 7—Accident under- 
writers are greatly surprised at the 
heavy loss ratio which practically all 
the companies have sustained up to the 
present time in 1910. It is estimated 
that death and dismemberment losses 
on. accident policies have been any- 
where from 10 to 20 percent higher than 
usual and yet is is hard to explain just 
what factor has caused the change. It 
seemed that the companies were unfor- 
tunate in having accidents from all 
kinds of causes. 

The companies have also suffered this 
year from a large number of losses on 
big claims such as the Dickinson case, 
now in the courts; and, although the 
loss has been widely distributed among 
the various companies as in this case, 
nevertheless a succession of such 
claims coupled with smaller ones nat- 
urally has a depressing effect on sur- 
plus. While new business has been 
reported as good in some companies, 
it has not been as plentiful as the ma- 
jority of companies wished and this 
taken with the general depression in the 
security market has led certain of the 
smaller companies to look with some 
apprehension towards the end of the 
year. 

Comments of an Underwriter 


Asked to explain why losses had been 
so heavy a well known accident man 
said: 

“It just seems to be one of those 
things which no one can explain. We 
have always been very conservative in 
our writings, but still there seems to 
have been a lot of our policyholders 
who have been unfortunate. It is not 
automobiles that have caused this 
either, although some companies have 
been pretty hard hit, I hear from such 
causes. It just seems to be a case of 
unavoidable contingencies which there 
is no way of sidestepping. We have 
paid a large number of dismemberment 
claims in the last two months and also 
a fair sized amount on accumulations, 
which are beginning to cost the compa- 
nies writing them more every year. The 
double indemnity feature, which many 
of the companies have extended un- 
wisely I think, have also been a source 
of considerable expense and I fully ex- 
pect to see the frills proposition come 
up strong again after the losses for 
the year have been settled. It is sim- 
ply a case of necessity on the part of 
the companies to stop giving away so 
many things which cost them lots of 
money. The companies are simply fly- 
ing in the face of Providence, the leg- 
islatures and the insurance departments 
if they fail to see the signs of the times. 


Additional Stock Subscribed 
The Massachusetts Bonding is said 
to have its additional $500,000 cap- 
ital subscribed and to be preparing to 








enter several casualty lines as soon as 
the new capital is paid in. Financial 
conditions recently have not been 
propitious for making calls for money 
and it is presumed this is the reason 
the company has not already an- 
nounced its new lines. 





September Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty Company, indicate, 
for the month of September, 1910, the 
following defalcations: 


Banks and trust companies..... $ 651,500 
Beneficial associations.......... 2,444 
TUES BEF UNO cc cece sccccccecces 3,866 
General busimess......ccccccees 414,422 
Insurance companies........... 1,226 
Ore 3,156 

, err eee eee Teper eer TT Te $1,076,614 





Burglary Statistics Compiled 

The Burglary Insurance Underwrit- 
ers Association has organized a sta- 
tistical bureau to furnish members a 
card index of claims and losses. The 
bureau is already under way, although 
only a few companies are contributing 
their experience. 

The last report of the secretary 
showed losses of $90,000 on residence 
burglary. Of this $54,000, or 60 per- 
cent, was paid for jewelry, $8,500, or 
9 percent, for silverware, $2,700, or 3 
percent, for money taken, and $25,000, 
or 28 percent, for miscellaneous articles. 
The losses were shown to have oc- 
curred mainly in occupied premises, as 
$75,000 of the losses were from such 
premises. The percentage of losses in 
private dwellings was 67 percent, in 
apartments with hall and elevator serv- 
ice, 14 percent, and in flats, 19 percent 
The losses attributable to burglarious 
attacks were 55 percent of the total; 
attributed to sneak thieves, 16 percent, 
to servants, 16 percent, and to causes 
unknown, 13 percent. 





Puts on Local Claim Department 

The London Guarantee & Accident 
has opened a claim department for its 
liability business in connection with the 
office of the general agents, Raymond 
& Raymond, 310 Ford building, Detroit, 
the latter having enlarged their offices 
to make the necessary room. The claim 
department will be in charge of Attor- 
ney Thomas M. Cotter, formerly with 
Brennen, Donnelly & Van DeMark, 
counsel for the London. This arrange- 
ment has been found necessary on ac- 
count of the rapidly increasinz busi- 
ness of the London in Detroit and 
throughout the state, as it would ap- 
pear from all indications to date that 
Raymond & Raymond will write $75,000 
in premiums this year. 


Bankers Propose New Burglary Policy 
The American Bankers Association 
has prepared a new form of bank burg- 
lary policy which it wishes the burg- 
lary companies to adopt. The new form 
of course has many new features in 
favor of the assured. One of the new 
features would cover the wrongful com- 
pelling of officers or employes to open 
safes or vaults, at any hour of the day 
or night. Another covers robbery by 
hold-up within the bank premises. 








Industrial Manager Wanted 


Wanted, a young energetic Manager for Industrial Accident Department. 
Exceptional opportunity. Give experience and references in first letter. 
Royal Indemnity Company, Omaha, Neb. 


HERE IT IS—AT LAST! 











Ae Ca” Accident-Health Policy ‘<5! 
014-Stro 











-Stock Accident Com 
Authorized Capital $300,000. with Ins. Dept. 
men and women in all occupations—ages 16 to 70. 
$5,000 Death—$25 Weekly for Accidents or Sickness 
PREMIUM $10 PER_YEAR including identification card and pone. 
Accumulates 10% for5 years. WE PAY 40 PER CENT COMMISSION. 
Same commission on renewals—exclusive territory—write for sample pol 








(Organized 1899) 





PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment”’ policy. 


Liberal Commission and prompt attention paid Agents. 
Agents wanted in the State. 


ACIFIC \.URETY 
ERFECT W/AFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


‘The “EMPIRE” 


STANDS FOR 
Aggressiveness, Prompt Payment of 
Losses and Clean Methods 


AGENTS WANTED who are unattached and CAN 
PRODUCE BUSINESS 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY 


84 William Street, NEW YORK 
Redmond & Faraday, Resident Managers 189 La Salle Street, Chicago, Ill. 


Agents, Attention! 


The American Live Stock 
Insurance Company 


INDIANAPOLIS, INDIANA 


STERLING R. HOLT, President 
Paid up Cash Capital, $100,000 


Desirable 














Capital 
$500,000 





H. C. NAYLOR, Secretary 
Net Surplus, $25,000 


Insures Horses, Mules and Cattle Against Death Form 
Any Cause Anywhere in the United States or Canada 


LIBERAL CONTRACTS TO AGENTS 


For Territory Apply to Home Office 


LIVE STOGK INSURANCE 


presents splendid opportunities for 


AGENTS’ ATTENTION 


Unoccupied territory in Indiana, Illinois, 








Capital - $100,0000 
25,000 


Surplus - 








aoe Ohio and Michigan. Liberal contracts. 
carte | NATIONALLIVE STOCK 
nasi INSURANCE CO. 


DEATH OR THEFT 











Majestic Bidg., Indianapolis, Ind. 


UNITED SURETY COMPANY 


BALTIMORE, MD. 





pa JOHN McGILLEN 
ENERAL AGENT FOR ILLINOIS 
BORLAND BLoa., CHICAGO ILL 


THE ELDRED AGENCY 
GENERAL AGENTS FOR WISCONSIN 
PABST BUILDING - MILWAUKEE, Wis. 
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TALKS ON COMPENSATION 
FEDERAL ENACTMENT NEEDED 


President of Travelers Points Out 
Confusion That Will Arise from 
Many State Laws 


The Travelers Agents’ Record con- 
tains a discussion of the New York 
compensation act and of the probable 
compensation legislation of other 
states. The article is signed with the 
initials of President Sylvester C. Dun- 
ham and may reasonably be assumed to 
come from his pen. Bearing in mind 
that Mr. Dunham was for years gen- 
eral counsel of the Travelers and is 
one of the leading insurance lawyers 
of the country, his views on the right 
of Congress to enact a federal work- 
men’s compensation act are of especial 
interest. 

After discussing somewhat the terms 
and nature of the New York act, Mr. 
Dunham continues: 


A multitude of questions present 
themselves under the New York act. Con- 
cerning many of them lawyers are likely 
to agree but respecting others they prob- 
ably will not and the assistance of the 
courts will be necessary to interpret the 
law. Meantime employers and those who 
insure them must act upon it and if their 
interpretations are found erroneous they 
are likely to have a considerable penalty 
to pay, not only in the expense of ob- 
taining such construction of the law as 
is necessary to its proper understanding 
but in the payment of claims which they 
> A gaa consider within the purpose of the 
act. 

There are already indications that the 
operation of the act will be so unsatis- 
factory as to require important amend- 
ments at the next session of the New 
York legislature. Those to whom it ap- 
plies are inquiring with much interest 
concerning their rights and duties and 
they are greatly perplexed and are won- 
dering how they will be affected by it 
and what they ought to do to provide for 
compliance with a law, the requirements 
of which are so obscure. It is likely that 
no more than four months’ experience 
with the New York measure will be re- 
quired to show how difficult it is to 
apply it to the conditions it is intended 
to meet and to convince the people of 
New York that they will be better off 
with a law awarding compensation in all 
industrial employments than with one 
that includes some and excludes others 
by a line so vague that it is hard to de- 
termine where it lies. 

Other States Will Add Confusion 


The difficulty will be vastly increased 
by the enactment of other laws in other 
states presenting other questions, so that 
the outlook for liability companies for the 
immediate future is not a cheerful one. 
They are nevertheless making diligent ‘ef- 
forts to provide their policyholders with 
security against the additional loss they 
will sustain under the act, and with that 
end in view they have obtained the ad- 
vice of counsel, all of whom have had 
many years’ experience in the interpre- 
tation and application of the laws of 
negligence and in the construction placed 
by the courts upon contracts of insur- 
ance. It is hoped that not many errors 
will be charged to the account of these 
eminent specialists. 

It is to be regretted that a similar proc- 
ess is likely to be repeated in reducing 
to practice the possible conflicting legis- 
lation of various other states, the legis- 
lators of each of which will have their 
own and diverse views of the best method 
for affording compensation to injured 
workmen. It is reasonably certain that 
the insurance companies will soon have to 
deal with a great number and variety of 
problems and it will seem from _ their 
point of view that unequal justice is ad- 
ministered. It seems unfortunate that 
just and substantially uniform laws can 
not be adopted by all the states, for it 
cannot be that what is justice in one state 
is injustice in another. The present sit- 
uation illustrates the increasing necessity 
for uniform legislation by the states upon 
subjects of. common interest to the peo- 
ple in all. 


Federal Act May be Model 


If the commission appointed by con- 
gress shall produce an act applicable to 
conditions in America generally and 
adopt and enforce it respecting all em- 
ployments that may be controlled by fed- 
eral legislation, its influence and ex- 
ample will be extremely helpful to the 
legislatures of the various states. This 
leads one to observe thatit is unfortunate 
again that congress hay not the authority 
to settle this important question for all 
the states, and arouses the inquiry 
whether an act of uniform application 
might not, after all, be found constitu- 
tional by reason of the great and equal 
benefits that would be derived from it. 

The federal constitution is an instru- 
ment concerning which much popular mis- 





apprehension exists. It is regarded as 
patriotic to maintain that it is little short 
of an inspiration, that its framers were 
gifted with more than human foresight 
and that it was so wisely framed that it 
has by its almost unaided terms always 
met emergencies arising out of the 
progress of civilization and that it al- 
ways will do so. But a little reflection 
will show that the terms in which the 
constitution is expressed are a very in- 
significant part of what courts and law- 
yers now mean when they speak of the 
constitution. It has been sixteen times 
amended by the people, thousands of 
times interpreted by the supreme court, 
often after violent controversies, and 
many times by a divided court, and once 
by war. To obtain an understanding of 
it, it is necessary for the most scholarly 
lawyer to read many volumes of supreme 
court reports, and even then opinions dif- 
fer widely. All this is said without dis- 
respect for the wisdom of the founders 
and of the learned judges who more than 
they have made the constitution of the 
United States, but to show that its pro- 
visions have been expanded from time to 
time and will have to be expanded many 
times again to meet the advance of civil- 
ization. When necess€ry so to expand it, 
a way has always been found. 


May Declare Insurance Commerce 


It is not hoping for the hopeless to look 
for another interpretation declaring the 
business of insurance to be commerce be- 
tween the states. Since it was declared 
not to be, changes have occurred that 
would present that question to the court 
in an entirely different light. It would 
simply be another case of adaptation to 
modern existing and urgent conditions to 
legislate respecting the relations of em- 
ployer and employe as commerce between 
the states, because the market of practi- 
cally no producer is limited to the states 
in which his industry is prosecuted. Mod- 
ern transportation has made his market 
country-wide and even world-wide, and 
the very means by which his wares are 
conveyed to the consumer has already 
been declared an instrument of commerce 
and its government taken over by the 
federal government from the _ various 
state governments which had exclusive 
control of interstate transportation until 
within twenty-three years. 


Growth of Constitution 


It is venturing little to assert that if 
interstate commerce had been given its 
present comprehensive form in_ 1887, 
when the first act was passed, no lawyer 
would have risked his reputation in sup- 
port of an opinion that it would be held 
constitutional. This like many other 
measures necessary to provide for things 
not dreamed of when the constitution was 
written has grown up gradually into a 
measure justified by -public opinion and 
deemed valid under the organic law, 
simply because it is the purpose of the 
organic law to advance rather than to 
obstruct the march of progress. 

With such examples, the enactment and 
development by congress of a uniform, 
wise and just system for furnishing com- 
pensation for industrial accidents ought 
to take far less than twenty-three years. 
England is in advance of America in this 
respect for the sole and simple reason 
that parliament can legislate for the 
United Kingdom, while conservative and 
possibly obsolete opinion still upholds 
the doctrine that congress cannot legis- 
late for the United States. 


Compensation Laws Needed 


The necessary relations that have come 
to exist between the employer and em- 
ploye have forced this question upon the 
attention of the American people as one 
of the most important with which it has 
to deal. Corporations conducting oper- 
ation upon a great scale have come to 
be the employers of more than 90 percent 
of all the working men, except farm 
hands, in the country. The relation long 
ago ceased to be one in which the sense 
of personal moral obligation of the one 
to the other exists, as it did when the 
personal relationship was more intimate 
and simple. The employer and the work- 
men are not much impressed with the 
sense of personal obligation when the 
real employer is each of many stockhold- 
ers who are scattered throughout the 
country, represented by officers and 
agents, most of whose names he does 
not know, who conduct the affairs of a 
corporation so large that its workmen 
are numbered by the tens of thousands. 
This makes it necessary for the obliga- 
tions of the employer to be more strictly 
defined by the law. The hazards to 
which workmen are exposed are also 
vastly greater than they were when the 
present method of compensation was de- 
vised. So that for these and many other 
reasons the law as it now is is inadequate 


to meet his circumstances when he suf-— 


fers an injury. 
Uniformity Much to be Desired 


The necessity for a change has not 
been much discussed until within the 
last five years, but during that time pub- 
lic opinion has become definitely settled 
in favor of the doctrine that the loss oc- 
ecasioned by occupational injuries should 
be borne chiefly, if not wholly, by the in- 
dustry in which they are suffered. The 
precise method is a matter of detail. 
Many arguments are advanced in favor 
of the English method, which places the 
entire expense upon the employer; but 
the latest discussions indicate that more 
and more favor is ing shown for the 
German method under which the em- 
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ploye makes a small contribution. The 
principal argument in support of that 
method is that he is thereby given an 
interest in the fund out of which such 
losses are paid and will be induced to 
protect it against fraud and imposition. 
Either method fs so much better than our 
own that the public interest requires the 
early adoption of something founded on 
that principle with substantial uniformity 
by all the states, or better that it be pro- 
vided for by federal legislation under 
which an adequate and comprehensive 
measure ought to be devised in much 
less time than it has taken to build up 
the present method for the regulation of 
interstate transportation. 





Globe Surety Enters Illinois 


The Globe Surety Company of Kan- 
sas City, which was licensed in Illinois 
last week, has not yet appointed a gen- 
eral agent in the state, but probably 
will do so within the next sixty days. 
E. Sanford Miller, assistant secretary 
of the company, was in Chicago Mon- 


ay. 

The Globe Surety is the successor of 
the surety department of the Commerce 
Trust Company. It has $500,000 capita! 
and $100,000 surplus. 





Must Not Write Resorts 

Befcre the Pacific Coast Casualty re- 
ceived its license to do business in New 
York a few weeks ago, Superintendent 
Hotchkiss is said to have exacted a 
promise from it that it would not exe- 
cute excise bonds for disreputable re- 
sorts. This was in no sense singling 
out this company for special treatment. 
but was simply in keeping with the de- 
partment’s policy, as outlined at the 
meeting of the Board of Casualty & 
Surety Underwriters. 

Some who heard Mr. Hotchkiss speak 
on that occasion doubted his authority 
to bar out foreign companies unless 
they would agree not to write this dis- 
reputable business. Examination of the 
statutes shows that he has the author- 
ity and his refusal to relicense the 
United Surety last spring and his recent 
course with the Pacific Coast Casualty 
shows that he is using it. The compa- 
nies in the excise agreement cooperate 
with the Committee of Fourteen, com- 
posed of civic reformers, which black- 
lists disreputable resorts. The Pacific 
Coast Casualty promptly joined the 
agreement. 





MacGinnitie Becomes Special Agent 

W. T. MacGinnitie of Des Moine> 
has been appointed special agent of the 
Illinois Surety and will travel princi- 
pally in Iowa. Mr. MacGinnitie has 
been in the casualty and surety busi- 
ness a long time. He was connected 
with A. U. Quint’s office in Des Moines 
for several years. 





The industrial disability and railroad 
installment departments Of the Pacifc 
Mutual in Chicago will soon move to the 
People’s Gas building. 
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Mississippi Supreme Court Passes on 
Number of Points Growing 
Out of Railroad Claim 





In a liability insurance decision the 
Mississippi supreme court held that a 
provision in a policy that no claim should 
be paid by the assured without the writ- 
ten consent of the insurer, can be 
waived by parol. The Insurance Green 
Bag says: 

The railroad company sued the insur- 
ance company for $3,000 to reimburse 
itself for the moneys paid in settlement 
of several personal injury claims. The 
main question has heen frequently 
passed upon in other jurisdictions and 
in the opinion, the court cites numer- 
ous decisions in point. In the lower 
court, there was judgment for plaintiff 
which the supreme court of Mississipni 
reversed and remanded for new trial. 
The main question raised by the insur- 
ance company was that. under the terms 
of the policy, the railroad could not 
settle claims without the written con- 
sent of the insurance companv and that 
such settlement without such consent 
was a violation of the policy terms 
Upon this peint the court sav in part: 

Can Be Parol Waiver 

All this contention has been put 
definitely at rest in this state, so far 
as the insistence is that there can be 
no parol waiver of a written stipulation, 
by at least five express decisions, to wit, 
the cases of Insurance Company v. Gib- 
son, 17 South. 12, Sheffy’s Case. 16 South. 
207, Matthews’ Case, 4 South. 62. Rivaras’ 
Case, 62 Miss. 727, and Bowdre’s Case, 
7 South. 596. That the matter may not 
again be presented to us, after all the 
definite settlement, we set out here what 
was said in the Gibson case, supra, on 
this precise point at page 13. 17 South: 

“It is insisted that the waiver of the 
requirement that anpellee’s real interest 
should be set out in the policy. by the 
conduct of its agent, W. A. Drennan 
Jr., who issued the policy and received 
the premium, after he was fully in- 
formed of all the lease showed. cannot 
be shown by parol, and cannot bind the 
company. This contention has been thor- 
oughly considered by the court and set- 
tled adversely to appellant in Sheffy’s 
Case, 16 South. 307, and in Matthew's 
Case, 4 South, 62. in Rivaras’ Case, 62 
Miss. 727, and in Bowdre’s Case, 7 South. 
596. The very pith of the true reason- 
ing on this subject is condensed into this 
sinele sentence of the supreme court of 
Michigan in Insurance Co. v. Farle, 33 
Mich. 143, auoted with anvroval by Judge 
Campbell in Matthew's Case: ‘There can 
be no more force in an agreement in writ- 
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ing not to agree by parol than in a parol 
agreement nottoagreein writing. Every 
such agreement is ended by the new one 
which contradicts it. And this is true as 
well of the provisions which relate to the 
formation and binding force of the con- 
tract while running, as to those provisions 
— to what has to be done after a 
oss.” 

Lon, Guar. & Acc. v. Miss. Cent. R. Co., 
52 So. Rep. (Miss.) 787. 

Binder Extending Beyond Term 


Two of the claims arising out of this 
loss presented different issues of fact. 
In one case the court held that where 
other concurrent insurance is for a term 
longer than the original policy, a binder 
prevents expiration. 

The Messer claim was for $500; the 
entire claim was $1,000, but the railroad 
company had secured another policy in 
the Ocean and said company had paid 
its proportion or one-half of the con- 
current liability. The policies were not 
issued on the same date but a binder 
was issued by the defendant company 
extending the term to the end of the 











concurrent insurance period. Upon this 
question, the court say in part: 
Binder Extended the Term 


The insurance company defended 
against this item on the ground, which 
was a fact, that the injury occasioning 
this loss occurred after the expiration 
of the contract period of the original 
policy sued on, and for that reason it 
insisted that it was not liable. It is idle 
to waste time on this contention. The 
correspondence plainly shows that the 
insurance company issued a “binder,” 
as it is calied, which binder validly ex- 
tended the terms of the policy beyond the 
period of the occurence of this injury. 
The construction ingeniously attempted to 
be placed on the correspondence by the 
learned counsel for the appellant is far 
too strained. Clark meant much more 
by his letters than to keep the original 
policy in force until the railroad company 
could effect reinsurance. It may be con- 
ceded, and we think it is correctly con- 
tended, that the court did err in refusing 
to permit the defendant to introduce evi- 
dence to show that, at the time of the 
alleged liability of the said defendant on 
the Messer claim, the plaintiff had taken 
out a similar policy in a similar com- 
pany to cover one of the identical claims 
sued on; but the error was a harmless 
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one, because clause H of the policy ex- 
pressly provided, in case of concurrent 
insurance, that the defendant should be 
liable only for its proportion of the loss, 
and that proportion here was manifestly 
one-half of the $1,000. So far, therefore, 
as the Messer claim is concerned, we 
think’ the railroad company was clearly 
entitled to recover the $500. * * * 

London Guar. & Acc. v. Miss. Cent. R. 
Co., 52 So. Rep. (Miss.) 787 

Waiver by Insurer’s Attorney 

In another claim involved in the same 
case, the court held that an attorney for 
an insurance company with limited au- 
thority to settle, may act for the aS 
sured without creating an estoppel 
against the company. a 

The attorney for insured was limited 
in the settlement of the Fairchilds claim 
to $500 and, not being able to effect 
such a setlement, he was authorized by 
the railroad company to pay $2,500, if 
necessary, and succeeded in making a 
settlement for $2,150. The insurance 
company claimed that this uct on the 
part of the attorney estopped the com- 
pany from denying liability, but the 
court held that this contention was 
without merit. Upon the question that 
the liability of the company must be 
determined from the policy terms, and 
upon the question of notice before the 
payment of claim, and that this raised 
a question of fact for the jury, the 
court say in part: 

Liability Determined by Policy 

But the railroad company contends that 
the liability of the insurance company is 
fixed by the terms of the policy, what- 
ever may have been the limit it fixed 
in its correspondence with Mr. Brady, 
and that the evidence fully shows, on 
any fair view of it, an admission of 
liability on the part of the insurance 
company for at least $750 on this claim, 
and that its local agents at Birmingham, 
Clark & Co., indicated that they might 
get the home office in Chicago to pay as 
much as $1,075, half of the $2,150 paid by 
the railroad company on this claim. We 
think the railroad company is clearly 
correct in both these contentions, to wit, 
that the liability of the company is to 
be determined by the terms of the policy; 
and, second, that on the testimony in this 
record it is certainly liable for at least 
$750 on this claim, provided it is liable 
for anything. 

And this brings us to the next conten- 
tion of the insurance company which is 
that it is liable for nothing on this claim, 
because no notice was given in accord- 
ance with the terms of the policy as to 
these losses and settlements. * * * 
The railroad company, admitting that it 
had no written consent from the in- 
surance company, endeavored to obviate 
this by saying that there was a custom 
between the railroad company and the 
insurance company of settling these 
claims and giving the notice therefor 
without this written consent; that this 
had been shown by a long course of 
dealing between the parties. But it must 
be obvious, upon reflection, that the whole 
of the evidence offered to establish this 
custom was a matter, as to its credibility 
and its weight, for the jury alone, and 
not for the court. The court, therefore, 
manifestly erred in giving the peremptory 
instruction, since this evidence should 
have been submitted to the jury, that 
they might determine, as the triers of 
fact, whether such custom had been es- 
tablished. * * In regard, therefore, 
to this Fairchilds item, we conclude that 
the insurance company was liable under 
the terms of the policy for the $1,500, 
provided the jury shall find as a fact 
that the custom insisted upon by the rail- 
road company existed. 

Lon. Guar. & Acc. v. Miss. C. R. Co., 
52 So. Rep. (Miss.) 787. 





Corraling Business With Stock 


A prominent surety agency reports 
that certain of its large contract cus- 
tomers are being approached by the Na- 
tional Surety with a proposition to buy 
some of the $500,000 new capital stock 
the company is putting on the market. 
It is claimed that this stock is being of- 
fered to contractors at the market price 
but only on condition that they agree 
to give the National their contract bond 
business. 

The additional stock of the National 
has been oversubscribed about three 
times; in other words about $1,500,000 
was asked for while only $500,000 is 
to be sold. 





Louisville Plate Glass Election 
The Louisville plate glass board met 
last Monday and had its annual elec- 
tion of officers. Tracy Underhill was 
chosen president, Alexander Gilmore 
vice-president and Owen Mann secre- 
tary and treasurer, Mr. Mann beinz re- 





elected. Mr. Underhill will shortly ap- 
point the chairman of the grievance 
committee. A. H. Robinson, who has 
been president of the board for several 
years, retired from that position. The 
Louisville board, which is one of the 
oldest in the country, has twenty mem- 
bers and includes practically all of the 
underwriters who are writing that form 
of insurance in Louisville. 





Travelers Changes 

The Travelers announces several 
transfers and assignments in its lia- 
bility department. 

Carter Monsarrat, special agent at 
Milwaukee, Wis., has been transferred 
to be special agent at Albany, N. Y. 

Spencer E. Barringer, cashier for the 
Travelers at Springfield, Mass., has been 
appointed special agent and assigned to 
the Springfield, Mass., district. 

Frederick H. Winters, special agent, 
recently engaged by the Travelers, has 
been assigned to the Manchester, N. H., 
district. 

Walter F. Hobbs, special agent, re- 
cently engaged by the Travelers, has 
been assigned to the Syracuse, N. Y., 
district. 





Petrie With Cutler’s Company 

E. D. Petrie of Chicago, leaves this 
week for Tucson, Ariz., where he will 
be manager for a considerable territory 
for the Guardian Casualty & Guaran- 
tee of Salt Lake City, of which George 
E. Cutler, formerly of Chicago, is zgen- 
eral manager. Mr. Petrie was at one 
time a member of the firm of Ayers & 
Petrie, general agents of the Metro- 
politan Surety in Chicago. After the 
dissolution of that firm he spent some 
time in the southwest, but recently has 
been a solicitor in the Chicago office of 
the Title Guaranty & Surety. 





Rustin Case Being Tried 

Louisville, Ky., Nov. 9—(Special) 
—The case of Grace H. Rustin, widow 
of Dr. Frederick Rustin, of Omaha, who 
was shot under mysterious circum- 
stances two years ago, is now being 
tried here, the defendants being the Fi- 
delity & Casualty, the Aetna Life, Cas- 
ualty Company of America, Travelers 
and Employers Liability. About $40,- 
000 of insurance, claimed on accident 
policies in those companies, is involved. 
Mrs. Rustin declares that her husband 
was accidentally killed, while the de- 
fendants charge that a conspiracy re- 
sulted in his death. An effort was made 
to show that Rustin took typhoid germs 
~ as a means of committing sui- 
cide. 





Industrial Men Meet 

A number of industrial men met in 
Chicago this week to discuss the pro- 
posed Detroit Conference standard pol- 
icy. It is desired to frame a policy 
that will meet with the New York, Mas- 
sachusetts and Minnesota requirements 
which can also be used in other states. 
Attending the conference were Presi- 
dent Alexander of the Continental Cas- 
ualty, President Curtis of the National 
Casualty, President Pitcher of the 
United States Health & Accident 
Secretary Forrest of the North Amer- 
ican and Manager Behrens of the Pa- 
cific Mutual. 





Increases Its Capital 

New York, Nov. 8—(Special)—The 
National Surety stockholders today 
agreed to increase the capital to $1,500,- 
000. Thirty-three and a third percent is 
in the form of a stock dividend while 
the remaining 5,000 shares will be sold 
at a price yet to be determined which 
will make a handsome contribution to 
surplus account. The increase will al- 








low the company to enter new fields and 
extend its business. 

New directors elected were Samuel 
McRoberts, vice-president National City. 
Bank; Felix Warburg, Kuhn Loeb & 
Co.; James N. Wallace, president Cen- 
tral Trust Company; William C. Bald- 
win, president Otis Elevator Company; 
Joel Rathbone, vice-president National 
Surety, all of these from New York, 
and David R. Forgan, president Na- 
tional City Bank, Chicago. 


Capturing the Contractors 

The American Fidelity is reported to 
be doing a very large surety business 
in St. Louis. As it is independent on 
the rate question, it is said to be corral- 
ing a lot of the choicest contract busi- 
ness in the city at 40 cents, the other 
companies charging 50 cents. 





Aetna Indem.—J. M. Friddle, Johns- 
town; O. O. Kinsey, Lowell. 

Amer. L. S.—J. J. Duvall, Delphos; Mc- 
Cune & Mackenzie, Lima; H. S. Forgy, 
New Carlisle; L. B. Corry & Co., Spring- 
field; Stewart Hopping, Loveland; O. P. 
Crest, Groveport; W. V. Jordan, Newark; 
J. E. Howell, Bellecenter; C. A. Schuster, 
Miamisburg; Haver & Baughn, Raymond. 
, — Coml. Acci.—L. K. Fritcher, Cleve- 
and. 

Gt. East. Cas.—J. P. McKinley, Lima; 
W. D. Hanna, Shelby; J. H. Riley, Bar- 
berton; H. G. Southwick, Warren; Miller 
English, Van Wert; 8S. C. Wilhelm, 
Marietta. 

Natl. Sur.—Bronse & Sheffier, Akron. 


CASUALTY NOTES 


The Bankers Mutual Casualty of Min- 
neapolis had its first death claim in three 
years recently. 


The Globe Surety of Kansas City, Mo., 
has been licensed to write fidelity and 
surety in Illinois. 


The Pennsylvania Casualty of Scran- 
ton has been admitted to write business 
in the state of Kansas. 

G. §. McGruder, special agent of the 
Fidelity & Casualty at Columbus has 
gone with the Travelers at the same place. 

Duncan H. Scott, manager of the per- 
sonal accident and health department of 
the Maryland Casualty died at Roanoke, 
Va., Monday. 

The Illinois Surety issued the $50,000 
bail bond for John F. Dietz, the Wiscon- 
sin man who stood off an army of dep- 
uty sheriffs some time ago. 

The Illinois Surety has captured the 
fidelity schedule of the Monon railroad, 
amounting to about $400,000, formerly 
carried by the Federal Union Surety. 

The Massachusetts Bonding has landed 
the fidelity schedule of the Knights of 
Pythias in Missouri. Two officers of 
each subordinate lodge are required to 
give bonds. 

Political partisans stoned an offensive 
cartoon in New York last week. Some of 
their missiles went wild and cost the 
plate glass companies $300 for a broken 
store front. 

The American Credit Indemnity, in a 
report to stockholders, shows that it 
gained $13,000 in surplus during October, 
making a total gain in surplus of $263,- 
000 since August, 1909. 


T. L. Cox has been appointed special 
agent for the Southwestern Surety of 
Denison, Tex., for Arkansas. He will 
have his office with C. C. Roberts & Co. 
of Little Rock, general agents. 


W. B. Abbott, of Mackey & Abbott, 
managers of the Illinois Surety in New 
York City, died last week. He was about 
32 years old and one of the brightest 
young surety men in the city. 


Benjamin Brooks, manager of the claim 
department of the Maryland Casualty at 
St. Louis, has been transferred to New 
York. Ernest Hulbert, his assistant at 
St. Louis, becomes manager there. 


M. B. Idarius, formerly with the Bank- 
ers’ Surety in Chicago and more recently 
with the Title Guaranty & Surety in St. 
Louis, has been in Chicago for several 
days and may locate in the city again. 


Wynne & Kinsella have resigned as 
general agents of the Federal Union 
Surety at Detroit and upon the expira- 
tion of their notice of resignatiop will 
become general agents of the Illinois 
Surety. 

G. D. Stuart, who handles the bonding 
business of the Pacific Surety in the 
office of E. P. Fatch & Co., the Chicago 
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tion to produce $10,000 in premiums, new business, annually. 
Could handle bonds also. Address, 22-X, care The Western Underwriter. 





general agents, a few days age executed 
a $400,000 bond for John T. Dooling, as 
executor of the Martha Ruddy estate. 


The Title Guaranty & Surety has noti- 
fied its Chicago office that for the first 
nine months of this year the territory 
reporting through Chicago did $58,000 
more in premiums than in the same per- 
iod last year. This is an increase of 
127 percent. 


c. O. Self of Terre Haute, who has 
been special agent of the Fidelity & Cas- 
ualty in central Indiana, has been ap- 
pointed traveling pay roll auditor of the 
company, with headquarters at the home 
office in New York City. M. L. Johnston 
succeeds him in Indiana. 


Arthur O. Anderson has been placed in 
charge of the surety department in the 
office of Pere L. Wickes, Jr., general 
agent of the Pennsylvania Casualty and 
the United Surety at Chicago. Mr. Ander- 
son for several years has been connected 
with the Chicago office of the American 
Surety. 

The Bankers Union, a fraternal which 
previously wrote life insurance, is now 
devoting itself almost exclusively to in- 
dustrial accident and health business. It 
has recently opened an office in the Y. 

. C. A. building in Chicago for city 
business in charge of A. F. Butler, for- 
merly with the Continental Casualty. 

W. C. Wharton, recently appointed spec- 
ial agent for the London Guarantee in 
Arkansas, has resigned, effective at once. 
Mr. Wharton made a real estate deal at 
Hope, Ark., on which he cleared $1,000 
net. The insurance business did not ap- 
peal to him after that, so he has opened 
an insurance and real estate office at 
Hope. 

At the instance of the American Surety 
Harold B. Faxon was arrested a few 
days ago at Goldfield, Nev., and taken 
back to Boston to stand trial on the 
charge of embezzling $7,605 from_ the 
Peoples National Bank of Roxbury, Mass., 
in 1903. He was bonded $10,000 in the 
American Surety. At Goldfield he was 
known as Jack Morgan. 


The Plate Glass Association of St. Louis 
has decided on a closer classification of 
plate glass. Rates have been well main- 
tained, except for the advantage some- 
times granted in writing high classifica- 
tions as plain plate glass. In future each 
policy is to be stamped to show the char- 
acter of the glass insured, whether plain, 
embossed, beveled, clamped or bent. 


Charles Baker who organized the In- 
come Protective Accident, an industrial 
accident company of Des Moines about 
a year ago and who has since been pres- 
ident, has reinsured the business in the 
Standard Accident. The Income Protec- 
tive had about four hundred members in 
Des Moines. The reinsurance in the De- 
troit company was approved by the Iowa 
department. Mr. Baker is now promoting 
oil companies in southern Illinois. 


The Minnesota department says: “Sev- 
eral requests have come to the depart- 
ment for assistance in collecting death 
benefits from the Northwestern Traveling 
Men’s Association of Chicago. This con- 
cern is not licensed to do business in 
Minnesota, and the department can be of 
no assistance. The association is paying 
about $1,700 on a certificate promising 
death benefits “not to exceed” $4,000. The 
literature would give the impression that 
the maximum amount was being paid.” 


W. C. Wharton, for the past two years 
special agent in Arkansas for the Fidelity 
& Casualty, has been appointed special 
agent for the accident department of the 
Aetna Life in the same territory, under 
General Agent Gordon H. Campbell. This 
gives Mr. Campbell two special agents. 
Hugh D. Hart, who became connected 
with the company in that capacity several 
months ago, it is understood, will at- 
tend to the adjustment of claims and 
look after the liability business, while 
Mr. Wharton will devote most of his 
time to the accident and health business. 


INSURANCE STOCKS 
Quotations as furnished by 


E. S. BAILEY 
66 Broadway, New York City 








FIRE COMPANIES 

Approximate Bid Asked 
Annual Price Price 
Company Dividend P. C. P. C. 

City of BH. Zecccsaces 10 ae 20 
Commonwealth ..... 10 32 oan 
Continental ..... — 1025 1075 
Empire City.. - = 125 sees 
Fid.-Phenix .. Vv 280 290 
Ger. Alliance. 15 275 300 


Ger. American. . .. 30 
Germania ($50)...... = 285 295 





Glens Falls ($10).... 3 1525 
Globe & Rut...... . 40 475 500 
Hanover ($50) ...... 15 200 210 
WN étacaveuoeaeene 30 640 660 
Nassau ($50) ........ 10 165 175 
Niagara ($50) ....... 20 300 305 
North River ($25).... 10 155 165 
Pacific ($25) ......... 14 185 rer 
Peter Cooper ($20)... 6 90 105 
BRUVVOSOME 2 cc cccccce 10 155 160 
United States ($25)... V 60 70 
Westchester ($10). 40 455 


Wmsburg City ($50).. 20 380 400 
(Life Insurance“stocks quoted upon request.) 
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DID NOT TAKE TO THE PLAN 


Agent Saw No Advantage In Repre- 
senting Single Company—Interest 
In the Move 








Considerable comment, both among 
local agents and field men, has resulted 
from the efforts which have been made 
by some companies in the Kentucky 
field to persuade agencies in the smaller 
towns to turn over all their business 
to them, or in other words, to make 
their agencies a one-company propo- 
sition. 

Circular letters were sent out about 
60 days ago by some of the managers 
who have supervision of the territory 
and they have been followed up by 
visits from field men who have urged 
the agents to adopt the plan suggested. 

It is reported that in one case the 
field men of a leading company went to 
an agency in which it was not repre- 
sented and made a proposition to enter 
the agency and write all the business on 
its books. The advantages of such an 
arrangement, in the way of convenience, 
reduction in time and labor and gen- 
eral ease of operation were dwelt upon. 

In the particular case referred to the 
agent turned down the proposition, de- 
claring that such a plan would be highly 
injurious in the long run. 

“Assuming that one company can 
handle all the business I secure,” he 
said, “where would I be in case this 
company decided to cease writing a 
certain class in which some of my cus- 
tomers are interested? At present I 
can distribute the less desirable busi- 
ness among all the companies in the 
agency, just as I distribute the more 
profitable lines. But with only one 
company to write for, my hands would 
be tied and I would be of decidedly less 
service to my patrons. Then, too, if 
I were tied up completely with one 
company I should lose much of my in- 
dependence and in case of a break with 
it would be left entirely out in the cold. 
I think I shall stick to the present sys- 
tem.” 





Geo. Simpson’s New Position 

Cleveland, Ohio, Nov. 9—(Special)— 
George C. Simpson, local manager of 
the Royal’s Cleveland office for seven 
years past, has resigned and on Jan. 1 
next will assume the duties of secre- 
tary of the Stafford-Goss-Bedell Com- 
pany, one of the leading fire insurance 
offices of this city. 


Sues Dickson & Tweeddale 


George H. Calvert, receiver of the 
Guardian Fire of Pennsylvania, is sue- 
ing at Pittsburg Robert Dickson, R. D. 
Tweeddale and G. N. Thompson, part- 
ners, in the firm name of Dickson & 
Tweeddale, to recover $101,546.58, the 

D— Young man» 


POSITION WANTED 32°38 Sites 


Position as special agent with ‘good com- 
pany—65 years experience in St. Louis and 
vicinity as inspector for general agents; also 
insurance office experience. References 
from present ee. f Address, 27-2 
care The Western Underwriter. 














Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 
Wanted.—Technically trained young 
man as traveling fire insurance inspector. 
State fully training, experience and 


salary expected. Address 27-C, care The 
Western Underwriter. 








A life insurance manager of large ex- 
perience, who has made good with the 
company with which he is now con- 
nected, desires to locate in Cincinna 
and would be open to a good proposi- 
tion. .Address 28-D, care The Western 
Underwriter. 





A general fire insurance accountant for 
personal reasons desires to make a 
change. Am thoroughly familiar with 
all detail of accounts, annual statement 
requirements, etc. For further particu- 
lars address 29- E, care The Western 
Underwriter. 





amount claimed to be owing to the 
Guardian on premiums reported to the 
company but not paid over by the de- 
fendants, and on other minor accounts 
between the parties. 





Boston Board Election 


The election of officers at the annual 
meeting of the Boston Board resulted 
as follows: Charles B. Wheelock, presi- 
dent; Harry H. Whitney, vice-president; 
F. Elliott Cabot, secretary; A. Jarratt 
Lewis, treasurer; A. M. Bullard, W. B. 
Henderson, F. H. Stevens, A. N. Bruer- 
ton and E. F. Woods, executive com- 
mittee. The board changed the classifi- 
cation of cement block buildings which 
are hereafter classified as frame build- 
ings. 





No Change in Rates 

The Texas board announces that the 
same fire insurance rates now effective 
in Texas will continue in force after the 
new law repealing that body becomes 
effective and pending the appointment 
of a new insurance board to be made in 
January next. 


MISCELLANEOUS NOTES 


J. L, Bleakley was reelected state aud- 
itor of Iowa this week. 


Superintendent Hotchkiss of New York 
approves the underwriters policy of the 
Capital Fire of Concord, issued through 
the New England Underwriters Agency. 


Fire insurance companies allow the re- 
duction in dwelling rates in Minnesota 
effective Nov. 15. Exposure charges on 
dwellings are removed except in the tim- 
ber country. The average rates of re- 
duction are from 10 to 15 percent. The 
action follows an investigation by the 
Minnesota department. 


POINTERS ot 


FOR LOCAL AGENTS. 

















“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 

Western Underwriter. 


Question—I have been requested to 
secure information on the subject of re- 
sponsibility of the assured in a mutual 
fire insurance company after the ex- 
piration of a policy. For example, a 
financially responsible person held a 
policy which expired, say Aug. 1, 1910. 
There was risk taken on by this com- 
pany dated May 1, 1910, which burns 
Dec. 1, 1910. The question arises can 
there be any circumstance come up 
whereby the party whose policy expired 
Aug. 1 could be held responsible for 
any part of this loss? 

Answer—A member of a mutual fire 
insurance company is liable for losses 
occurring only during the period his 
policy was in force. Therefore, if his 
policy expired Aug. 1, 1910, he would 
not be liable for a loss occurring Dec. 
1, 1910, even though the second policy- 
holder took out his policy while the 
first member’s policy was in force. 





31, 1910, the first member would be 
liable even though the loss was not ad- 
justed for several months after his own 
policy expired. 

Question—Recently I bought a home 
which was insured for $1,000, the policy 
having run about a year. This policy 
was assigned to me in the usual way. 
The assignment was made by the as- 
sured and consented to by the agents 
of the company. Preferring another 
company represented by another 
agency, I want to cancel the policy 
which was assigned to me and am 
willing to pay the customary short 
rate. The agents refuse to cancel. Am 
I not the assured with the right to can- 
cel under the New York standard pol- 
icy? 

Answer—When the holder of a fire 
insurance policy assigns a policy to 
another and the assignment is con- 
sented to by the company, the assignee 
has all the rights of the first holder. He 
can cancel the policy and demand re- 
turn premium at short rates. If the 
agents refuse to cancel, the assignee 
should write the company direct, stat- 
ing the facts and advising the company 
of the agents’ refusal to return the 
premuim. He will undoubtedly be 
treated in a satisfactory manner. 

Question—1. The assured died about 
six weeks ago. Since that time the 
wife has not stayed there nights, but 
had been there daytimes, got the meals 
and hired the work done. A fire oc- 
curred and burned the barn buildings. 
Some say the policy is void because she 
has not stayed there nights, making the 
property unoccupied. 

2. On farm property, if the dwelling 
becomes vacant or unoccupied for 
more than ten days and a fire occurs 
on or in one of the barn buildings 
(that is, without a vacancy permit) can 
the assured collect the insurance? Or 
in other words, if the house becomes 
vacant does the whole policy become 
void? 

Answer—1. Where any one uses a 
dwelling every day for the ordinary 
purposes of a dwelling, except sleep- 
ing, the house is not vacant, nor un- 
occupied, and the insurance continues 
in force. 

Vacancy in a farm barn is very hard 
to establish. Even if a tenant moves 
out of the dwelling the owner may con- 
tinue to use the barns to store some 
old tools or to shelter stock or for 
any other purpose. In construing va- 
cancy, courts always consider the ordi- 
nary uses of the building. Thus a far- 
mer may have a barn which he does 
not put anything in, except during hay- 
ing or harvest, or which he may not 
use for a whole year at a time. Yet if 
it is always ready for use a court prob- 
ably would not consider it vacant. It 
seems that about the only time a farm 
barn will be considered vacant is when 
the dwelling is vacant and the buildings 
are practically abandoned. 

2. If the dwelling is vacant and the 


However, if the loss had occurred July | barns are used for any purpose what- 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


CentralInsurance Co.ofLondon Essex é Suffolk Equitable of England 


Northwestern of Liverpool 


Legal Ins. Co. of London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.—Your busi- 
ness protected.—Strong Companies.—Standard form policies issued without 
a Warranty Company.—Losses adjusted and paid through this office. 


Prompt attention. 
be addressed to 


Keep this ‘‘Ad"—You may Need our Faeilities 


Applications in Central and Western States should 


HERBERT DARLINGTON 
171 La Salle Street, CHICAGO 





ever, courts would probably hold the 
insurance on the barns good, notwith- 
standing the language of the policies 
which says that if the buildings be or 
become vacant and so remain for ten 
days the entire policy shall become 
void. 

Question—In case of mortgage is the 
following the proper endorsement: 
“Loss, if any, payable to John Doe or 
his assigns as their interest may ap- 
pear.” In other words, if a mortgage 
held by John Doe be assigned to an- 
other party, should not the name of the 
new mortgagee be endorsed on the pol- 
icy? Of course, the latter would not 
be necessary under the above endorse- 
ment but it appears to us, that the 
company should be advised of change 
of mortgagee. 

Answer—It is not exactly proper to 
put on an endorsement “loss, if any, 
payable to John Doe or his assigns.” 
With such an endorsement a company 
cannot keep track of the mortgage and 
it will be simply up to the assured and 
the mortgagee or assignee to make an 
entirely satisfactory proof as to who 
owns the mortgage. With such an 
open clause a company would not take 
any chance and the assured and the 
mortgagee or assignee might be put to 
considerable trouble. It is better tc 
make it payable simply to the mortga- 
gee and then change it if an assign- 
ment takes place. 

Question—Does not the use of coal 
oil stoves for heating rooms and offices 
when other heating apparatus is not suffi- 
cient, violate the conditions of the 
standard policy? 

Answer—Underwriters generally do 
not consider the use of kerosene oil in 
small heating stoves a violation of the 
policy. In the only case we know of 
that was decided by a court it was held 
that the standard policy does not pro- 
hibit such use, and other courts no 
doubt would take the same view. 








Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 
RRED ©; JAM 


Agents for the Conn: ers. 
National of Hartford, British America oe, 
North British & Mercantile, Cal . 
york. Ouage, State of Nebraska, Genera! of Nation- 














table land, Le 0 
Exclusive Binding Contract with Gua d Under- 








GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 


Sole Agents: Phoenix of London; fostantete PF, 
& M.; American, N. & Commercial ~~ Spring 
Garden; Security, Ct.; vourty. Oe of mden; 


Teutonia, La.; Pelican; Western Reserve; Common- 
wealth. 


CHAS. A. NEWTON & CO. 


159 La Salle Street, CHICAGO 
Agents for Newark Fire, Newark, N. J.. Capital Fire, 
Concord, N.H.. State Fire, (Led.,) Liverpool, Eng.. 
Williamsburgh City Fire, New York, Virginia F. & M.. 
Richmond. Also Special Contracts for Fire and Auto- 
mobile Insurance with Underwriters at at Lloyd's, | Londos 


Fire Hdjusters 
JUST WIRE,.S a 


Losses or Emergency Special Wor 


GEORGE GC. GILL, 


MANAGER 
Quincy Adjustment and Service Bureas 
QUINCY, ILLINOIS 




















“PROMPT SERVICE” 
Losses in Missouri or Central and 
Seuthern Illinois 


T. L. MAITLAND 
ADJUSTER 


214 Navarre Buliding 
ST. LOUIS, MO. 


Phone Main 2719 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CHICACO 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 
FIFTY MILLION DOLLARS 





OLDEST IN CHICAGO LARGEST IN ILLINIOS 








FEDERAL LIFE INSURANCE (0. 


ISAAC MILLER HAMILTON, President 


CHICAGO 
Capital, Surplus and Reserves $ 2,500,000 
Insurance in Force 17,000,000 


Policies which sell. Profitable Contracts for Agents. 
Will enter new territory. 
ambitions we may help you realize them. 


Desirable avail- 


able territory. Write us your 


We need a good man in Indiana and another in Michigan. 














Complete Expiration Index 


For Local Agents 


Two-d Cabinet, as cut... $3.56 
100 Expiration Cards and” 800 As- 
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Broome Mig. Company 


PERU, INDIANA 





THE NORTHERN LIFE 


Insurance Company 
OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 
Our “Common Dividend” Policy is the best seller on earth. 
A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 
Have you Ambition and Ability? Come and grow up with 


A Rapidly Developing Company 














——— The —— 
Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 
W. J. WILLIAMS, President 


The Largest Industrial Company West of the Alleghenies 
Igsues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 
Income 





Amt, Insurance 


$107,864.00 $57,612.00 $1,537,430 
1894 137,825.64 188,250.60 3,691,843 
1899 407 217 .00 624,219.00 10,881,961 
1904 1,074,653.73 1 ,139, 326.96 25,715,285 


1909 4, 869,882.22 2, 103, 505.89 44,780,907 


Can You Save Anything on Your Present Salary? 


Get into a business that gives you an 
opportunity to make something better than 
a mere living. Sell Life Insurance for 


The Prudential. 











WRITE US ABOUT AN AGENCY 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 

















JANUARY ist, 19011 
he 


PITTSBURGH LIFE & TRUST COMPANY 


WILL OPEN SEVERAL STATES 
Do you want a General Agency? 











i Se oak ela awa oe $23,000,000 
Insurance in force more than.............. 75,000,000 
er ee 4,000,000 
W. C. BALDWIN, President Address Home Office, Pittsburgh, Pa. 








President NEWARK, N. J. 
The State Life Insurance Company 
INDIANAPOLIS 


Unequaled in Solid Achievement 


Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909 . . . $1,174,606.34 
GROWTH UNPARALLELED. 
Gain in Admitted in Surplus 
ee eee $1.001.409.00 \ speensaceeooned $ 27,775.00 
soescacccccescsssccenve PER scecsscsnseceee 153,161.00 
SE tncéeksnnsencitenteane’ 130% O77 "3 Sena aaaeie 14,044.7 
Eight Million Dollars in Securities Deposited with the State of Indiana 
This is $848,861 More Than is Required by Law. 
MOST ATTRACTIVE AGENCY CONTRACTS 
Our own idea. Every Contract direct with the . 
ee 1, 1910. 


all Agency matters address 
CHAS. F. COFFIN, nd Vice-President, 1231 State Life Building 
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CHICAGO 

HE medical departments of life 
= companies are giving much atten- 

tion these days to getting statis- 
tics on different classes of risks. There 
may be some impairments in risks and 
these various zroups are being carefully 
studied. One of the prominent life com- 
panies that has a most systematic class- 
ification, some months ago found that 
its experience on overweights was very 
favorable for that class and is now more 
liberal than it had been in accepting 
them. For some years its losses on 
overweights were heavy. It began ex- 
perimenting and found that if those in 
whom sugar was found were excluded, 
its mortality was favorable. It now re- 
jects overweights that show sugar in 
the examination but will take under- 
weights where the suzar presence is not 
too great. 

The life insurance companies have 
had many years to study normal or 
average lives. It would seem that the 
great field in the future will be the in- 
vestigation of the experience of com- 
panies on lives that are somewhat im- 
paired by various groupings in order to 
ascertain whether by selection and re- 
jection here and there many more peo- 
ple can be covered. 

Another point has been brought up. 
Companies will rate up impaired lives or 
those with defective family history by 
some form or another. They are re- 
quired to pay the penalty. The ques- 
tion arises, therefore, what about the 
above-standard lives? Many risks are 
as near perfect as is humanly possible. 
By excellent care of themselves, by the 
exercise of temperance in all things, 
they are prolonging their longevity ac- 
cording to all medical principles. Should 
not such risks be rewarded? Should not 
the companies make it an object, in 
other words, for their insured to ob- 
serve the laws of health, physically and 
mentally? Should not those who are 
above the standard or the average be 
placed in a special class and receive the 
benefits of the lower mortality of above- 
average lives? 

While life insurance is based’ on large 
groups, yet within those groups, can 
there not be sufficient flexibility to give 
the risks that are very superior some 
benefit in the mortality savings? Under 
the fire insurance schedule rating sys- 
tem, there is a standard. Risks that are 
defective are charzed for the extra haz- 
ard. Those that have enterprise and 
care enough to desire to reduce the haz- 
ard of the risk will introduce improve- 
ments and credits in the rate will be 
given. 

This specializing has been introduced 
so far as one class is concerned already. 
The Security Mutual Life of New York 
has a total abstinence group. It is 
stated that the mortality is quite a bit 
lower on this class than is found in the 
general experience of the company. 

This opens a big question and it is 
one that is destined to come forward 
from time to time. Its mortality aspect 
is one that the companies can well con- 





| 


sider. If certain men live according to | 
nature’s laws, it would seem that they | 
should receive some financial credit in| 
their life insurance. It may be impos- 
sible to extend the group system to a 
very fine point but it would seem prac- 
ticable for above-standard lives to par- 
ticipate more than they do in the more 
favorable mortality they bring to a com- 
pany. 

The obstacle, of course, in devising 
any further participation on part of 
above-standard lives, is the fact that 
companies would have to be assured in 
some way that such risks once being 
found very excellent, will remain so. 
There is a sort of definiteness about 
an impairment. It can be measured. A 





The cost of getting business is forced | part of a few companies to reduce the 


| up beyond what it should be. But this 


is not all. Agents out for top notch 
commissions are as a general rule re- 
baters. The class of risks they pro- 


duce is not stable. The lapse ratio is 
high and the mortality is very likely to 


be greater than that produced by con- 
servative agents. Business stimulated 
by extra high commissions is not worth 
the price. Volume is all there is in it 
and that volume is materially reduced 





when the second premium comes 
around. 
Dr. W. A. Evans, health commis- 


sioner of Chicago, in a recent address 
before the Equitable Life of Iowa 








me ee 
--—— -— 








=) |/0 











@e 











F. A. CHAMBERLAIN 
President Security National Bank 
E. W. DECKER 
Vice President Northwestern National Bank 
C. T. JAFFRAY 
Vice President First National Bank 


JOHN T. BAXTER 
Vice President and Counsel 





ESTABLISHED 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 
DIRECTORS 


WM. J. GRAHAM 
Vice President and Actuary 
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T. B. JANNEY 
President Janney, Semple, Hill 4 Co. 


L. K. THOMPSON 
President 


B. F. NELSON 
President Hennepin Paper Co. 





A. A. CRANE 
Vice President Northwestern National Bank 
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Admitted Assets - = 
Total Paid Policyholders . 
Insurance in Force - ° 
Surplus . -« -« 


JANUARY 1, 1910 


$ 5,943,204.99 
8,242,771.06 
25,026, 138.00 
253,293.55 
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man may live according to the best 
known regimen for a year or so and 
then become intemperate. It would be 
impossible to rate each individual risk 
with the same nicety as the fire insur- 
ance companies do. 

If there is a practical way to handle 
above-standard lives in a class by peri- 
odic medical examination, we are sure 
the life companies will work it out. 





The question of agents’ commis- 
sions to companies outside of those op- 
erating in New York is a serious one. 
Undoubtedly the average is far too 
high. Instances are cited where, for 
example, an offer of 75 percent graded 
has been made, only to be turned down, 
because some other company made a 





better bid. 


Agency Association, brought up a sub- 
ject that is worthy of the careful con- 
sideration of life insurance companies 
and their agents. He suggested that 
the life insurance companies ought to 
assume the same attitude towards pub- 
lic health as the fire insurance com- 
panies do towards public fire protec- 
tion. 

Everybody who pays attention to the 
subject knows that the fire insurance 
companies have been responsible for a 
very large part of the improvement in 
water supply, pumping and distributing 
systems and fire departments of cities. 
They have made it part of their busi- 
ness to see that municipalities reduced 
the fire loss. What have life insurance 
companies done to reduce the death 
rate? Aside from recent efforts on the 








mortality among their own policy- 
holders, the companies have done prac- 
tically nothing of which the world has 
been apprised. When scourges of 
typhoid fever have visited towns there 
has been no united demand from life 
insurance companies that the contam- 
inated water supply should be replaced 
by one free of disease germs. The life 
insurance companies have not brought 
all their influence to bear to make 
municipalities enact effective quarantine 
ordinances or provide adequate sewer 
systems. 

What has been the attitude of the 
life insurance companies? They have 
selected from among the popula- 
tion those individuals that their med- 
ical departments believed would live 
long. For many years they hedged 
them about with restrictions as to place 
of residence, travel, occupation and per- 
sonal habits, in this way trying to keep 
down the mortality among them. But 
the causes of high mortality among the 
mass of the population have received 
comparatively little attention from the 
companies. To a large extent they 
have assumed the attitude of the head 
of the family who is not concerned if 
there is scarlet fever in town so long 
as it does not attack his children. 

Why the life insurance companies 
have assumed an attitude so different 
from that of the fire companies, is not 
easy to determine. Possibly if life in- 
surance had been done mostly on the 
stock plan instead of the mutual and 
stockholders had seen an opportunity 
to increase their dividends by taking 
a hand in municipal health regulation, 
the positions of the life and fire com- 
panies would have been more nearly 
analogous and the policies pursued by 
them more similar. Still, this ex- 
planation will hardly do, for the in- 
terests of policyholders have been 
zealously guarded by mutual manage- 
ments. 

Apparently the true explanation of 
the companies’ position lies in their 
conception of their duty to the public. 
As they have seen their duty they have 
done it, some of them excellently, 
others not so well. The trouble has 
lain in their vision rather than their 
intention. In the early days of the 
business the idea became fastened on 
some of the companies that their only 
duty was to persistent policyholders 
Those who lapsed or cashed in were 
treated with the gentle mercy of 
brigands, as viewed in the light of 
present liberality to retiring members. 
Comparatively few of the companies 
recognized any binding duty to the un- 
insured part of the public. They 
solicited the uninsured because they 
needed some new members, but the 
work of carrying life insurance protec- 
tion far and wide was not pushed with 
great energy. A few companies, 


whether actuated by missionary zeal or 
desire for self-aggrandizement, did put 
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great energy into their business get- 
ting, and they were generally con- 
demned as “racers.” Only here and 
there a company has recognized that 
the man of poor family history or im- 
paired vitality has any rights from an 
insurance standpoint. Most have been 
satisfied to make their selections and 
leave the rest to their fate. 

As the life insurance companies come 
to realize more fully that they owe the 
public—the public—a_ service. 
may they be expected to take a prom- 
inent part in those movements whose 
aim is to benefit the public along the 
lines of reduced mortality. Only when 
they realize that they owe it to their 
own policyholders and to the public 
at large to save the people of individual 
communities from their own ignorance 
or stinginess, will the country witness 
the power of the companies exerted 
through their agents, officers, local 
medical examiners and loan depart- 
ments to force municipalities to supply 
their citizens with pure water, to pro- 
vide for sewage disposal along sanitary 
lines, to require premises to be kept 
clear of fly breeders, mosquito breeders 
and pestilence breeders, and to enforce 
necessary quarantine provisions. Then 
the life insurance companies will take 
a hand in securing the enactment of 
state laws for the protection of health 
just as the liability companies do in 
securing the use of safety appliances 
and the fire insurance companies do in 
influencing the adoption of building 
codes and the enactment of fire mar- 
shal laws. 


whole 





Hugh Chalmers, the automobile mag- 
nate of Detroit, in referring to adver- 


tising matter sent through the mail, 
said the one thing to keep in mind is 


to get into the opening paragraph 
something of vital interest to the man 
addressed. It should aim to show him 
how he is going to make or save money 
or something which strikes at his weak 
spot. Mr. Chalmers said that in order 
to prove to a convention of advertis- 
ing men that a circular letter sent out 
under a one-cent cover would be read 
if it contained something that appealed 
directly to the person addressed he tried 
an experiment. He sent out 1,000 such 
letters to butchers and grocers. In the 
first paragraph he said “We are think- 
ing of opening a restaurant in your 
town and expect to deal with you. We 
will need to purchase supplies that you 
carry. Please send us price list of the 
following ‘i 

Mr. Chalmers received in reply some 
950 letters out of the number. It proved 
his point. He stated that the trouble 
with insurance advertising is that it has 
no vital appeal in it. It lacks human 
interest because most of it pertains to 


size and gives names of prominent di- 
rectors. 








WORKING A TOWN SYSTEM 


Some life men in the country districts 
have found it advisable to visit each 
town in their territory on regular days 
in each week, thus giving recognition to 
the town and getting the people in the 
habit of expecting the agent on a cer- 
tain day. This affords the agent an 
opportunity to close cases that a helper 
has worked up and also permits him to 
give advice to and get in touch with old 
policyholders. Those who have tried it 
say it works successfully. 








Fitting the Policy to the Man 








“favorite remedy.” 


been required. 


man remarked the other day. 
or two of your interesting cases. 
fellow agents. 





T this department will be published from time to time views of 
practical field men as received in response to the following letter 
sent out by THE WESTERN UNDERWRITER: 


We want to get up a series of articles or letters from practical life insurance 
men who are right on the firing line and believe in 
rather than trimming down the man to suit the policy. 
agents who have no “favorite policy” to talk. 
He uses one prescription for gout and another for ague. 
idea of service in an agent’s work is bringing forward the idea of adapting to the 
needs of each particular case the contract that will meet the requirements. 


Perhaps you have met some interesting concrete case where special treatment has 
Will you not tell us about it? Mayhap you have some ideas of your 
own on fitting the policy to the man, in using your brains to save your feet as one 
As a life insurance doctor, just give us some or one 
You will oblige this paper and you will help your 
We are in the world to help, aren’t we? 


tting the policy to the man 
In other words, we want the 
As we see it a physician has no 
The 
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T. J. Henderson, Illinois Life, Grand 
Rapids, Mich—I have always been a 
firm believer in the philosophy of fitting 
the policy to the man, and perhaps my 
ideas along this line are most concisely 
expressed in the following quotation 
from the chapter entitled “Judgment,’ 
in “Life Insurance Salesmanship,” pub- 
lished some years ago: 

“Again, your judgment must be alert 
in sizing up your man quickly and de- 
termining the kind of policy best 
adapted to him, his family and busi- 
is true that the salesman 
generally sells the kind of contract 
which he presents, but it is also true 
that you will sell with the least effort 
the contract that best meets the condi- 
tions and needs of your applicant. 

A few moments spent in conversa- 
tion before introducing your goods is 
sufficient for the average salesman in 
which to determine family and business 
conditions. At once you have these 
facts, regardless of the applicant’s opin- 
ion, you can soon convince him of the 
salient features of your contract, which 
most vitally concern his particular con- 
ditions. 

The salesmen who specialize are gen- 
erally very successful. But the sales- 
man who generalizes with judgment, 1s 
more often and in a greater degree 
successful.” 

I have read with interest your re- 
marks. Yes, it is a fact, as you say, 
that “the physician has no favorite 
remedy; that he has one prescription 
for gout and another for ague.” This, 
however, is but a small fraction of the 
philosophy involved in the comparison. 
Of late, I have given considerable 
thought in contrasting the profession 
(or vocation) of life insurance to that 
of other professions, such as medicine, 
law, dentistry, etc. 

A young man steps out from a com- 
munity into one of our best colleges or 
universities, and spends from three to 
six years and as many thousands of 
dollars in preparation for a life work 
in the practice of medicine. He com- 
pletes the required course of study, is 
given his diploma which is a testi- 
monial from the college that he has 
mastered his subject and has obtained 
expert knowledge which is at the dis- 
posai of his patients. We will assume 
that he returns to the community from 
which he left in pursuance of his knowl- 
edge. Even with the testimonials as 
to acquired knowledge, and his adept 
ability in intelligently and successfully 
applying this knowledge, the patroniz- 
ing community will stand off shyly and 
await his further demonstration of 
ability through actual, successful expe- 
rience before a great deal of confidence 
is accorded him in his chosen work. 

The same is true of law, of dentis- 
try, and in fact of every profession or 
vocation requiring expert knowledge, 
life insurance excepted. 

In contrast, a general agent or man- 
ager approaches this young man, about 








to enter college to secure this expert 
knowledge in preparation of a life work, 
and persuasively induces him to take up 
the vocation of selling life insurance 
in preference to the course he has out- 
lined. Invariably, this young man’s 
preparation for the insurance work con- 
sists of an hour’s general instruction 
from the manager, and possibly occa- 
sionally a little assistance in soliciting 
a few applicants. A license is secured 
for him and he is passed out to his 
community as a full-fledged life insur- 
ance agent—an expert—having acquired 
a knowledge of his business sufficient 
to advise, and administer to men who 
perhaps have in the past purchased 
from one to a dozen policies of various 
agents at various times. Do you won- 
der that the public stands back in hesi- 
tancy before allowing this so-called ex- 
pert to step in and endeavor to diagnose 
the individual case and dictate the rem- 
edy in the form of a policy best fitted 
to family and business needs? 

Fourteen years azo, I stepped from 
the school room and took up the voca- 
tion of life insurance under less favor- 
able conditions than I have described. 
I never saw a life insurance agent or 
manager until after I had written my 
first eighteen applications. My services 
were secured through a circular let- 
ter sent out to superintendents of 
schools throughout the state, I having 
responded to this letter. After four- 
teen years of experience in apprceach- 
ing, hiring and endeavoring to develop 
agents, I am becoming more firmly con- 
vinced each day that never until the 
life insurance agent is required to make 
as thorough preparation for his work 
as does the doctor, the lawyer, or the 
dentist, and until he is required to pre- 
sent to the public his credentials in the 
form of a diploma acquired thrcugh 
years of thorough, studious preparation, 
as do these other professions, will he 
be able to command of the public the 
confidence which is accredited to these 
other professions, and which they have 
justly earned. 

Regardless of the school from which 
a physician, dentist or an attorney 
graduates, before he can practice his 
profession in the state of Michigan, he 
must secure in addition to his diploma, 
permission through a state examining 
board, ir the form of a license. All 
that is required in this state today of 
a man desiring to enter life insurance 
business is a check or draft for $2, ac- 
companying a request from himself or 
his company for a license, announcing 
him as a full-fledged expert, capable of 
administering to the wants of an insur- 
ing public. So long as this condition 
exists, will the public be justified in 
looking askance at the life insurance 
man as capable of administering intel- 
ligently and effectively to their wants. 

Only yesterday, a successful clothing 
man said to me? 

“When I want to know what ails me 





physically, I zo to my physician for ex- 
pert knowledge. When a legal ques- 
tion arises in my business, I go to my 
attorney for expert knowledge. When 
I want life insurance, where must I 
look for this expert knowledge?” 

“A young man, a mere boy, who last 
week was my clerk this week is li- 
censed in this state as a life insurance 
expert. I have bought several life in- 
surance policies in the past. He has not 
even had the advantage of the expe- 
rience in buying a policy. Shall I call 
him in for expert advice? You approach 
me this morning as a stranger and 
offer your services. What evidence 
have I that you are more expert than 
my last week’s clerk?” 


The above question gives ‘in a nut- 
shell the key to the remedy for the 
business. Never will life insurance take 
its place among the professions; never 
will a life insurance agent be received 
by the buying public as an expert cap- 
able of diagnosing cases and adminis- 
tering to the wants of the individual 
business man until such time as that 
agent is required to make the same 
thorough preparation in his work that 
these other professions demand. When 
the various states shall have passed 
laws which refuse to accept a mere two 
dollar bill as a requisite to a license for 
the privilege of selling life insurance, 
but in addition require the applicant to 
pass a rigid examination demonstrating 
his fitness and preparation for the 
work, then and only then, will the pub- 
lic accept as a fact that the agent ap- 
proaching him has acquired and brings 
to him a fitness through expert knowl- 
edge to discuss, diagnose and prescribe 
for his individual case. 

_ I believe the day is rapidly approach- 
ing when this condition of affairs will 
prevail and I believe the greatest work 
that can be undertaken today by the 
National Association of Life Under- 
writers would be the bringing about of 
universal laws throughout the various 
states establishing such definite require- 
ments as a preparation for a man erter- 
ing the work. 

* * * 

George M. Herrick, Provident Life 
& Trust, Chicago—‘Good morning, Mr. 
Jones. I have come over according to 
appointment, to see you about increas- 
ing your line with us.” 

“Well, Brown, I’m glad to see you, 
but I regret to say that Mrs. Jones and 
I have talked over the matter, and while 
I fully intended to take out another 
policy with you, we positively cannot 
spare the money now. Our new home 
is taking every cent that we can pos- 
sibly raise, and we shall have to wait 
until that burden is lifted before we 
add a dollar to our fixed expenses. I 
want the insurance, and you shall have 
it just as soon as I can swing it.” 

“Mr. Jones, I think you are doing a 
very wise thing to secure a home of 
your own and I assure you I know 
what you are up against. Been through 
that experience myself. It takes econ- 
omy and patience. The expenses mount 
up enormously, don’t they?” 

“Yes, they do, and you know a fel- 
low thinks of lots of changes that he 
wants to make in the plans and the 
general contractor evidently figures on 
making his profit on these changes in 
the original contract. It’s fierce, but we 
want it right, and so we are going to 
try to stand the additional cost. 

“T think you are rizht, but say, 
Jones, since you have been talking I 
have been making a little calculation. 
I don’t know, of course, what terms 
you are making for the payments, and 
it is none of my business, but I ven- 
ture to guess that you are not paying 
all cash down—that’ is, you will un- 
doubtedly have an incumbrance on the 
property which you can take care of in 
the future better than now. Very few 
homes are built without this ornamen- 
tal feature.” 

“Why, ves, Brown, I don’t mind tell- 
ing you that I shall have to leave a lien 
of about $5,000 on the property. I got 
a very reasonable rate of interest with 
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privileges of pre-payment, and it is our 
plan to pay enough each year to clear 
it in ten years at most. I am 30 now, 
wife is 28, and in ten years the home 
will be our very own, and we can begin 
now to enjoy it and pay off the incum- 
brance. But it has been and will be for 
some time, a hard lift, and we must 
postpone our insurance.” 

“Jones, if you should be suddenly 
called away, would you leave matters 
in such shape that Mrs. Jones could 
hold the home?” 

“To tell the truth, that is what wor- 
ries me. She would find it very diffi- 
cult, and I am afraid she could not 
swing it. I don’t like to think about 
that. But then, I expect to live to pay 
for it myself.” 

“T expect you will, Jones. If I did 
not think you would, you may rest as- 
sured I would not be here on this busi- 
ness. But the risk is too much for you 
to carry. Now, I want your careful at- 
tention to this proposition, for I have 
come here to sell you some insurance. 
You need it. You ought to have it. 
You admit this yourself, but you say 
you can not stand the expense now, and 
I assume you know your own condition 
better than I do. I came here intend- 
ing to advise you to buy $5,000 on the 
20-payment life plan, which I think is 
a first-class plan for your permanent 
insurance. But as an expert in that line, 
I want to fit you just as a tailor fits you 
with a coat. If I should sell you the 
policy I expected to, it would cost you 
$148.50 per year. Now the company 
issues a policy good for ten years, with 
the privilege of renewing at the end of 
the term, at an advanced rate, or of 
converting to any other form within 
the ten-year period, and this will cost 
you only $60.15 for the $5,000. This 
will protect your home to this extent 
for ten years you are paying; if you 
live, you can carry out your wise plan 
of annual payments, and if you die, our 
check for $5,000 will come at once into 
Mrs. Jones’ hands; she can cance! the 
mortgage by its own provisions of pre- 
payment, and the home will be free. 
How does this strike you, Jones?” 

“Say, Brown, that is precisely what 
I want. I didn’t know such a policy 
was written. With that rate, of course, 
there is no accumulation, loan or cash 
value, or any of those frills, is there? It 
is just fire insurance on your life?” 

“That’s it, precisely. We give you 
protection exactly at cost, and that is 
all. There is no investment. I don’t 
like to write this form of policy; the 
company prefers not to write this form 
of policy; there is barely enough in it 
to pay expenses. But we have it for 
sale, and in my judgment it is the best 
thing for you to take right now, with 
the full understanding that it is only a 
temporary protection, and that just as 
soon as you can see your way clear, 
you change it to a better form.” 

“Well, Brown, write me up for $5,000 
of that. And say, while you are about 
it, make two policies of $5,000 each, 
and let me pay annually on both, but 
six months apart. Then if I should want 
to change one and keep the other as 
cheap protection, I could do so. It 
will keep my nose to the grindstone 


KIGHT IN ANOTHER BLAST 


RIDDLED BY WISCONSIN DE- 
PARTMENT ACTUARY 





Use of Mails is Questioned—Analysis 
of Abstract is Given 
Policyholder 





J. F. Kizht, the farmer’s boy mathe- 
matician from about seven miles south 
of Indianapolis, may know beans, but 
apparently he doesn’t’ know life insur- 
ance. He made a laughable show of his 
actuarial views in his testimony in the 
case at Detroit, Mich., where he was sue- 
ing a patron who had decided not to 
take his advice. The court decided his 
advice would have led to no saving and 
refused to grant him the commission 
claimed. 

Professor Glover of the University of 
Michigan and Actuary Mead of the 
Michigan State Life riddled his preten- 
sions in that case, and now comes the 
actuary of the Wisconsin department 
with a full analysis of two of his ab- 
stracts, which were submitted to the 
department by a Wisconsin policy- 
holder of the National of Vermont. Not 
only does the actuary of the depart- 
ment, L. A. Anderson, show the utter 
lack of foundation for the important 
statements in the abstracts, but the de- 
partment has taken up with the postal 
authorities the question of the use of 


the mails in working the Kight scheme. 
Answers Inquiries of Po holders 


Mr. Anderson’s analysis is given in 
the form of a letter written in answer 
to the request of the policyholders for 
the opinion of the department, and is 
as follows: 

In response to your inquiry concern- 
ing the so-called “abstract” of certain 
life insurance policies made for you by 
the J. F. Kizht Audit & Abstract Com- 
pany of Indianapolis, Ind., I beg to say 
that, innocently or otherwise, Mr. Kight 
is proceeding on a false theory as to the 
fundamental nature of a legal reserve 
life insurance contract. 

Benefits Always Equal to Premiums 


When a life insurance company en- 
ters into a contract to pay a certain 
sum, either at death or at the end of a 
certain specified period, that contract 
has a certain “present value.” 

The policyholder, at the same time, 
agrees to make certain annual (or 
other) payments, and these also have 
a present value, that is, a lump sum 
which might be paid down at once and 
is the mathematical equivalent of the 
series of periodical payments which the 
insured usually agrees to make. 

The present value of the premiums 





must in all cases be equal to the pres- 
ent value of the contract which the 
company makes. In other words, the 
present value of all the annual pre- 
miums constitutes the single premium 
and it does not matter whether it is 
for life policies, by continuous pay- 
ments, or limited payments; or for en- 
dowment policies or term policies. 

Now it stands to reason that if the 
premiums are to be paid for a short 
term, they must be correspondingly 
higher than if continued for a lonz 
time, the face of the policy remaining 
the same. In those paid for a short 
time, the larger part of the premium is 
accumulated to the credit of the pol- 
icy, and when all the premiums have 
been paid—and the policy becomes a 
“paid up "the interest earned by the 
reserve is sufficient to pay the cost of 
carrying the risk, and enough besides 
to make the reserve equal to the face 
of the policy at the specified time. 
Risk Decreases as Reserve Increases 


As the reserve increases from year 
to year, the amount at risk, or actual 
insurance, decreases so that the policy- 
holder is not carrying a full $1,000 of 
insurance, although the face of the pol- 
icy remains at $1,000. The amount 
charged the policyholder for actual in- 
surance is based on the amount at risk 
and not on the face of the policy, the 
age of the insured also being taken in- 
to account. 

These fundamental principles are 
either not understood or are wilfully 
ignored by the author of the abstract in 
question. In the statement, or rather 
the pretended explanation, given in the 
abstract of policy No. 89181, issued by 
the National Life Insurance Company, 
I find this statement: “This is a term 
and endowment contract in which the 
insured pays for two policies in one 
and can have the benefit of but one at 
any time, living or dead.” This state- 
ment is incorrect. J haven’t the policy 
before me and I am therefore at a dis- 
advantage, but from such statement of 
the facts as I have, it appears that this 
is a straight 20-year endowment insur- 
ance policy for $5,000 issued at age 16. 

find no such rate given for age 16 
published by the National Life, but it 
was customary to use the same rate for 
ages below 20 as at age 20, when this 
policy was issued. 

Table fTllustrates Balance 

The premium rates in use by this 
company in 1897 were based upon the 
Actuaries’ or combined experience table 
of mortality and 4 percent interest, and 
all those policies are valued on the net 
level premium basis. There is there- 
fore no term insurance connected with 





it. It is a straight 20-year endowment 
insurance policy. 

In order to enable you to understand 
more fully the foregoing explanation, 
I have prepared a table giving the 
values, year by year, on a $1,000 policy 
issued at age 16, which is as follows: 
20 Yr. Endowment, Comb, Exp. 4 Pesce’ 





Age 20. Gross Prem. on $1,000. Oar 
Net Prem. on $1,000...... 36.97 

Loading Prem. on $1,000.$ 9.23 

Amt. 

Year Reserve. CostofIns. at Risk. 
BD sceeces 31.39 $7.06 $968.61 
DS skecens 64.19 6.90 9356.81 
3. 98.49 6.75 901.51 
S secanes 134.33 6.55 865.67 
D teenage 171.80 6.35 828.20 
ee 210.99 6.13 789.01 
| weveeads 251.99 5.90 748.01 
D e0tewks 294.87 5.65 706.13 
” teeea'en 339.74 5.37 660 26 
et wedsene 386.71 5.08 613.29 
BE seceeue 435.87 4.75 664.13 
12 487.36 4.40 512.64 
13 . 541.30 4.01 458.70 
Oe: éwe dicen 557.81 3.59 402.19 
15 . 657.06 3.12 342.94 
De nesenee 719.18 2.61 280.82 
5 SPP 784.35 2.05 2156.65 
Oe eveunde 852.75 1.43 147,25 
De setewes 924.57 -75 75.43 
Be scovxee 1,000.00 .00 -00 
These figures are on the basis of 
$1,000. In case of a $5,000 the amounts 


should be multiplied by five. 
Carrying Cost Vanishes 


From the above, it is seen that the 
reserve is constantly increasing until it 
reaches $1,000, the face of the policy. 
At the same time, the amount at risk 
is decreasing until it becomes zero. In 
the tenth year, for example, there is 
$386.71 of reserve and $613.29 of actual 
insurance at risk. The sum of these 
two makes $1,000, the face of the pol- 
icy. To carry this risk of $613.29, the 
policyholder is charged $5.08. If he was 
carrying a full $1,000 at risk, it would 
cost him $8.28 instead of $5.08 for in- 
surance for that particular year. 

Clearly then, the cost of the risk 
varies from year to year with the age 
of the insured and the amount at risk. 
But in all cases there is a perfect bal 
ance between the amounts paid in and 
the credits shown in the table. 

Another Illustration 


This principle may also be illustrated 
in another way. The net premium the 
first year is placed at interest for one 
year, say at 4 percent. At the end of 
the year, the interest is added to the 
principal and then the cost of carrying 
the risk (or “cost of insurance”) is de- 
ducted. The balance is the reserve at 
the end of the first year, then the sec- 

ond year’s net premium is added to the 
Seancen left at the end of the first year 
and the full amount is put at interest, 
and at the end of the second year, the 
interest is added to the principal and 











of Milwaukee 


The Northwestern 


Mutual Life Insurance Go. 


NSURANCE MEN will note the significant in- 
crease in The Northwestern's new business dur- 
ing the past five years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


| Expenses Mortality Interest 
to raise the $10 per month, but I believe GEO. C. MARKHAM, President 1905 12.15 67 4.73 
I can sleep better if I know that Mary, A. S. HATHAWAY, Secretary 1906 11.76 59 4.72 
in the event of my death, could clear 1907 11.81 58 4.76 
the little home with one of the policies 7" ? 
and have the proceeds of the other to % 1908 10.76 59 4.84 
start Henry and Ruth on their educa- 1909 10.63 54 4.85 
tion. I thank you, Brown, for calling 


my attention to this form of policy, and New_ Business Paid-For 


I assure you that I fully understand its 





It is capable of easy demonstration that The North- 





| - meee 
1905 . . . + «+ §$ 90,334,038 western is the best Company to insure in. 
temporary character, and will apply for | _ a 93,563,452 See The Northwestern’s new (1910) policy con- 
a better form as soon as the treasury | 102,233,634 om. o.. ed A - 
permits. aa jae ds : 68.685.428 tract with its Dividend Options, Paid-up and Endow- 
| 1909 - |. . SC.SsCO 716,188 ment Options, Options of Settlement and the Premium 
We must think less of commissions Pas aes : 


Loan Feaures. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 


Superintendent of Agencies. 


than of duty, less of ourselves than of 
the widows and orphans we profess to 
protect. This is the true insurance 
spirit. It is the secret of real sales- 
manship. It is one of the secrets of life. 


Each year larger than any in the previous 
history of the Company. 


Commenced Business 1858 








Always doing its best, never half- 
Protecting, steadily faithful and devoted 
—life insurance. a 
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the cost of insurance is deducted. The 
balance is the reserve at the end of the 
second year, and so on to the end of 
the period. In case of an ordinary 
life policy issued on the basis of the 
American experience table, the reserve 
is equal to the face of the policy, $1,000, 
at aze 96. If the combined or actu- 
aries’ table is used, the reserve would 
be equal to the face of the policy at 
age 100. In case of endowments, the 
reserve will equal the face of the policy 
at the end ot the specified period. 
Equality Maintained on All Forms 


The higher the premium is, the more 
rapidly will the reserve accumulate; 
hence, the high premium for short term 
endowments and the correspondingly 
low premium for ordinary life policies. 
In case of limited payment policies, the 
same rule holds true, except that the 
premiums are all paid during a limited 
period, after which the reserve earns 
sufficient interest to pay the cost of in- 
surance and at the same time accum- 
ulate to equal $1,000 at age 96 or 100, 
as the case may be, according to the 
mortality table used. 

Explanation of Term Policies 


In case of term policies, there is an 
apparent difference, although the same 
rule governs. The apparent difference 
is, that instead of the reserve becoming 
equal to the face of the policy, at the 
end of the period, it continues to in- 
crease during the first part of the period 
and then begins to decrease until it is 
finally exhausted, when the policy ex- 
pires. This is due to the fact that the 
cost of insurance becomes greater than 
the net premium and consequently, the 
cost begins to draw on the reserve un- 
til that is exhausted. Then the policy 
must be terminated. 

Reserve Present in All Forms 


It must be clear, therefore, that no 
matter what kind of a policy a person 
takes, it may be said in a sense to con- 
sist of two parts, namely, the reserve 
and the amount at risk. The reserve 
may be called a form of investment. It 
is present in all forms of policies but in 
different degrees. In a term policy, 
the investment element is exceedingly 
small, while in a short term endow- 
ment policy, the investment is the main 
part. Life policies and long term en- 
dowment policies come between 
these two extremes. But in no 
case is either part lost or for- 
feited either by death or by the policy 
maturing. The statement in the ab- 
stract to the effect that the insured 
“pay for two policies in one, and can 
have no benefit of but one at any time, 
living or dead,” is not true. Such a 
statement, I would consider positive 
proof of one of two things—either a 
total ignorance of the fundamental 
principles of life insurance or a delib- 
rate attempt to deceive the policy- 
holder. 

Ridiculous Statement in Abstract 

In the second paragraph of the 2b- 
stract, I find this statement, “$55.00 an- 
nual premium was sufficient for the 
death claim. Hence the excess of $176 
is not for life insurance, and if insured 
does not live to maturity of the endow- 
ment period, all this overcharge will be 
lost, less the amount returned as the 
so-called dividend, if any.” It might 
be well to call upon Mr. Kight to show 
how he arrives at the conclusion that 
$55 is “sufficient for the death claim” 
and to show also for what length of 
time this amount would pay for the 
“death claim.” The second part of this 
paragraph, to the effect that the $176 
will be lost, is not at all true for the 
reasons explained above. 

The third paragraph has already been 
answered. 

Only Kight Knows the Answer 

The fourth paragraph reads as fol- 
lows: “This annual premium of $231 
would pay for a $15,000 policy which 
would protect the insured as long as 
protection is required, and when no 
longer required, provides for a settle- 
ment in cash.” I would suggest also 
that you require Mr. Kight to show 
where a $15,000 policy can be obtained 





for a premium of $231, and to show also 
for what length of time the premium 
must be paid in that event. 

In the fifth paragraph, he states that 
“This excess of $176 compounded an- 
nually for twenty years at four per 
cent, will equal $5,450, and at no time 
would insured stand to lose it by death.” 
These figures are correct except that it 
should be $5,450.58. But I am not able 
to see where it has any bearing on the 
question involved, except in so far as 
the insured might desire to determine 
whether or not he would take term in- 
surance and invest elsewhere than in 
a- high priced policy. This policy guar- 
antees 4 percent, and it is for the in- 
sured to determine whether or not he 
would invest it in a policy or in some 
other form of security. 

Paragraph 6 is already covered. 

Absolutely Untrue 


On the next page of the abstract, I 
find the following: “Reformation. In 
this contract, insured has entered into 
a banking or speculative proposition 
which he stands to lose, should he not 
live to the end of the endowment pe- 
riod.” This statement is true to the 
extent that the reserve accumulated may 
be called a savings bank feature, but 
there is absolutely nothing speculative 
in it, and the statement that the policy- 
holder would lose it, is absolutely un- 
true. The statement that it is “a one- 
sided contract” is also untrue. The 
policyholder pays his premium and the 
company guarantees the values. The 
only question that can interest the pol- 
icyholder on this point is whether or 
not the loading, for expenses, is mod- 
erate or excessive, and if the loading is 
excessive, whether or not an equitable 
amount is returned in the form of a 
dividend. Upon this question, there 
was much criticism during the recent 
investigation in this and other states. 
There is nothing in the present so- 
called abstract, however, that gives any 
light on this point. 

Pigures Don’t Agree 

The next paragraph reads: “If he 
desires to maintain a $5,000 estate, he 
should buy at once a policy, good as 
long as needed, for $2,010.90 for an an- 
nual premium of $40.21.” I am unable 
to say how he arrives at this figure as 
a premium for $2,010.90. It is interest- 
ing to compare it with the $55 annual 
premium on the preceding page, which 
he gives as sufficient for a “death claim” 
apparently on a policy of $5,000. 

Uses Exploded Theory 

In abstract No. 2, namely, on policy 
No. 835227, issued by the New York 
Life, I find this statement: “The time 
covered by the policy contract is 
seventy-five years. The annual pre- 
miums are required for twenty vears 
or to prior death or the date of the 
lapse of policy. The insured is paying 
for seventy-five years insurance within 
twenty years.” It is true that the pol- 
icy calls for payment of premium dur- 
ing twenty years and that it will then 
be paid up, but there is absolutely no 
reason for stating that it is an insur- 
ance for seventy-five years. It is an in- 
surance for the whole of life and it is 
true that if the age at issue, 21, be de- 
ducted from the highest age by Ameri- 
can experience table, the remainder wil] 
be 75. But that is not the way life in- 
surance premiums are computed. I! 
am led to believe that Mr. Kight is 
working on the long since exploded 
theory of the so-called “Expectancy of 
Life” which is never used by actuaries 
in making monetary computations in 
connection with life insurance policies. 
I am not aware that anyone has se- 
riously advocated that theory since Wy- 
man Lee published his book in 1738 or 
thereabouts, in support of that theory. 
It has been proven, beyond a doubt, to 
be mathematically incorrect to com- 
pute premiums on that basis. 

Mo Theory at All 


I cannot take time now to comment 
fully on all the paragraphs and state- 
ments in the abstract. They all seem 
to be based upon the same theory, or 
rather, no theory at all, and certainly 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of the rich section of the United States 
known as the South is marked by the accomplishment of the State 
Mutual Life Insurance Company of Georgia. 


Forty Million Dollars of Insurance has been placed on the books 
of this Company the first two years of its life as a legal reserve insti- 
tution. Over a million and a quarter of assets have been accumulated 
in this period and the Company's income in 1907 was $1,600,000. 


Its contracts are readily salable in the hands of reputable insur- 
ance solicitors. 


State Mutual Life Insurance Company of Georgia 
C. R. PORTER, President HOME OFFICE, ROME, GA 


THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 





properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 
PITTSBURGH, PA. 





Provident Life and Trust Company 


OF PHILADELPHIA 
Insurance pa Basis) no cp at Assets (market values 12-81-1909) $70,514,350.45 
The N. POLICIE the Provident are unsurpassed for conciseness and simplicity of form and for 
and liberality in all essentials. The Premium rates of Pro’ 
creel ity ——" Notes: e jum of the Provident are exceedingly low and 
CORRESPONDENCE WITH AGENTS SOLICITED 

YERGER & ELLIS, General ts, West hii - . 5 

Ss, Sy ety oo lo 312 Union Trust Building, Cincinnati, Ohie 


S. S. SAFFOLD, General - © 06-710 Garfield Building, eland, Ohie 
CROOK & CHAPPELL Sink ents - 2° 2© += -+ = $38 The Niciglss, Toleds, Ohie 


[ANNEY & PiCKERING,General Agents - - - > $285M B 
RASSETT & REESE, Gencrat agents . «ee * « ae eed Building Bene hte 


Hartford Life Insurance Company 


Chartered Forty-Three Years 





GEO. E. KEENEY, President THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made ce — Sens or non-participating- 
Dividends, annual or deferred. Values based — ULL RESERVE. 
Nearest to self-sellers ever put upon the market. 

For best contracts address Second Vice-President. 
HOME OFFICE, HARTFORD, CONN. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF Amenica 
HOME OFFICE: Indianapolls 


WANTED 


A general agent for Chicago by 
a young conservative company 
with five million of business 
in Illinois, some of which is 
Chicago business. Applicant 
must have some acquaintance 
with business conditions and 
be able to establish a good 
line of personal business. A 
good opportunity for the right 
man who wishes to grow witha 
: company that has made good. 
Address in confidence, 15-Q, 
care The Western Underwriter. 





CAPITAL $100,000.00 





H. THOS. HEAD, Pres. 


FX lbow room 


in Wisconsin. Only 16 
companies or so, oper- 
ating in the state. 
Think this over. 




















Guardian Life Ins. Co. 
James A. Frear, President 
Madison, Wisconsin 











Here’s a new company with old fashioned 
ideals. Agents wanted who appreciate this 
means permanent, profitable connection. 
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will not stand the test of scientific ex- 
amination. 

There can be no such saving on any 
of these policies as claimed by the J. 
F, Kight Audit & Abstract Company, 
and in case of the deferred dividend 
policies especially, there would be a 
considerable financial loss to the pol- 
icyholder. 

Kight Needs an Auditing 

I beg to suggest that since the con- 
cern is styled “Company” it might be 
well to determine whether or not it is 
a corporation or merely an individual 
or group of individuals. If it is a cor- 
poration, then I beg to suggest that 
they have no authority whatever to do 
business in this state, for I am informed 
by the secretary of state that no such 
company has filed any papers or docu- 
ments in his office, as required by law. 
Your contract with Mr. Kight or his 
company is therefore void ab initio. 

We have taken the matter up with 
the postal authorities and an investiga- 
tion will no doubt be made to determine 
whether or not such matters can prop- 
erly be sent through the mails. 


AVIATION RISK IN POLICIES 








Companies Cannot Cancel Except Dur- 
ing First or Second Year— 
When Death is Covered 





Various statements of a misleading 
character have appeared in the daily 
press of late relative to aviation risks 
and the canceling of insurance of 
various sorts on those who risk their 
lives in the air. : : 

A well informed life underwriter in 
discussing the matter a few days ago 
stated that a life insurance company 
could not cancel its policy on anyone 
for riding in the air as a passenger 
especially after he had carried his pol- 
icy for a year. On the other hand no 
life insurance company under the in- 
contestable clause would have the right 
to cancel its policy on anyone who took 
to the air for a living provided all the 
other requirements in the policy had 
been lived up to. This is in line with 
the removal of all qualifications after 
the one or two-year period, so that a 
company must pay the amount oi in- 
surance even if the policyholder com- 
mits suicide provided he has carried his 
insurance past the one or two-year 
limit placed in the policy. Even within 
the year provided by New York law. 
if a policyholder was carried merely as 
a passenger and did not intend to enter 
the aeronautic profession as a business 
there would probably be no question of 
the company’s liability if the assured 
was killed while making an ascension. 

In a new application blank recently 
put out by the Mutual Life the policy- 
holder agrees not to engage for a year 
in an extra hazardous occupation or 
employment such as aeronautic ascen- 
sions, the manufacture of highly explo- 
sive substances, etc., unless with the 
written permission of the company, the 
risk of death not being covered from 
the aforementioned causes if death oc- 
curs during the first twelve months of 
the policy’s life from these causes. 





Salesmanship must do more than ar- 
gue or convince; it must reach the seat 
of imagination. It encounters cold 
prejudice, and’ must convert it into 
warm esteem. It deals with elemental 
passions and employs elementary ar- 
guments. 





Falter as one may about the unnec- 
essary things of life—the luxuries, there 
is never reason nor occasion to hesitate 
regarding life insurance—as urgent a 
necessity as bread and clothes. 








Among the Companies 


The Hartford Life is now issuing on 
the nonparticipating plan, ordinary life, 
twenty payment life and twenty year 
endowment policies with increased ben- 
efits and guaranteed settlements at the 
end of twenty years. Take an ordin- 
ary life at age 35, premium $26.40. At 
the end of twenty years the company 
will continue the policy at an annual 
premium of $9.95 per $1,000. Or it 
will pay $452 in cash or zive a paid up 
policy of $798 or receive in cash $150 
and continue the policy at an annual 
premium of $21.64. 

On the twenty payment life plan, age 
35, premium $37.71, at the end of twen- 
ty years the company will give a paid up 
policy and $250 in cash or will give 
$816 in cash or will give a paid up policy 
of $1.441 on evidence of good health 
or will give a paid up policy of $750 and 
a life annuity of $34.48 or a life annuity 
of $68.97. 

At age 35 on twenty year endowment, 
premium $54.46, at the end of twenty 
years the company will give $1,350 in 
cash, or a paid up policy of $2,384 or a 
paid up policy and cash $783 or a paid 
up policy of $1,000 and life annuity of 
$57.06 or a life annuity of $114.12. 
Where a paid up policy is given evi- 
dence of good health is required. 

The rates are: 
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The Fidelity Mutual Life has changed 
to some extent its limit on one life. The 
present rule is: Ages 21 to 50, $50,000; 
Ages 51 to 55, $35,000; ages 56 and over 
$25,000. 





The total disability clause comes into 
play every once in a while to show that 
it is not a mere talking point. The Fi- 
delity Mutual states that Samuel Ware- 


OUR 





Course of Insurance 
Education 

Department for Fur- 
nishing Prospects 

New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 





The Guaranty Life Insurance Co. 








Life, Health, Accident 





DAVENPORT, IOWA 








Special Coupon—20-payment and 
20-year End. policies. 


GOOD AGENTS WANTED 


ham of Roelofs, Pa., is insured for $3,- 
000 with the company. He is totally 
disabled from pulmonary tuberculosis. 
The total disability clause relieves him 
from the payment of further premiums. 





The National Life, U. S. A., has got- 
ten out a new twenty-payment life pol- 
icy, nonparticipating with guaranteed 
additions. During the first year on a 
$1,000 policy, if the assured dies he re- 
ceives the face of the policy. During 
the second year he would receive $1,023; 
fifth, $1,088; tenth, $1,189; fifteenth, 
$1,280; twentieth, $1,363. The pclicy 


becomes paid up for $1,363. 
The rates on this policy are: 

Age 

4 





BSccvccccsceve $0.59 BB... cccccccece 
SD. ccvccvccees 41.84 BO. .ccccccccee 77.94 
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The National, U. S. A., recently put 
out a ninety-payment life policy with 








DIRECTORY OF > 
LIFE INSURANCE 


OHIO 


W A. R. BRUEHL & SON 
= GENERAL MANAGERS 


Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
18 and 22 East Fourth Street 


CINCINNATI, OHIO 


W. KIRGAN, Manager 


ba Southwestern Ohio 


The Fidelity Mutual Life Insurance Co. 
of Philadelphia 


Reliable agents wanted 
Suite 503 First National Bank Bldg., 
CINCINNATI, OHIO 

















OLLIN FORD & SONS 
Managers 
Aetna Life Insurance Company 
505-510 Commercial Tribune Building 


Agent now wanted for important district 
CINCINNATI, OHIO 
Good Agents Find 


HE UNION CENTRAL 
LIFE INSURANCE Co. 
of Cincinnati, Ohio 
A GOOD COMPANY 
E. W. Jewell, General Agent for Cincinnati, 
325 Race Street. 








HE PACIFIC MUTUAL 
LIFE INSURANCE Co. 
of California 
A splendid opportunity for District Agents 
W. B. JONES, General Agent 
for Southern Ohio 
805 First Nat’l Bank Building 


CINCINNATI, O. 


James W. IREDELL, Jr. 





CHARLES J. IREDELL 


J W. IREDELL & SON 
. 


GENERAL MANAGERS 


THE PENN MUTUAL 
Life Insurance Company 


Union Trust Building 
CINCINNATI, O. 


AMES W. WILSON 


Manager 
Ordinary Department 
THE PRUDENTIAL INSURANCE CoO. 
OF AMERICA 
804-5 New England Building 








CLEVELAND, O. 





the full legal reserve the first year. 
The company is on a preliminary term 
basis. This is the first step which may 
in time lead to it valuing all its con- 
tracts on the full reserve basis. 





GET BUSY WITH WEAKNESSES 

The great advantage from a course 
in salesmanship or reading a book on 
the psychology of soliciting, is not to 
make a salesman out of a man but 
rather to put a photograph of himself 
before him. By giving his time and at- 
tention to a study of the theory and 
practice of salesmanship, he ascertains 
at just what points he is the weakest. 
The study of scientific salesmanship 
should show him the qualities that make 
up the ideally successful sales expert. 
He can run a sort of deadly parallel 
with himself. On one side he can list 
the attributes of a first-class salesman. 
On the other let him put down the 
qualities that he knows he possesses 
that are strong ones. He thus takes a 
mental inventory. He finds out what 
he lacks and what are his weaknesses. 
The aim of his self-inspection, as the 
result of a study of books and lectures 
on salesmanship, should be to bolster 
up his fences. No book, lecture or 
talk can strengthen a man unless he 
himself absorbs into his mental system 
the food that has been provided. 





MicC42y. HOWELL 8 Co., 
GENERAL AGENTS 
The Penn Mutual Life Insurance Company 


Any Life Insurance Man not A!geady Familiar with 
Our Service Should See us at Once 


Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG., 
CHICAGO 


ACIFIG MUTUAL LIFE™” 
INSURANCE COMPANY 
Los Angeles, Cal. 
Our combination life, health and accident 
poticy is a money-maker. 
Address 

Fred. C. Goodspeed, M. 

171 La Salle Street 
CHICAGO, ILL. 


OME LIFE INSURANCE CO. | 
New York City. 
Special inducements to competent agents. 


BERNARD GOLDSMITH 
General Manager Chicago Department 
Home Ins. Bldg., 205 La Salle St. 


CHICAGO, ILL. 
F G. HOAGLAND 
« 


Reorganizing the State 














A few exceptional openings for live men 
First National Bank Building, Chicago 


General Agent for Illinois 
THE STATE LIFE INSURANCE CO. 


INDIANAPOLIS 
YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 





100 Washington Street 
CHICAGO, ILLINOIS 


ULIUS BOHM 
ASSOCIATE GENERAL AGENT 
of THE ILLINOIS LIFE INSURANCE CO. 


Brokerage business given 
careful attention 





Rector Building 
CHICAGO, ILL. 








WISCONSIN 
G "STAY SCHRAGE 


General Agent Eastern Wisconsin 
NORTHWESTERN MUTUAL LIFE INS. CO. 





Splendid opportunities for agents 


SHEBOYGAN, WIS. 
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SHOTS FROM FIRING LINE 


SOME OF THE METHODS EM- 
PLOYED BY SUCCESSFUL MEN 








Comment and Experiences of Agents 
Who Are Making Good in 
the Business 





Some months ago James F. Oates 
of the Northwestern Mutual in Chicago 
gave a brief talk before the life under- 
writers’ association of that city that left 
a marked impression. He stated that 
an agent made a mistake in allowing 
himself to frame an excuse for not call- 
ing on hard cases. Every time an agent 
convinces himself that it is useless to 
take up these cases, he weakens him- 
self, just that much. He loses his grip 
on his powers. Mr. Oates stated that 
when he found himself getting into that 
mental attitude where he tried to con- 
vince himself that he should pass up the 
difficult cases he gritted his teeth, put 
himself into a determined state of mind 
and buckled on his full armor. “I do 
this,” said Mr. Oates, “merely as a men- 
tal discipline if nothing else, in order 
to prove that I am still master of my- 
self. If the time ever comes when I 
am afraid to tackle the hard nuts, then 
fear becomes my master and I have 
lost hold of myself.” 

Pound It Paid 

“Do you recall Mr. Oates’ talk that 
night?” said George Hoffman, manager 
of the Northwestern National Life in 
Chicago, the other day. “It made a 
vivid impression on me. That evening 
as I was riding home on the car I con- 
cluded that Mr. Oates was right and 
that I had been choosing the easier 
road. I was inclined to pass by my 
hardest cases, making the excuse that 
I would tackle them at some future 
period. And when the future became 
the present, those cases were still de- 
ferred. I concluded the next morning 
1 would zo to see the most difficult 
case I had in my card index. I would 
follow Mr. Oates’ advice and get my- 
self back into form by hard training. 
I selected an attorney. I called on him 
in the morning and anticipated much 
the same sort of a reception that I had 
encountered before. As I stepped into 
his office he said: 

“Well, Hoffman, is there anything 
in telepathy?’ 

“‘Perhaps there is,’ I replied, “ ‘but 
why ask me?’ 

“*Well,’ he answered, “‘I have been 
thinking of you for the last two or three 
days and I concluded I would call you 
up today and talk with you concerning 
some life insurance.’ 

It ended with Mr. Hoffman taking his 
application for $7,000. 





Study Needs of Prospect 

A successful general agent in talking 
about his methods the other day said 
that in approaching a man for business 
insurance, that is, a policy to protect 
his business, he never presented a 
proposition until after he had secured 
all the infromation possible. He then 
makes out a clear tabulation showing 
cost, loan and cash values, final results, 
etc. 

“I do not recommend the same kind 
of insurance to all prospects of this 
kind,” he said. “I often find in solicit- 
ing business insurance that some mem- 
ber of the firm or director of a cor- 
poration knows of a concern that has 
taken out insurance where it was on 
the term plan. He concludes that such 
is what is needed in his case. Another 
man knows of an ordinary life indem- 
nity scheme. Regardless of all the ad- 
vice, | conclude in my own mind just 
what sort of insurance is required to fit 
this special case. I stick by it and 
base all my argument on it.” 

Wouldn’t Talk Insurance First 
“A short time ago, I noticed a new 
concern was advertising extensively in 
the magazines and newspapers. It was 
promoting a scheme that had much 
merit in it. I was attracted to the ad- 





vertising. By the way, that is a good 
feature to watch to get business pros- 
pects. I found that there were two men 
in the enterprise on whose shoulders 
the responsibilities rested. I called on 
one of them and told him I would 
take but a moment as I had a scheme 
of indemnity to present to him at some 
future time. I got his age, capital of 
his concern, amount of stock sold, 
amount of surplus, names of the direc- 
tors, amount being spent in advertising, 
scope of the charter, state where in- 
corporated, etc. The man tried to in- 
terrupt me now and then by telling me 
he knew what I had in view. 

“*You are merely to present a life 
insurance proposition so that if I die 
this concern will get the proceeds,’ he 
suggested. 

“That is just one part of the plan,” 
I replied. “It might be termed a minor 
consideration. But I am not in a po- 
sition to talk to you today. I have 
given the matter as particularly apply- 
ing to your case but little thought. I 
am here merely to gather together some 
data on which to predicate a plan you 
will want to consider. He would inter- 
rupt me every once in a while and try 
to draw me out. I kept telling him that 
I could not possibly give him any in- 
formation at that time. 

Worked Out a Plan 


“IT framed up a table based on a cer- 
tain amount of insurance on the twenty- 
payment life plan. I emphasized the 
loan values. I showed each year what 
the assets were that could be realized. 
I gave the gross cost and the approxi- 
mate net cost after deducting dividends 
based on the present scale. I showed 
what percentage of the concern’s in- 
come would have to be used. 

“T told the prospect that this scheme 
was one to furnish what might be 
termed a demand asset. Here was a 
fund created for an emergency. In- 
stead of going to the bank and arrang- 
ing for a loan, the money was here at 
hand. In time of financial depression, 
the fund was ready. It is a contingency 
fund that is always in the safety box, 
a quick asset that can be realized on 
and which is accumulating all the time. 
It is a good point to use in advertising. 
The success of the business does not 
depend on the uncertain life of any one 
man. Here is a fund that will breach 
over the chasm of death. That is the 
point the man brought out in the first 
interview and I told him it was worth 
considering. This reserve can be made 
a sinking fund to meet a future debt. A 
corporation may be put to it to raise 
enough money to pay off an obligation 
that falls due in the future. By annual 
payments, this fund can be readily cre- 

d. 
ne Benefit to the Enterprise 

“T pointed out to him that the crea- 
tion of such a fund would add to the 
credit of the concern. It would show 
the public that its officers had fore- 
sight. They were taking no chances. 
They were using every available fa- 
cility to protect the interests intrusted 
to them. [In case of death, here is the 
face of the policy paid at once into the 
treasury that will offset any temporary 
decline. Then, too, how much stronger 
will be the credit of the concern if 
those with whom it deals know that 
it comes into possess of a working 
capital fund. 

“*Well,’ said the prospect, ‘you have 
an excellent scheme, and when we are 
better able to afford it, we certainly 
will have you arrange the matter for 


“ ‘Why, my dear man,’ I replied, ‘you 
will have but little use for the proposi- 
tion when you are opulent. It is now. 
the great now, when you need it and 
when you will derive the benefit from 
it. It is now that you are struggling, 
when men are uncertain as to your fu- 
ture. It is now when you want to 
firmly establish yourselves. There may 
come a time when this demand asset 
will save you and will bridge over the 
path to ruin. You can not afford to be 
without it. Economize here and pare 
down there. Save enough out of your 
income to create this ever-growing as- 
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The Midland Mutual Life Insurance Company 


Home Office—COLUMBUS, OHIO 
Dr. W. O. Thompson, President B. F. Reinmund, Secretary 


Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 


Open territory in Michigan 
W. A. Watts, Secretary and Gen Msgr. 


Guarantees No Estimates 
Are All Policies of 


American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 
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High-class Salesmen wanted in Pennsylvania, Ohio, Indiana, Illinois, 
Texas, Kansas, Tennessee, Missouri, Arkansas, Alabama, 
Michigan, Oklahoma and Kentucky 


A New Plan of Com epeenenen Saas Salesmen 
write Today for Information 


By a Non-Participating 
Company, a GENER- 
AL AGENT for the en- 


tire state of OHIO. Or will divide the state into 
three agencies: Cleveland, Columbus and Cincinnati. 
Only men with clean records and who can deliver 
the goods need apply. A REAL GENERAL 
AGENT’S CONTRACT will be given to the right 
party or parties. Address communications to 12-N, 
care The Western Underwriter. 


A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 


800 STOCKHOLDERS 


SALESMEN WORKING ON LEADS 




















These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 





THE TOLEDO LIFE INSURANCE COMPANY 
TOLEDO, OHIO 
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set. It may be the anchor in any shift- 
ing storm. It will be the saving grace, 
perhaps, in your business.,’” 





Life Insurance Doctor 

“Do you see that man that just went 
out the door?” remarked a life insur- 
ance manager the other day as an agent 
left the office. “Well, he is veritably a 
life insurance doctor. He never goes 
on the hit or miss plan. He fits poli- 
cies to suit individual needs. He does 
not write many cases but they are big 
ones. Let me tell you his plan. He 
gets in touch with a monied man. After 
a few interviews he secures all the in- 
formation he can about him. He comes 
into the office here, shuts the door of 
his private room, pulls his hat down 
over his eyes, and then thinks. And he 
thinks some more and then some. He 
puts himself in the place of that pros- 
pect but with his own superior knowl- 
edge of life insurance. He views the 
situation from every angle. He antici- 
pates every contingency. He sees just 
what will be suited to the needs of that 
case. He makes a full diagnosis. 

“When he emerges from that room 
he has the scheme all worked out. It 
rings as clear as a bell. He has a look 
of triumph on his face. He goes with 
his plan, full of enthusiasm and hope. 
He knows he will be rendering a valu- 
able service. He has something that 
will appeal to a man’s business sense. 
It will strike that personal responsi- 
bility in him that President Kingsley 
told about. 

“Do you know it makes me sick to 
see the way a lot of life insurance is 
sold? Agents suggest any sort of pol- 
icy that has the largest commission at- 
tached to it whether it is best for the 
prospect or not. If we had life insur- 
ance doctors who would study their 
cases as this man does what a different 
atmosphere would be around life insur- 
ance. 





No Favorite Policy 

“What is your favorite policy?” was 
asked a life insurance salesman. 

“I have none,” he said. 

“Well, haven’t you a contract that 
you push, that you recommend more 
than others?” was again suggested. 

“No,” he replied. “All this talk about 
a favorite policy is just as consistent 
as to ask a physician if he has a favorite 
remedy. He has a remedy for kidney 
trouble but it will not apply to brain 
fever. He has another which he uses 
for grippe but he does not prescribe it 
for gout. So with us. One policy will 
suit one man’s case exactly. It may be 
a term policy. But that contract is not 
what another man wants. This shov- 
ing a twenty-payment life at every man 
is wrong. The twenty-payment life 
contract is a mighty good one for many 
cases. But the endowment is just as 
good for other cases. And the term 
policy has its use. And the annuity has 
its place. The instalment policy is just 
what is required here and the single 
premium endowment is the thing there 
An agent must think over his case and 
prescribe just what is applicable.” 





Use Brains Instead of Feet 

“T have learned to use my brains in 
order to save my feet,” was the com- 
ment of a successful agent. “By that | 
mean I am doing more thinking over 
my cases. I learned more at the De- 
troit convention of the National Life 
Underwriters’ Association than I ever 
did before how it pays to think about 
a case. The other day one of my men 
came in and told me that he was un- 
able to close a prospect. The prospect 
had a policy for $5,000 in a company 
and it was not satisfactory. It was a 
misfit. He wanted to readjust his line 
of insurance. I found that the agent 
had not sufficient material to make any 
definite proposition. He was waiting 
‘or the prospect to tell him what he 
desired. The prospect did not know 
what he wanted. The azent had been 
chasing back and forth to his office 
calling on the assured. Neither had a 
definite program. 

“*You have not enough data to talk 





intelligently to that man,’ I told the 
agent. ‘Go to his office, get all the in- 
formation you can about that $5,000 
policy, find what the man desires to do 
with his insurance, what use he expects 
to make with it, get something about 
his family, his income, and so on, and 
then do some thinking.’ He did this 
and we put some work on the case here 
in the office. We evolved a plan that 
when presented to the prospect met his 
approbation at once. It was a business- 
like solution and appealed to him. Now 
that azent would have lost the case be- 
cause he did not know how to frame 
up his proposition. ; 

“Therefore it pays to save time, sole 
leather and strength and have in one’s 
mind clearly and conclusively the final 
plan you will present. You can not do 
it offhand. It requires the employment 
of your brain.” 





BELIEVE IN LONG ENDOWMENT 





Arguments Put Up for This Plan by a 
Well Known Maine General 
Agency 





Wm. H. Taylor & Sons of Bangor, 
Maine, general agents of the Penn Mu- 
tual, believe in long endowment insur- 
ance. One of the members of the firm 
presents his reasons as follows: 

The low rate of premium. 

The large amount of insurance which 
may be carried for a given sum. 

The fact that beneficiary, whether 
wife or children, is by no means certain 
of a longer lease of life than the in- 
sured. 

In the event the insured lives out to, 
say, age 65, the producing period is 
practically over with, and the money 
that has been paid out for the protection 
of those dependent comes in at a very 
opportune time. The loved ones may 
all have gone years before, and the in- 
sured be the only one left to enjoy the 
savings of a lifetime. 

More than twice as much insurance 
can be carried on the 40-year endow- 
ment than 20-year endowment plan, for 
the same premium money, when the in- 
sured is young. Therefore he has a 
larger amount of insurance over the full 
productive period of life, on a low pre- 
mium, and doesn’t have to buy the sec- 
ond time, which, in a great many cases 
happens when men buy 20-year endow- 
ment at, say, age 25. The proceeds be- 
ing paid at age 45, the insured feels the 
responsibility upon him, and reinsures. 
The argument that the applicant ad- 
vances that the money coming back at 
45 will help him in business, is taken 
care of by the loan feature of the long 
term endowment. 

The writer doesn’t preach long term 
endowment and not practice what he 
preaches. He is carrying: $1,000 30- 
year endowment, maturing at age 66; 
$3,000 35-year endowment, maturing at 
age 67; $5,000 35-year endowment, ma- 
turing at age 72. 

When the writer purchased this in- 
surance, he took into consideration the 
automatic feature, and considered it of 
more value than any other in the con- 
tract, for the reason that if he were un- 
able to pay premiums after 20 years, the 
extension would take care of him, as 
far as value was concerned; and in 
event of death, within the extension per- 
iod, the full face of the policy would be 
paid. In case he outlived the fifteen 
years he would receive in cash, himself 
at age 72 (policy of $5,000), $1,295. 


_—— ——— 





Life insurance is a business based 
upon axioms, the axioms that men are 
mortal and fortune is fickle; truths that 
are self-evident, undeniable, irrefutable. 
Insurance is the accredited palliative of 
death or corrective of financial mis- 
fortune. 





“Any man who is ingenious can in- 
vent excuses for not insuring his life, 
but ingenuity is of little value in this 
world without common sense, and the 
—, with common sense insures his 
ife. 





ACCENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, INC. 
T. J. Nichols, Pres. R. P. Grimes, Secretar> 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or iwowuna 
Reliable Agents Wanted. Address 
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The Scranton Life Insurance Company 


Wants a highly competent insurance man to handle a populous Indiana 
district. In writing, kindly give full record and references. 


JEFFERSON WALLACE, 
Superintendent of Agencies 
SCRANTON, PA. 
ST. LOUIS, 


INTERNATIONAL LIFE *%.'°% 


Winning in Competition is the Test of Worth. 


INTERNATIONAL Here’s something to tie to for men worth 
POLICIES while. A contract that’s “different” and poli- 
NEVER FAIL cies which come to the scratch with a snap. 


Write today to 


J. L. BABLER, General Manager of Agencies 


THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE IS A REASON wby our agents find so ready a sale for 

the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 





Massey Wilson, President 


ARTHUR JORDAN, President 











South Bend Life Assurance Company 


of SOUTH BEND, INDIANA 
OSEPH STOUT, President 
- M. PADGETT, Vice-President 


. N. HAYHURST, Treasurer 
W. H. ADAMS, Secretary 


Writes Only NON-PARTICIPATING Business 
Merchants Bank Bldg. South Bend, Indiana 


GIRARD LIFE INSURANCE Co. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHAPD.H. WALLACE, V. Pres. and Supt. of Adencies JOSEPH S. POTTER, Treasurer 








Thie Company is operated on careful and conservative lines, and is meeting with exceptional success. 


Its plans of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - PHILADELPHIA, PA 


Did You Ever See 


one of our 20 Payment Life, Decreasing Premium, policies? Honestly, it’s a beauty. 
At age 35, premium decreases from 15% in the third year to 32% in the twentieth year. 
If initial premium is continued, it is guaranteed to be paid up in 15 years, with a an- 
teed cash balance besides; or at the end of 20 years the com value is guaranteed to ex- 
ceed all premiums paid; or at the end of 20 years the paid-up insurance value will exceed 
the face value by about 45%. It has a dozen other beautiful features. 

This is the kind of goods we put in your hands to sell—and we have others. Write 
in confidence, and irvestigate an agency proposition with us. 


W. A. HARBACH, Secretary, Des Moines lowa, DES MOINES LIFE INSURANCE CO 
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“FRILLS” IN LIFE INSURANCE 
meee 
Disability Clause Regarded as Talking 
Point With Little Real Value— 
Few Claims Made 

At a time when so much is being 
heard about frills in accident policies 
it is interesting to find that life insur- 
ance contracts are threatened from time 
to time from the very same source and 
the eyes of watchful insurance commis- 
sioners are always on guard to see that 
agents do not use such appendages sole- 
ly for talking points and so make the 
frills seem much more important than 
the language of the contract itself 
would indicate. 

Considerable is heard these days 
about the inclusion of total disability 
clauses in life insurance policies and 
plausible agents frequently represent 
this feature as relieving the policyholder 
of premium payments during an illness. 
This is not true, however. In most 
contracts on the market the disability 
clause is restricted in its application by 
phraseology to the effect that the dis- 
ability must occur before the assured 
has reached the age of sixty years. 

As from the age sixty on the disabil- 
ity feature is generally most needed it 
will readily be seen that the company 
using this qualified form of disability 
clause in its contract is not taking any 
very big chances and moreover the 
clause is One on which the average pol- 
icyholder is not likely to realize. 

The disability clause idea which is 
being talked of so much at present was 
originated by the Fidelity Mutual Life 
of Philadelphia which first used it in its 
contracts in 1896. In its original form 
it especially provided that total and 
permanent blindness or deafness or the 
loss of both legs or both arms should 
constitute total disability. The best fea- 
ture of the clause as it originally ap- 
peared in the Fidelity contract was that 
the clause was good at any tine in 
which the policy was in force. Many 
imitators of this feature, however, prac- 
tically insured themselves against loss 
from it by limiting its effectiveness to 
age sixty. 

The chief danger therefore lies in 
the misrepresentations of agents who 
are too prone to give the confiding pol- 
icyholder the idea that any illness which 
kept him from following his regular 
occupation would be a case of total dis- 
ability under the clause, when as a mat- 
ter of fact the policyholder in order to 
be relieved of the payment of premiums 
—the only exception being the total loss 
of sight or loss of two limbs—must be 
in such a condition that he is prevented 
from engaging in any occupation what- 
ever at which anything at all can be 
earned. It means, in other words, that 
if a lawyer by reason of injury or 
disease is prevented from following his 
calling of the law, but is able to earn 
even a little by some other occupation, 
such as writing articles on legal sub- 
jects, he would be considered outside 
the application of the permanent dis- 
ability clause. 

As a matter of fact almost the only 
way that a policyholder could profit 
from the clause would be by being so 
badly disabled through injury or illness 
that he would have to be wheeled about 
in a wheel chair with an attendant to 
guide him and be unable to earn any- 
thing from any source. This is not 
true of all life policies containing the 
disability clause, of course, but there 
are many on the market which are re- 
stricted to this extent. 

It is so easy to tell the assured that 
the company will pay his premiums 
during illness and so hard to explain 
away the matter when what he believes 
cannot be accomplished, that many 
companies have classed this feature as 
a frill and talking point which is bet- 
ter barred out. It has dangers in it 
much like the deferred dividend clause 
of five years ago. How remote is the 
possibility of claims under a disability 
clause is indicated by the fact the one 
company using it oniy had 12 cases in 
14 years. 





TESTIMONY OF OF SOME BIG MEN 


What Those in High 1 Position and Peo- 
ple of Advanced Thought 
Have to Say 





The most eminent men of the day 
endorse life insurance. Here is a sym- 
posium of testimony that would be diffi- 
cult to eclipse: 

Rev. Edward E. Hale: The disin- 
terested work of the medical profes- 
sion and the spread of life insurance 
over this world I take to be two of the 
finest concrete illustrations of the prin- 
ciples on which Christianity is founded. 

Rev. Henry Ward Beecher: Your af- 
fairs may become involved, and your 
property be taken for debt. But a 
thousand dollars insurance on your life 
cannot be taken for debt; cannot be 
alienated from your heirs; and if you 
have chosen your company discreetly, is 
subject to no commercial risks. It is 
- nearly sure as anything earthly can 

e 


Bishop Henry C. Potter: Life insur- 
ance has advantages, especially to per- 
sons of small means, which it does not 
seem easy to overstate. To those of 
my own profession it furnishes a 
method of laying by for “a rainy day” 
of all the most practicable and effectual. 

Rev. Lyman Abbott: What many 
men count an objection to life insur- 
ance, I count its first advantage. It 
compels thrift; it necessitates saving; 
it puts the insured under bonds to lay 
up a few dollars every year to provide 
for the future. 

President William H. Taft: A man 
in office without means must abandon 
the hope of making the future of his 
family luxuriously comfortable. All a 
man can do under existing circum- 
stances to safeguard his family is to 
get his life insured. 

Hon. Theodore Roosevelt: Life in- 

surance increases the stability of the 
business world, raises its moral tone 
and puts a premium upon those habits 
of thrift and saving which are so es- 
sential to the welfare of the people as 
a body. 
Justice Charles E. Hughes: I could 
not possibly exaggerate my deep sym- 
pathy in the purpose of influencing 
those who have many dependent upon 
them, to take advantage, through thrift 
and providence, of the opportunities 
that are afforded by our insurance con- 
tracts. As I have said, I believe in life 
insurance. 

Hon. Grover Cleveland: Get a policy 
and then hold on to it. It means self- 
respect, it means that nobody will have 
to put something in a hat for you or 
your dependent ones if you should be 
snatched away from them. 





Thanksgiving will be truer and 
stronger in homes where ample life 
insurance protection exists than where 
the consequences of the future are 
thoughtlessly disregarded. 





An incentive to duty, an inducement 
for saving. a forerunner of comfort— 
life insurance. 


National Life Insurance Company 


MONTPELIER. VERMONT 








Established 1850. Operating in 37 States 
JOCEPE A. ,DEBOER, OSMAN D. CLARK, 
FRED “ROWLAND, H, e.  CUILER, 
Vice-President 
a td _. A. WBISBEE, 
- Vice- en recto 
C. E. MOULTON, Actuary 
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Absolute Security and Economy of 
nagement, 








The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
A. D. BONNIFIELD, Agency Superintendent 








Desirable Territory Available to Keen, 
able Solicitors. 


Active Reli- 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 


A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM OF STRENGTH 


Operating under the Compulsory Reserve Deposit Law 
of the State of Kentucky. 























Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMPANY 


LOUISVILLE, KY. 
W. H. GREGORY, President. 


The year of 1910 is rapidly drawing toa close, this being the 
last quarter of the year. 

The amount of money earned by the agents of the Phila- 
delphia Life from now until the end of the year will more than 
equal the total earnings of agents of other companies for the year 
1910. 

If you are in a position to contract with the Philadelphia 
Life at this time, it would be to your interest; or, if you contem- 
plate making a change at the close of the year, let us hear from 
you now, as perhaps the territory that you would prefer would 
be closed at that time. 

Write Perry to-day. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws of Illinois 


HOME OFFICE: 
First National Bank Bldg. pooner! _ —— ts di a i 


CHICAGO 
Haroip DyrenFortH, President the Company. 


The Very Name THE OHIO STATE LIFE 


Should a 1 to Ohio le everywhere, because of the protection 
guarant under the Ohio Laws ont the eclequerding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 














To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 














